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A Word on the History of Mirrors 








By S. Rosenbaum 

















There has been quite recently a very 
noticeable enhancement in the luxurious fit- 
tings of the feminine toilet-table. Not con- 
tent with these objects in plain precious 
metals, milady must needs have them in deli- 
cate enamels and in jewels.. This taste for 
the super- -adornment of these intimate utili- 
ties is a very old one, and as the mirror is 
the most conspicuous of them, and would no 
doubt be voted by their owners as the most 
important, a review of its history may not 
be amiss. 

The use of small mirrors may be traced 
to a very early period and amongst every 
people of the world. The most ancient speci- 
mens were made of polished metal with flat 
and broad handles and the backs incised in 
various designs. Many of these metallic 
mirrors have been found in Roman. burial 
places. One, especially curious, at Codden- 
ham in Suffolk enclosed in a circular bronze 
case of scarcely more than two inches diame- 
ter, with the head of Nero engraved on one 
side. Similar mirrors were commonly used 
by Anglo-Saxon ladies and there is a letter 
preserved in Bede from Pope Boniface IV 
to Ethelberga, Queen of Edwin of North- 
umbria in 625 wherein he requests her ac- 
ceptance of an ivory comb and a silver 
mirror. Combs, mirrors and mirror-cases 
are also frequently found on sculptured 
stones in Scotland. 

The method of forming mirrors by back- 
ing glass with foliated metal is frequently 
mentioned in manuscripts of the Middle 
Ages, especially in John Peckham’s treatise 
on optics (about 1279). The art of pro- 
ducing and polishing large surfaces of glass 
for mirrors seems to have been first per- 
fected in Germany, as it appears from a 
petition presented to the Senate of Venice 
by Nicolo Cocio and two others in 1317 that 
they had made an agreement with a Magister 
de Alemania who knew how to work glass 
for mirrors, etc. Again, in 1507, two men 
of Murano, Andrea and Domenico dall 
Gallo, addressed a petition to the Council of 
Ten stating that they possessed the secret 
of making good and perfect mirrors, a secret 
which had hitherto been in the possession of 
only one German glass house, and asking 
for an exclusive privilege for 25 years. 
About this time mirrors were made in 
Nuremberg by blowing into the glass bubble, 
still hot, a metallic mixture with a little 
resin or salt of tartar. The bubble was then 
cut into small round mirrors. 

During the first half of the 16th century 
metal mirrors were used side by side with 
glass mirrors until in 1569-1570 the mirror 


makers of Venice formed themselves into a 
corporation and succeeded in producing large 
sheets of glass without striae and bubbles, 
and also introduced a better method of apply- 
ing the metal. The Venetian mirror plates 
and all others long afterward were formed 
by blowing glass into cylinders which were 
then slit, flattened out on a stone and after- 
wards polished on a table. Everyone claim- 
ing to be admitted as a “Capo maestro” in 
the corporation of “specchiaei” or mirror 
makers of Venice had to prove his ability 
to flatten and polish a piece of glass of 17 
inches and to apply the “foglia” or leaf of 
metal. From this time Murano took the 
lead in manufacturing mirrors and exported 
them for the next two centuries to almost 
all countries both east and west. 


The efforts made in France and England 
in the 17th century to compete with Vene- 
tian mirror makers were only successful in 
Louis XIV time. Colbert, after having 
vainly endeavored to bring over workmen 
from Murano to found a manufactory of 
glass in the Faubourg St. Antoine learned 
that one already existed in regular working 
order at Tourlaville near Cherbourg. The 
minister sent for Lucas de Nehon, the 
director, to take in hand the royal manu- 
factory of glass, and shortly after he was 
able to send from it the splendid decorations 
of the Galerie de Fetes at Versailles.. About 
the same time the manufacture of large flint 
glass plates for mirrors seems to have been 
greatly improved in England by the en- 
couragement of the Duke of Buckingham. 
The glassworks in which he was interested 
seem to have been situated at Lambeth, and 
Evelyn, in 1677, says, “We also saw the 
Duke of Buckingham’s glass work, where 
they made huge vases of metal (glass) as 
clear, ponderous and thick as crystal, also 
looking glass far larger and better than any 
that come from Venice.” 

About 1850 Drayton, an Englishman, sub- 
stituted oxide of silver for the tinfoil, and 
essence of lavender for the mercury that 
had hitherto been used for backing. In 1864 
Dodé, a Frenchman, made a further im- 
provement by employing platinum instead of 
silver. 

The frames and casés of mirrors have 
always been a subject for more or less 
elaborate ornamentation. Gold and silver- 
smiths, ivory and wood carvers, bronze and 
‘ron casters vied with each other to pro- 
duce the most attractive frames for looking 
glasses. The backs and covers of the 
Roman and Etruscan metallic mirrors were 
beautifully engraved and the frames some- 


times chased. The Persians were famous 
for their mirror frames, on which they 
lavished the most seductive charms ever in- 
spired by wealth and taste. Jacquemard, in 
his “History of Furniture,” describes one 
that has gone the round of several famous 
collections. It consists of a rectangular 
plate furnished with two lateral pivots, 
allowing it to be inclined at various angles, 
doubtless on supporting columns. The 
ground is of white jade, divided by an 
arabesque network of black jade incrusted 
with rubies. Each medallion of the -net- 
work is embellished with a bouquet set in 
gold and formed of an iris of Ceylon jacinth, 
with leaves of transparent green jade. Truly, 
this is a mirror in which only royal beauty 
should be reflected. 

In the 13th and 14th centuries ivory was 
the favorite material for mirror cases. On 
the one cover to which the mirror was 
fastened scenes from domestic life or from 
some poem or romance also hunting and 
garden scenes, or players at chess or assaults 
on the castle of Love were sculptured. The 
front cover was generally plain and fre- 
quently got lost or was thrown away. At 
all events it is very rare to find both covers. 

In the 16th century the covers and frames 
of the pocket mirrors were elaborately 
carved in wood with appropriate inscriptions 
in the panels. There were also mirror 
cases in iron, damascened or inlaid with gold 
or silver. During the Renaissance | and 
Rococo periods the frames of the hand and 
toilette mirrors were made of precious and 
baser metals; bronze and ormolu work being 
predominant "and the backs were engraved, 
chased or jeweled. 

As a curiosity which at one time puzzled 
the savants of Europe must be mentioned 
the magic mirrors of China and Japan, 
brought to Europe by Sir Rutherford Alcock. 
These, where exposed to the sun and the 
luminous : disc reflected against a white 
background showed designs and inscriptions 
not visible on the surface otherwise. The 
result is obtained by engraving the lines to 
be reflected on the back surface of the 
metallic mirror. This phenomenon played a 
great part in the superstitions, not only of 
China and Japan, but also in Europe, and at 
various times wrought much mischief among 
the credulous. All the magic mirrors of 
prestidigitators and showmen are based on 
the same principle. 








P. J. Sterne, B. E. Fordham and B. A. 
Kirkland have incorporated a business under 
the firm name of the Novelle Jewel Shoppe, 
and on Dec. 4 opened for business at 36 W. 
Duval St., between Laura and Main St., 
Jacksonville, Fla., in the heart of the new 
uptown shopping district in Jacksonville. 
Worth-while souvenirs were given to all 
visitors who called at the new store on the 
opening day. 
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An Expert’s Advice to the Gem Dealer 














NE of the most eminent gem dealers in 

Paris is Leonard Rosenthal. In his re- 
cent book “Au Jardin de Gemmes,” he de- 
yotes several pages to the subject of the 
making of fortunes in the precious stone 
trade. A few selected paragraphs will, 
probably, interest our readers. He writes as 

- 

Porn only great fortunes realized in this 
commerce have been made by those who 
were bold enough to exchange their money 
into fine stones during crises. For this, cer- 
tainly, the spirit of enterprise and boldness 
is needed. It is also necessary to tell one- 
self that money is only the tool that should 
be used to serve in one’s profession and not 
to be attached to it as something essential. 
One has to like it and respect it as the re- 
sult or product of work, but one must nof 
have a fear of transforming it into merchan- 
dise and risking it. Money is, above every- 
thing else, an instrument of work. To con- 
sider it otherwise is to commit the most 
prejudicious of errors. However, every 
dealer is bound to more prudence if the 
money he works with is not his own. In 
fact, it is necessary to be watchful always 
in the employment of other people’s money. 
Permit me to give here, again, some advice 
to those who would become rich. Always, 
perhaps, it is necessary to say again that 
profound knowledge of precious stones is a 
true science. I do not believe, in fact, that 
those who possess it absolutely would num- 
ber more than twenty in the world. Again, 
their worth, would it not be found unequal ? 
But let us return to purchase and sale. 

“He who buys on credit is swept out dur- 
ing crises which come about almost regu- 
larly every four years. It is necessary to 
buy and sell in cash or buy with cash and 
sell on credit, or vice versa. On the other 
hand, one buys cheaper for cash than on 
credit. Surround yourself with reliable peo- 
ple; sleep soundly being assured of them. 
The secret of surrounding oneself with re- 
liable people is the greatest secret of suc- 
cess; but the reliable man must be paid his 
price in the house that employs him. He 
must not be exploited, on the contrary. In 
selling, the clever merchant gets his life; but 
he must not forget that he who buys from 
him has to resell at second hand and also 
realize a fair profit. He who has bought 
from you some merchandise, unless he re- 
sells, will not buy from you again. It is 
necessary that the buyer has the illusion that 
he is sure to gain. In that case you will find 
him always disposed to do business with you 
and you will have no empty spaces about 
you. 

“In order to succeed, it is always neces- 
sary to give way and to be very pliant. Giv- 
ing way is sewing good seed; it will always 
fructify. You will always find an occasion 
to regain what you have lost momentarily. 
All success depends on the confidence with 
which you surround your client; he must 
never be deceived. Get him into a discus- 
sion against you, for it is necessary in sell- 
Ing to rely on a very peculiar factor illu- 
sion. The seller is always enthusiastic be- 
cause he always believes that the price which 





he has set is very advantageous. He always 
takes his wishes for realities; in this case 
he would always prefer having an expert to 
face him; the latter should take his re- 
sponsibilities. With the non-expert the 
buyer takes his moral responsibility and can 
fight it out with himself. 

“But, according to my advice, the essen- 
tial care that every merchant should have, 
if he desires to succeed, is always to try and 
buy goods which should and must sell rap- 
idly, rather than to try and buy goods that 
are too cheap and which he will risk keep- 
ing in his store. All money that slumbers 
and does not work represents a loss. It is 
necessary, then, to transform, perpetually 
and rapidly, money into merchandise and 
merchandise into money.” 








Our Friend and Trade Journal! 





By James Epward HuNGErForp* 
Friend, CrrcuLAR—yes, we are mighty proud 


of you! 
And each week your pages we eagerly 
scan; 
You come to our stores like a “pal,” and we 
love you; 
You’ve served us as only a good journal 
can! 
You've shone like a beacon in days that were 
dreary, 
And brought to us happiness, courage and 
cheer ; 
You've given us strength, when our bodies 
were weary— 
And increased our. business, and banished 
our fear! 
Our meetings, conventions, have all been 
recorded 
Upon your fair pages, in days that have 
passed ; 
Our speeches and “findings” have all been 
accorded 
A place in your annals—Oh, long may you 
last! 
Our movings, expansions, and financial 
“doings” ; 


Our festivals, gatherings, parties, picnics; 
Our sales “get-togethers,” “store news,” and 
“home-brewings” ; 
New merchandise methods, and time-saving 
tricks ! 


Always in your pages, you’re fearless; plain- 
spoken, 
And deal with the truth, and don’t quibble 
with facts! 
You take for your motto, the time-honored 
token ; 
“A Square-Deal for all”—which you “back 
up” by Acts! 
You strive to reflect all that’s fine, in your 
pages, 
And stand for whatever is decent and 
right ; 
When wrong would creep in, then your 
fearless voice rages, 
And always, friend journal—you win in 
the fight! - 
(*All rights reserved) 
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Old Apostle Spoons Used as Gifts 
to Mediaeval Babies 





THE little apostle spoons which so many 

people delight in collecting date from 
medieval days. We hear of them on the 
old baronial tables, though in those days 
they were the size of our modern tablespoons, 
with thick handles and wide, deep bowls. 
Only a few years ago a set of these spoons 
with a hallmark for 1536 realized more than 
$25,000, according to the Manchester Guar- 
dian. 

When tea was introduced they dwindled 
down into the size of teaspoons and were 
very much treasured by Queen Anne and the 
Georgian ladies as an elegant accompaniment 
to their exquisite china tea services. They 
were made of solid silver, and the name 
apostle was given to them because each had 
a squat little figure of an apostle let into the 
top of the spoon with a wedge-shaped piece. 

Many of these old spoons are still in ex- 
istence, and there is an astonishing family 
likeness between the various brethren. All 
wear the apostolic gown and a curious little 
flat cap, which looks as though it was in- 
tended to shield the tiny beared face from 
rain, 

Each little man carries his special in- 
signia or emblem. St. Matthew has his 
wallet or purse and sometimes an axe; St. 
James, as the pioneer missionary, a pil- 
grim’s staff; St. Peter the keys of heaven 
or a fish, and St. Bartholomew, a butcher’s 
knife, nearly as large as himself; St. Jude 
hesitates between a lance or saw or club; 
St. Thomas has a carpenter’s square or a 
cross; St. Andrew carries a cross; St. John 
holds the cup of sorrow, and St. Philip, a 
long staff surmounted by a cross; St. James 
the Less has the long pole by which he was 
killed with a blow on the head, and St. 
Simon Zelotes a long saw, in allusion to 
his martyrdom. The twelfth spoon was 
usually either St. Paul with a sword or the 
Master spoon with orb or cross and hands 
raised in blessing, and instead of a hat is 
a hat-shaped halo. 

These apostle spoons used to be com- 
monly known as “gossip spoons” because 
they were given to children at their christen- 
ing by the sponsors. Wealthy people would 
give the whole dozen, others gave the four 
evangelists, and poorer people would give 
only one. 

In our own times the gift of a christening 
spoon still continues, though it was shorn 
of its apostle head by the Puritans, who re- 
garded the custom as popish and idolatrous. 

For several years these old apostle spoons 
have been sought after by collectors, and the 
prices are therefore prohibitive for an aver- 
age person. Single specimens range from 
$150 to $450, and even those of tinned 
iron, such as were used by the poorer 
classes, are difficult to obtain and cor- 
respondingly dear. Modern replicas are 
manufactured by the thousand, and are very 
dainty and charming, and one of the most 
delightful collections a silver-lover not over- 
burdened with wealth can make is that of 
a set of these 12 apostle spoons, carefully 
and accurately copied from the originals. 





eateecadl 
————— 


R. O. Utterbock, Providence, R. I., has 
moved to Evansville, Ind. 
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A Visit to Lille Jewelry Shops 





Fashions of Wearing Parures Increasing Sales—Clocks in Various Styles 
| Proving Popular 




















Lue, Dec. 9.—The fashion of wearing 
parures has been very advantageous to the 
trade. A woman buys a diamond necklace 
or her father makes the purchase for her. 
The sale is by no means a one-time sale. 
She requires earrings to go with the neck- 
lace, a bracelet, a diamond-back watch, a 
barette, all of which will be ordered at the 
same establishment, and be probably the 
work of the same man. For the various 
pieces of a parure must match. 

Just as silver tea and coffee sets are pur- 
chased bit by bit so the clock, being bought 
at this particular time for New Year gifts, 
is in series. Clocks for mantelpieces were 
made broader and broader until there was 
a danger of their losing all symmetry. 
Something had to be done, to keep them in 
the greatest width fashion, and yet retain 
their shape. Thus the designers—this idea 
comes from Germany, not from France— 
have decided to flank the clock with a pair 
of ornaments, or two pairs, if the case allows. 
First of all, the ornaments placed on e:ther 
side of the clock are so arranged as to look 
like a component part of the centre ornament. 
They are naturally made in the same 
materials, and thus width is given to the 
whole. Besides this, it is a chance for 
joint present making, or present giving, in 
series. The silversmith does not mind re- 
serving the odd pieces for a later epoch in 
the year, when he makes the one good sale. 
More often, however, in order to be in the 
latest fashion, the recipient of the clock buys 
the odd. bits herself, or asked what she 
wants by relatives or friends, arranges to 
get the set. 

The practice of “Wish” papers which pre- 
vails very largely in northern Europe is 
practical and worthy of introduction else- 
where. Children are asked to write a list 
of the gifts they would like to have at 
Christmas time. Naturally all the wishes 
cannot be gratified, but parents get an idea 
of which way their thoughts are running. 
The “Wish” paper is usually written in 
secret, put in an envelope and posted to 
Santa Claus or Father Christmas. As the 
child gets older and no longer believes in 
these personnages, he is asked to draw up 
his wish-letter all the same. If he wants a 
good watch, relatives club together to get 
the necessary money. 

In the case of a “clock series” being 
wanted, several people buy the various bits. 
The marble clock, which is the fashion this 
year, is low and wide. The clock is usually 
set in the block of marble, the upper half 
of the circle making a dome above the block. 
Pillars are either cut out of the block, or 
are indicated, without a space being left, be- 
tween clock and pillars. In this case two 
pillars to match, with rounded tops, stand 
beside the clock. If the clock is in white 


marble, picked out in gold, the pillars are 
made in the same material. Deep red and 
green marble are perhaps the most fashion- 
able materials this year, and sometimes they 
are flanked by a couple of marble vases or 


urns. Any ornamentation on the clock is 
repeated on the vases. The rough block of 
pure white marble, that has a clock let in 
on a smooth slab of surface, on the side of 
the block, has two rough blocks of marble 
to match, placed on either side of the clock, 
with a barometer and a thermometer let in, 
in the same manner. 

The bronze clock, that is high as well as 
wide, has bronze figures standing on either 
side, to match the figures that hold the 
clock, thus adding to its width. Sometimes 
a clock is supported by two great figures, 
such as hunters from the stone age, so large 
that they make the dial look small. On 
either side of the clock there will then be a 
group of two or three of these figures, for 
the reason that single figures would give 
too much height without breadth. The 
most successful of these bronze models, 
however, is the clock flanked by candlesticks. 
They have a distinct raison d’etre, for when 
the electric bulbs that now take the place 
of real candles are lighted, they throw a 
light on the face of the clock. Sometimes a 
pair of bronze or brass candlesticks, always 
to match the material of which the clock is 
made, will stand on either side, sometimes it 
is a whole candelabra, with branches hold- 
ing candles. 

Finally there is the porcelain clock, which 
is being purchased largely for gifts. It finds 
favor with many people, as it requires no 
cleaning. The very popular blue Delf ware 
is being used for frames for clocks, while 
the ornament is flanked by vases of the same 
ware. Vases lend themselves more particu- 
larly to width, with small bases, the top 
widens out, and this balances the shape of 
the ‘clock, which is usually wider at the 
base, either being dome-shaped or otherwise 
narrower at the top than at the base. The 
addition of the vases, of this shape, thus 
makes a rectangular ornament of greater 
width than height, in three pieces, which 
must be seen altogether to get the full effect. 
The clock with a porcelain case leads to 
the purchase of vases in the same ware as 
the case for the whole room, making the set 
somewhat elaborate. 

Combined clocks, thermometers, barom- 
eters and date cards are finding a ready 
sale. The foundation of this type of clock 
is a sheet of bronze or brass. A clock dial 
is let into the sheet, but not in the centre. 
It may be on one side or the other, higher 
or lower. At the extreme end, a barometer 
is placed, while there is a thermometer on 
the other. 

The data apparatus, generally manipulated 
from behind, shows the day of the month 
and year. Not being automatic, this needs 
manipulating daily and is an inconvenience, 
as the only way to have clocks keep time and 
in order generally is to leave them un- 
touched, getting a mechanic to attend 
monthly to wind them up. For this reason, 
the date-showing apparatus should be 
separate. 

Dainty fold-up clocks in a case, that stand 
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up like photograph frames, are in brass. 
They are flanked by separate date card, 
thermometer and barometer. The four 
separate ornaments making a set, they are 
naturally made to match. 

Almanacs have watches, inlet, made in 
brass or bronze. This type of almanac has 
no movable record of the date. The almanac 
is in black letters or merely embossed on 
the sheet of metal, the small dial of a 
clock being inlet. Sometimes an almanac 
combines clock, thermometer and barometer. 
These gifts are rather dainty and amusing 
than useful, however, the quality of the 
various instruments not being very good as 
a rule. 








Gems Retain Symbology of Early 
Pope* 





By MOLLY PEARCE 


“These gems have life in them; their colors 
Speak, Say what words fail of.” 


Four gold rings, each set with a different 

stone, were sent to Richard Coeur de 
Lion by Pope Innocent III, near the close of 
the 12th Century. In a manuscript ex- 
plaining the significance of the gems, the 
Pontiff described the emerald as the symbol 
of faith; the sapphire, hope; the topaz, right 
conduct; and the garnet, love. 

Thousands of years earlier the garnet was 
revered by priest, physician, and astrologer. 
As one of the sacred stones of the Bible 
it was used in Aaron’s breastplate; and ac- 
cording to legand it was the only light Noah 
had in his Ark. The Fourth Heaven of the 
Mohammedans is said to be lighted with gar- 
nets and the early Egyptians used the jewel 
in their religious rites as a symbol of life. 

From the time of Ptolemy to the present 
day astrologers have held that certain gems 
and metals harmonize with certain planets. 
The’ cheerful warmth of the garnet makes 
it peculiarly appropriate as the birthstone for 
January, when the sun is in the zodiacal 
sign Capricorn, as it is a pledge of constant 
love. 

Many of the great women of history were 
born in January and for them these lines 
were written: 


No gem save garnets should be worn. 
By her who in this month is born. 
They will insure her constancy. 
True friendship and fidelity. 


The January-born love politics and are al- 
ways seeking the heights, regardless of ob- 
stacles. 

They are ambitious, persistent, thought- 
ful, constructive and earnest, but their ruling 
planet, Saturn, if afflicted, gives a tendency 
to loneliness and melancholy. This tendency 
is counteracted by the martial ray of the 
garnet and modified by January’s flower, the 
snowdrop. 

Birthstones popularly assigned to the twelve 
months follow the order of the twelve foun- 
dation stones of the Holy City, as described 
in the Book of Revelation. The garnet ex- 
hilarates the spirit, dissipates gloom, and was 
formerly believed to protect from lightning. 


*From the National Jewelers Publicity Association, 





— 
—— 


H. D. Johns will move his jewelry store 
from the Rivoli building at LaCrosse, Wis., 
to 322 Main St. 
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friends in the trade 

the Season’s Greetings 

and a Very Happy 
New Year 
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The News from England 





London Jewelers Busy with Christmas Trade—Fly-Stone Rings Popular in Lon- 
don Stores—Sheffield Plate and Cutlery Factories Finishing Work in 
Hand and Few New Orders Are Expected Until Late in January 
—Massive Bracelets and Big Earrings Continue in Vogue 




















Lonpon, Dec. 15.—Indications of a pretty 
good yuletide trade this side in jewelry are 
not wanting, the retailers having stocked up 
well in most all classes of goods, especially 
the novelty jewelry likely to appeal as a 
gift line. Apart from the display of gift 
line jewelry most retailers have not over- 
looked the Christmas and New Year engage- 
ment ring and very prominent exhibitions of 
high quality rings of the latest style are 
being made. The platinum, single stone 
ring of first water translucency is being 
featured. At this time of the year utility 
jewelry, glass and plate come in for a lot 
of attention. Many jewelers are devoting 
entire windows to a display of the beautiful 
silver goods turned out at Birmingham. 
There are complete table services in en- 
graved and filigree solid silver, every in- 
dividual item from rose vase to condiment 
set being of this metal. In addition there 
are the silver plate services. Among some 
of the best selling Christmas lines may be 
mentioned the popular diamond bracelet, flat 
and very wide, the new gold and jeweled 
pochettes, decorative-utility sets such as tie 
pins, cuff links, shirt and collar buttons of 
gold, pearl and colored enamels, gold and 
silver jeweled and monogrammed cigarette 
cases and matchboxes, gemmed wristlet 
watches on gold or black moire bands, and 
the new mauve pearl necklets which can 
also be used as a bracelet. Shopping now 
is in full swing here and many of the jewel- 
ers are selling articles of the moderate 
priced variety—silver, onyx and ivory ear- 
rings and pendants, shingle combs orna- 
mented with diamante, manicure outfits in 
tortoise shell and ivory and the cheaper imi- 
tations of these materials. Children’s jewelry 
is going well, too. There is a decided revival 
in the use of rings, pendants and bangles for 
the child, while the infant utility goods— 
comforters, rattles, self-feeder outfits, whis- 
tles, and nursery paraphernalia, are going 
well as Christmas lines. Altogether the 
jeweler, remembering the stagnant six 
months from June last as a result of the 
industrial paralysis induced by the coal stop- 
page, is not having great cause to grumble. 
Despite the bad effect the industrial setback 
has had on the national purse there still is 
some money about for seasonal purchases. 


* * * 


Fly-stone rings are one of the novelties 
in new jewelry here now. In these rings the 
Stones are arranged to represent a large fly 
which almost covers the first joint of the 
finger. Diamonds and emeralds are the 
gems used with which to carry out the 
design which is correct in every detail, of 
exquisite workmanship. The ring itself is 


of gold, or platinum, and is an expensive 
article to purchase where real precious stones 
are used in its composition. 

* * * 


The new pochettes have one’s moniker 


written across its face in gold, outlined in 
small pearls. This is a passing fad, such 
decoration, especially where one’s name is 
fairly long, being expensive. Most of tne 
new evening bags are elaborate and profusely 
decorated with a gemmed motif of some 
kind. Some have crests in colored stones 
outlined in diamante. Adjuncts of the new- 
est type of bag are the lipstick and cigarette 
holder of tortoise shell or mother of pearl. 
These dangle from the outside of the bag. 
* * x 


All plate and cutlery factories this side 
have now practically finished the work they 
had in hand and do not expect to be doing 
much in the way of new orders until the 
end of January. There has been a small 
demand, Sheffield says, for some of the 
more expensive lines such as sterling silver 
ware and ivory-handled knives, and since the 
Christmas rush now is over this demand 
has practically ceased. 

* * * 

At a meeting this week the shareholders 
of Gold Mines Investment Company and 
Gold Coast Amalgamated Mines approved 
the merger of the two concerns. The ac- 
quisition of the former company by Gold 
Coast Amalgamated had only one or two 
critics who considered that on the basis 
of market values liquidation might be prefer- 
able. The Gold Mines Investment Com- 
pany’s chairman said that, taking a long 
view, a dividend of 10 per cent is a fair and, 
possibly, conservative estimate of what may 
be anticipated as a result of the deal. 

x * * 


Despite the fact that the vogue for regalia- 
like jewelry has been dead practically since 
the Victoria era, the massive bracelet and 
the big earring persist in popularity to the 
perplexity of the designer, manufacturer and 
retailer of jewelry. While the monster 
cameo and the regalia-like clusters of dia- 
monds set in masses of gold which were the 
delight of the wearers 50 years ago are con- 
sidered vulgar or ostentatious today, no one 
would dare to suggest this of the fat, gem- 
encrusted bracelet, or the barbaric-looking 
earring that measures an inch or two across 
and almost touches the shoulder. Earrings 
and bracelets of this type constitute one of 
the best-selling jewelry lines at the present, 
retail jewelers say. In fact the demand for 
the flat, wide bracelet of elaborate design 
is such that the designers are at their wit’s 
end to gain inspiration for new ideas. The 
general idea on which the jewelers of Bir- 
mingham base their designs in ornamental 
pieces today is that the lighter woman’s 
dress the more delicate the jewelry to go 
with it. The modern dress therefore calls 
for fragile, chaste pieces that are in direct 
contrast to the heavy, cumbersome jewelry 
of a generation ago. The overwhelming 
popularity of the large and heavy bracelet 
and the exceptionally large earrings is lead- 
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ing some designers to think a coming change 
in jewelry taste is again forecasted. 


— 
————— 


WINDOW SMASHER AT WORK 


Jewelry Thieves Visit Youngstown, O., Store 
and Escape with Loot Valued 
at About $10,000 


Youncstown, O., Dec. 22.— Jewel thieves 
smashed the north window of the Ray Bren- 
ner Jewelry Co., 34 N. Phelps St., early 
Monday and took diamonds and watches 
valued at approximately $10,000. — 

The thieves worked like practiced hands. 
The window was first cut, the thieves work- 
ing in the doorway. After cutting their way 
through the glass, they smashed it in, reach- 
ed up over the iron bars, which protected 
the godds and then cleaned out the window, 
taking even the velvet trimmings. 

The loot included valuable watches, many 
of them platinum and set with sapphires 
and diamonds, diamond rings and similar 
jewelry. Police listed the loot as follows: 
two diamond rings, five watches, several 
bracelets, four broaches and a diamond bar 
pin. Mr. Brenner said the loss is covered by 
insurance. Seven thousand dollars is-a low 
estimate he said. 

A patrolman passed the window at 3 a. M. 
and said everything was all right at the time. 
Sometime between 3 and 3.20 the robbery 
was staged. 

The broken window was discovered by a 
man on his way to work, early the next 
morning. This man offered police the only 
clue available. He told of a trio of young 
men who entered a restaurant nearby, an 
hour before the burglary is alleged to have 
taken place. 

















Allentown, Pa., Auctioneer Fined Under 
New Auction Ordinance 


ALLENTOWN, Pa., Dec. 23.—Charged with 
failing to take out a license in compliance 
with an ordinance recently passed by City 
Council, Ralph Chern, an auctioneer, with 
place of business at 537 Hamilton St., was 
arraigned before Alderman Bower last Sat- 
urday morning and sentenced to a fine of 
$25 and costs. His attorneys, Messrs. Wil- 
liam Schneller and Dallas Gangewer, said the 
case would be appealed. 

The ordinance drawn up and adopted at 
the instance of the Chamber of Commerce 
and various business men of the city, sets 
forth that an auctioneer to do business in 
Allentown must place a bond of $500, pay 
a license fee of $5 and be a resident of 
Allentown for a period of six months. It 
became effective on Dec. 15. 

The case, it is said, is more or less a 
test case. The defendant came to the office 
of Alderman Bower and was served with 
the warrant. Chief Bernhard was the pros- 
ecutor, representing the city. The whole 
proceedings took but a few moments. 

Last week, it is said, the opponents of 
the ordinance applied for a temporary in- 
junction in the courts. This, however, was 
not granted. 








The South Side Watch Shop, dealing in 
watches, clocks and jewelry, has been opened 
at Division and Parks Sts., Stevens Point, 
Wis. 
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Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 
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Paris Notes a Demand for Enameled Ware 











‘Christmas Trade Brings Many Forms of Enamel Ware Particularly the 
Translucent Variety—Demand Ranges from Vanity Cases to Leather 
! and Silverware—Cut Glass Bottles Coming Back 














= 

Paris, Dec. 20.—The dominant note of the 
Christmas and New Year gift market is 
enamel ware, while translucent enamel is the 
favorite mode. While it would be going too 
far to say that there is nothing but bright 
colors in these dainty presents, they certainly 
predominate. Translucent enamel is used for 
a thousand and one trifles. Pendants, brooches, 
lockets and automobile mascots are made in 
pale greys, blues mingled with scarlets and 
golds. Old mosaic work patterns are repro- 
duced in these bright colored enamels, and it 
is indeed difficult not to find something to suit 
every purse and every taste in these pretty 
objects. It is always noticeable that the shops 
do not take much heed of the fashions round 
about Christmas. While nothing but new stuff 
is bought in anticipation of the ‘estive season, 
most of the unsalable lines are brought out 
and sold off at a discount at a time when so 
much money is being spent, and where there 
is the country market to be considered as 
well as the great city demand. 

* *k * 


Thus many pendants are sold at Christmas, 
and even the old-fashioned locket finds a 
purchaser. Enamel bracelets, in the form of 
green snakes, are very popular. The head 
overlaps the tail and enamel combined with 
gold, to outline the scales, is a specially suc- 
cessful combination. Sometimes the snake 
model is carried out in purple and gold or in 
blue and gold and some think it is a distinct 
advantage to have something less realistic 
than the green modet that looks just like 
a real snake. 

x * * 

Dainty vanity cases are made in enamel 
ware, much scarlet, royal blue and dark 
green being seen, with gold outlines, to sepa- 
rate the various patches of bright color. 
Card cases are made in enamel, and a variety 
of tiny gifts such as the large purses that 
almost take on the proportions of handbags. 


They are eomposed of two oblong bits of. 


enamel work, joined by delicate kid dyed to 
“go” with the enamel work, or corded silk 
which perhaps is more suitable than the 
enamel. With all this enamel work there 
are strings finished with tassels, the strings 
being made up of various strands of color to 
match the tints of enamel, used in the body 
of vanity case or purse, the tassel also 
showing the riot of bright color. All these 
enamel trifles are designed to lend a touch of 
color to the sombre gown, and when bought 
by the lady of fashion are purchased to go 
with some distinct color scheme. Unfortu- 
nately, those not up in modes often rashly 
buy all kinds of accessories without thinking 
and, instead of given the right dash of color 
to their costume, spoil it by something ex- 
traordinary and bizzare. 
* * * 

If something in enamel is not selected for 
a gift, the choice will fall on some combina- 
tion of leather, glass and silverware. Old- 
fashioned people are still purchasing objects 
in plain silver, without cut-glass or porce- 


lain, to make gifts within the intimate circle 
of the family. But those in the swim select 
something in the three materials. The most 
striking thing about the Christmas and New 
Year market—for in Paris the Christmas 
market proper is held from Christmas week 
until the first week in January—is the num- 
ber of dressing-cases offered for sale. It is 
probable that even in the people’s Christmas 
market, held in the small booths on the street, 
that these same dressing-cases, but in cheap 
editions, will also find a ready sale. In dark 
green leather, for men, lined with natural 
color leather, but of a much finer texture 
than the case itself, they are filled with the 
usual bottles, in cut-glass and silver stop- 
pers, or sometimes in porcelain bottles. A 
new feature is the addition of tiny rims of 
dark green leather that surround the hollows 
for putting in the bottles. Straps for hold- 
ing razors, soap-case and combs, are also in 
leather to match the cover of the case. This 
is a very practical idea; not only is the uni- 
formity of the lining relieved, but the edges 
—dirty first—run less risk of becoming 
soiled, the darker leather being less delicate. 
For women, royal blue leather, lined with 
white, is seen, or purple leather lined with 
pale mauve. For both men and women both 
scarlet dressing-cases are very popular. 
x *k x ' 


Much cut-glass is seen for the bottles, 
but the tops aré plain as a rule, and any pat- 
tern runs round the rim that fits the bottle- 
neck. While some bottles have silver stop- 
pers, gold is also seen, with the dark green 
leather cases, lined with pale green, or with 
the royal blue case, lined with buff. Looking 
glasses are in pale silver or gold; sometimes 
there is a flower pattern, running in bas re- 
lief along the handle, and around the rim 
of glass, or again on silver back, a new 
note, but it is very subdued. The comb has 
a wide line, running beyond the teeth, and 
this line is decorated with the same subdued 
pattern. If this pattern is used for the comb 
and brush—the brushes naturally have gold 
or silver backs—it is also seen on the stop- 
pers of the bottles. Much engraving is seen 
on silver, or on gold or gilt, but all designs 
are kept to the edges, the centres of the ob- 
jects being plain, and running along the 
sides, are merely a suggestion of ornament. 

oe 2 

Scent cases in leather and made and lined 
to match the dressing case, are sometimes 
round, but the popular shape is somewhat 
elongated. The bottles are shaped like the 
two halves of an orange, to fit into the case, 
which is divided into two compartments on 
purpose to take the bottles. Another similar 
case takes four bottles, the casing having 
four compartments and the bottles looking 
like quarters of an orange cut into four. 
All the popular colors with linings to match 
are found in these scent cases, while the 
dividing “wall” is topped with leather to 
match the cover, in the same way as the 
dressing case. 
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Much care is being given to jewel cases, 
that are being made light and small, in order 
that they may be slipped into a big trunk 
without trouble or carried by the owner 
herself without fatigue. The old pre-war 
case, that was carried by a maid, and that 
was sufficiently heavy to give her real work, 
has disappeared. The idea that the jewel 
case was too heavy to be carried off has been 
abandoned as fallacious, and it is thought 
better to have something small and light that 
can be placed inside another bag. For no 
one is seen carrying a jewel case when trav- 
eling today. It would be asking for trouble. 
Usually in gay and delicate colors, as they 
are not going to be exposed to the dirt of 
a railway compartment, jewel cases are the 
last word in daintiness. Mauves, blues and 
scarlets are the popular colors, the fittings 
naturally depend upon the wearer’s require- 
ments. 

For making gifts of ordinary jewels, 
cases costing far beyond what was once used 
for presenting anything but very valuable 
gems are sold. Just in the same way that 
paste replicas of famous necklaces are set 
in gold or platinum, so jewel cases are made 
in the finest leather and lined with the best 
quality silk, satin, white or grey velvet, to 
take quite ordinary, artificial or semi-precious 
stuff. Naturally, no jeweler of repute will 
allow his name to appear on a case of this 
kind, but it makes its effect all the same. 








Gas Explosion in Youngstown, O., Jewelry 
Store Does Considerable Damage 


Youncstown, O., Dec. 22—Two firemen 
were burned and considerable loss resulted 
from an explosion which wrecked the in- 
terior of the Kurjan jewelry store, 227 E. 
Federal St., late Monday. . 

Gas had accumulated on the second floor 
and exploded when it was ignited. All the 
windows on that floor were blown out, 
pieces of glass being hurled across the 
street. 

Stock of the jewelry store suffered 
mostly from water according to officials of 
the company. The explosion, however, did 
not cause the store to close during the 
holiday rush. 








An explosion, followed by fire, wrecked a 
section of the Dupont-Viscoloid Co.’s plant, 
Leominster, Mass., on Dec. 14. Many cas- 
ualties might have resulted had the plant 
been operating at the time, according to the 
statement made by Fire.Chief Ernest H. 
Phelps. Night Watchman Arthur Pike, 60, 
was alone in the plant when the blast oc- 
curred. He was hurled against a brick wall 
some 25 feet away, where he was found in 
an unconscious condition by the firemen upon 
their arrival. Tons of debris were cast into 
the street in front of the building. The 
building in which the explosion occured con- 
tained a large quantity of celluloid, but what 
caused the explosion was undetermined. The 
members ofthe fire department worked for 
more than two hours following the_ blast 
before the flames were under control. For 
a time it looked as though the fire would 
spread and several residents of the neigh- 
borhood were in readiness to leave their 
homes should the fire spread. It is esti- 
mated that the damage will amount to about 
$25,000. - a 
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Labor Trouble in Antwerp Diamond Cutting Industry 





Workers Ask for Further Increase in Wages and Employers Reply by Declaring 
Week's Lockout 














Antwerp, Belgium, Dec. 7.—There has 
been latent trouble in the diamond cutting 
industry in Antwerp for some months, the 
workers wanting to have their wages regu- 
lated according to the index number. The 
index number is the result obtained by 
calculating the cost of the chief necessities 
of life, week by week, by the proper authori- 
ties, which approximately gives the cost of 
living in any city. During the time of a 
fluctuating exchange, in Belgium, wages in 
many trades have been regulated in accord- 
ance with the index number at regular inter- 
vals. Now, however, that the rate of ex- 
change is legally stabilized, the claim to 
have wages regulated from period to period, 
according to the cost of living, is difficult 
to maintain, as the finished article will not 
vary in price, keeping pace with the rate of 
exchange, as hitherto. Unwilling to grant 
the demands of the workers, the masters in 
the diamond cutting trade proclaimed a 
week’s lock-out beginning on Dec. 6, which 
affected some 15,000 odd men. This was in 
reply to the demands of the Algememeene 
Diamanthewerkersbond van Belgie (the 
general diamond workers union for Bel- 
gium) for increased money. 

Time after time the masters have raised 
wages, or the dear living subsidy, or other- 
wise given in to the demands of the men. 
It is computed that the average wage for 
a diamond cutter, with all allowances, 
amounts to 600 to 700 francs a week, and 
the Masters Union, the Belgische Juweliers- 
Vereeniging, has decided that the limit has 
been reached. That to go beyond the present 
rate of wages would be to ruin the trade. 
Last week the men’s union decided on a par- 
tial strike. In several factories men who 
did what might be called the “key” work, 
were called out. In others a greve perlé, 
or type of sabotage, was arranged. The 
men, on whose work the finishers depended, 
failed to turn out sufficient stones and thus 
retarded operations. This mode of strike 
and greve perlé were arranged, on account 
of the shortage of funds, the men’s union 
having some eight million francs only in 
hand. The Masters Union, well aware of 
the state of the union’s funds, decided to 
proclaim the lockout, as they calculated that 
the money will last a week only, 15,000 
cutters and polishers having to be provided 
for. Besides these reasons for irritation, it 
transpires that the diamond cutters have 
formed a limited liability company, known 
as de Daad, for diamond cutting, which they 
intend to run on a co-operative basis. The 
company has already bought a big building 
on the Avenue de Belgique, which can soon 
be transformed into a diamond cutting 
establishment. The idea that they will soon 
be able to do their work, and reap all the 
profits of their labor, is giving the workers 
courage to resist the masters’ offers. The 


masters, at the same time, are more de- 
termined to stand together and to refuse any 
mcrease of pay. 

The importance of the strike cannot be 


overestimated, for although Antwerp is a 
shipping centre, first of all, the diamond 
cutting trade comes next in importance. It 
is not only the city that is affected. The 
villages round about are also involved, some 
of the works being outside Antwerp, while 
many of the workers naturally live in the 
neighboring villages and country. The 
prosperity of Antwerp, from every point of 
view, depends largely on the diamond trade, 
and the population in general is never pleased 
to think that the trade may be allowed to 
go to Holland, for the Great War, when the 
trade went to other countries as a result of 
the German occupation, has not yet been for- 
gotten. The diamond cutters then emigrated 
to Holland and many of the best have never 
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returned home. Finding suitable condi- 
tions and good money abroad, they remained 
in their adopted country. A grave and con- 
tinued crisis in the diamond trade might lead 
to a similar catastrophe today and the 
people of Antwerp and Belgium generally 
do not feel that they can stand any such 
losses. 

It is thus certain that everything wil) 
be done to bring about some agreement. 
Unfortunately; the immediate effect of the 
stabilization of the franc has been to raise 
the cost of living. It is, however, very 
probable that this is only temporary and 
that a fall in the index number will auto- 
matically put an end to all the trouble. 

Public opinion in Belgium will be against 
the continuation of the lockout and for the 
repression of the strike, anything that is 
likely to take away from the prosperity of 
the country being regarded as mischievous. 
It may also have an effect in making the 
masters and men come to some working 
agreement before long. For public opinion 
is very powerful in this country. 








Change Plan of Trade Insurance 








Jewelers’ Safety Fund Society to Abandon Assessments On and After Jan. 1— 
Will Operate Under the Advance Premium Mutual System—Old 
Plan Not Adapted to Present Conditions 

















The board of directors of the Jewelers’ 
Safety Fund Society at a special meeting 
held Dec. 19, decided definitely to abandon 
the assessment plan of insurance, and to oper- 
ate from and after Jan. 1, 1927, under the 
advance premium mutual system. 

This action has been taken in recognition 
of the trend of the times. Since the war, 
losses of jewelry merchandise on account of 
burglary, hold-up, robbery, and other forms 
of theft, have been abnormally severe. Under 
the Society’s previous method of operation 
it has been customary to collect from each 
member a tentative deposit at the beginning 
of the year, and at the end of the year to 
refund everything that had not been con- 
sumed in the payment of losses and admin- 
istrative expenses. This system, while sound 
in theory and satisfactory in practice when 
loss-producing conditions are normal, is not 
well adapted to present conditions in the 
jewelry trade. It will be the future policy 
of the Society to set aside some portion of 
each member’s premium contribution for the 
purpose of establishing a permanent reserve. 
This reserve will be drawn against for losses 
in unfavorable years, and will act as a 
stabilizer of the insurance cost. 

The Society will continue to offer its 
insurance protection to selected members of 
the trade who can qualify as preferred risks. 
Surplus will be distributed under an equit- 
able arrangement with the members when- 
ever in the judgment of the directors such 
distribution is justified by prevailing condi- 
tions. 

The Society’s plans for future operation 
are the result of several months’ study by 
insurance experts working with’ a special 
committee of the board of directors com- 
posed of wholesalers and manufacturers of 
outstanding reputation. Preparations have 
already been made for issuing jewelers’ 


block policies under the new mutual plan. 
From the date of its incorporation in 1884 
to the reorganization just completed, the So- 
ciety has successfully served the members of 
the jewelry trade by furnishing at minimum 
cost protection against those hazards which 
are generally known to be of gravest concern 
to jewelers. Losses occurring to merchandise 
exposed while in the hands of salesmen or in 
course of transportation, have always been 
covered by the Society’s policies. Under the 
jewelers’ block policy the Society will in- 
clude, for the first time, coverage of mer- 
chandise on the premises of the member. 
The Society is now ready to entertain 
applications for this comprehensive coverage. 








French Luxury Tax Schedule Modified by 
Executive Decree 


WasHIncTON, D. €., Dec. 27.—The French 
luxury tax schedule has been modified by 
executive decree, according to advices re- 
ceived by the Commerce Department from 
the American trade commissioner’s office at 
Paris. The exempt value of numerous arti- 
cles now subject to the luxury tax of 12 
per cent has been raised considerably. 

The luxury tax has been in effect since 
June, 1920, and some modifications were 
made in its application in September, 1923, 
and January, 1926. The 1920 law provides 
for the classification of luxury articles in 
two schedules, the first containing a list of 
articles regarded as luxuries owing to their 
nature, and the second a list of articles con- 
sidered luxuries when exceeding certain. 


values. 








A. H. Tuchtenhagen has purchased the 
Robinson jewelry store at 215 S. Superior 


St., Albion, Ind. 
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LATEST CUSTOMS RULINGS 





United States Customs Court Classifies for 
Tariff Purposes Various Kinds of Bead 
Necklaces and Other 
Jewelry Articles 


In a decision overruling a protest of 
Hawley & Letzerich, Galveston, the United 
States Customs Court affirms the collector’s 
assessment of duty at the rate of 80 per cent. 
ad valorem as jewelry, under Par. 1428, Act 
of 1922, on certain highly ornamental neck- 
laces composed of imitation pearl beads in 
two colors, white and gray, and metal ron- 
dels set with imitation diamonds, the neck- 
laces having metal clasps, and being tightly 
strung on strong thread. The importer 
claimed duty at only 60 per cent. ad valorem 
under the provisions of Par. 1403 of the said 
act. This claim is denied by Judge Sulli- 
van, who writes in conclusion, as follows: 

“Mr. McGregor, the United States Ex- 
aminer at the port of Galveston, testified 
he passed this merchandise, and classified it 
as jewelry under Par. 1428, for the reason ‘it 
is worn as jewelry, it is what they call a 
choker, and together with the small imita- 
tion diamonds, whatever they are, that are 
interspersed between, on that basis I classi- 
fied it as jewelry.’ 

“This merchandise ‘is something more than 
imitation pearl beads strung and mounted. 
It is imitation pearl beads together with 
metal rondels set with rhinestones or imita- 
tion diamonds, and a metal clasp. It is a 
necklace, and falls within the definition of 
jewelry as laid down by the Court of Cus- 
toms Appeals in the American Bead Case, 
7 Ct. Cust. Appls. 18, at p. 28, T. D. 36259. 
While there is nothing in the record, except 
possibly the presumption attaching to the 
action of the collector, to indicate it is com- 
mercially known as jewelry, there is ample 
to indicate it is commonly known as jewelry; 
besides which the sample has all the ear- 
marks of jewelry, and, as before stated, falls 
within the Court’s definition thereof.” 


AMBER BEAD NECKLACES HELD DUTIABLE AT 
80 PER CENT 

In another decision the U. S. Customs 
Court finds that certain amber bead necklaces 
with clasps, were properly classified for 
duty as jewelry, at 80 per cent. ad valorem 
under Par. 1428. The protestant, the Wil- 
liam Hengerer Co., of Buffalo, claimed duty, 
among other things, at only 60 per cent. ad 


valorem under Par. 1403, which is the pro- . 


vision for articles in chief value of beads. 
In concluding his opinion in favor of the 
Government, Judge Sullivan states: 

“It seems to us on this record the pre- 
sumption that the classification of the col- 
lector was correct, has not been overcome 
by the protestant. The protestant did not 
attempt to disaffrm the classification. On 
direct examination by his own counsel he 
merely established that the sample was a 
correct one. On cross-examination, how- 
ever, the Government apparently sought to 
establish the merchandise was not jewelry, 
but the only evidence brought out on such 
cross-examination tending to contradict the 
collector’s classification was a statement that 
the witness ‘thought’ it was not jewelry. 
We cannot overrule the presumption of cor- 
rectness established by the collector’s 
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by a mere ‘thought’ on the part of the 
witness testifying on behalf of the protest- 


ant.” 


IMPORTER’S PROTEST OVERRULED ON IVORY 
BEADS, STRUNG ; 

In denying relief to Boggs & Buhl, Pitts- 
burgh, in a decision having to do with the 
correct tariff classification of certain ivory 
beads, strung, the Customs Court finds as 
follows: 

“Counsel have stipulated that ‘the mer- 
chandise consists of ivory beads of the same 
kind in all material respects as those which 
were thé subject of decision by this Court 
in T. D. 40610, G. A. 8916, therein held to 
be dutiable at 45 per cent.’ The record in 
that case was incorporated herein. 

“The authority referred to was the Am- 
dursky case. In that case the merchandise 
consisted of mother-of-pearl beads and 
carved bone beads on temporary strings, as- 
sessed as articles in chief value of beads at 
60 per cent. ad valorem under Par. 1403, and 
held dutiable, as claimed therein, as beads at 
35 per cent. ad valorem under the same para- 
graph. 

“The merchandise in this case is not the 
same ‘in all material respects’ as that in the 
Amdursky case, supra. In this case the 
merchandise is ivory beads. Nor was it as- 
sessed at 60 per cent. ad valorem under Par. 
1403, but as jewelry at 80 per cent. ad val- 
orem under Par. 1428. 

“The stipulation, therefore, does not over- 
come the presumption that this merchandise 
is jewelry, which arises from the action of 
the collector. (See United States v. Dora- 
gon, 13 Ct. Cust. Appeals. . . ., T. D. 
41051.) The protest is overruled.” 


CHICAGO COLLECTOR REVERSED ON TURQUOISE 
BEADS 

A protest filed by G .W. Sheldon & Co. 
of Chicago against the collector’s assessment 
of duty on certain turquoise blue glass beads, 
is reversed in a decision just handed down 
by the United States Customs Court. On 
entry, duty was imposed on the merchandise 
in question under Par. 1428, Act of 1922, as 
jewelry, at 80 per cent. ad valorem. Judge 
Sullivan now fixes duty at 45 per cent. ad 
valorem under Par. 1403 of the 1922 act, as 
beads. 

With regard to certain semiprecious 
stones imported by the same concern, Judge 
Sullivan holds as follows: 

“The other items are semiprecious stones 
permanently strung. As to these we are 
without evidence to show they are not 
jewelery, being semiprecious stones they 
are not dutiable under the bead paragraph.” 


CRYSTAL BEADS HELD PROPERLY TAXED 
AT 80 PER CENT 


Overruling a protest of N. Snellenburg 
& Co., Philadelphia, the Customs Court finds 
that certain crystal beads were properly 
taxed with duty as unfinished jewelry, at 
80 per cent ad valorem under Par. 1428, 
Act of 1922. Numerous claims for lower 
rates of duty were made by the protestant, 
the one relied upon, however, being under 
Par. 1429, at 20 per cent ad valorem, as 
“semiprecious stones, cut but not set, and 
suitable for use in the manufacture of 
jewelry.” 

It is pointed out in this decision that 
samples of the merchandise involved were 
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not offered in evidence by the importer, 
and that the Court had to depend entirely 
on the “very unsatisfactory and contradic- 
tory testimony introduced.” After reviewing 
the testimony at some length, Judge Sulli- 
van holds :— 

“We are of the opinion the presumption 
of correctness attaching to the action of 
the collector has not been overcome by the 
protestants. The collector had the merchan- 
dise before him at the time of classification, 
and could better determine whether this 
merchandise was unfinished necklaces than 
can this court, which has neither samples, 
nor a clear record. On this record we must 
sustain the collector.” 


TARIFF REDUCED ON ONYX FROM 
55 to 20 PER CENT 

In sustaining a protest of Albert Lorsch 
& Co., Judge Sullivan rules that certain 
imitation black onyx chatons, being imi~ 
tation semiprecious stones, faceted, should 
have been assessed for duty as such, at 20: 
per cent ad valorem under Par. 1429, Act: 
of 1922, rather than as classified by the- 
collector under Par. 218 at 55 per cent ad 
valorem. 


FIX CLASSIFICATION OF ORNAMENTAL CLASPS 


Judge Sullivan, in a decision argued in 
the name of Morris Mann & Reilly, Inc., 
Chicago, finds that certain ornamental steei 
clasps in two parts, one having a hook 
and the other an eye by which the two parts 
may be connected; also certain steel shde 
slides, were incorrectly returned for duty 
as jewelry, under Par. 1428, Act of 1922, 
at 80 per cent. ad valorem. Judge Sullivan 
holds the clasps to be dutiable under Par. 
348, at 55 per cent ad valorem and the 
shoe buckles or slides, at 15 cents per hun- 
dred plus 20 per cent ad valorem under Par. 
346 of the said act. In conclusion, Judge 
Sullivan writes: 

“The protest. which is limited to : steel 
shoe slides and clasps and abandoned as to 
pearls and pearl beads, is sustained to this 
extent as to the shoe slides or buckles, but 
overruled as to pearls and pearl beads; also 
as to the clasps for the reason it does not 
claim under Par. 348. The collector’s clas- 
sification of the clasps being erroneous, is 
not acquiesced in, but will stand under the 
circumstances.” 


REDUCE TARIFF ON SHELL NECKLACES 


The Customs Court, in sustaining a pro- 
test of Geo. Borgfeldt & Co., of Baltimore, 
rules that certain merchandise consisting of 
shell necklaces, not known commonly or 
commercially as jewelry, should have been 
assessed with duty at the rate of 35 per cent 
ad valorem under Par. 1440, 1922 tariff act, 
and not at 80 per cent under Par. 1428, as 
assessed by the collector. 


FIX 20 PER CENT DUTY ON REAL AMBER BEADS 


Beads made of real amber, cut, imported 
loose and strung, and suitable for use in 
the manufacture of jewelry, were improperly 
taxed with duty at 45 per cent ad valorem 
under Par. 1403, 1922 act, as beads in imi- 
tation of semiprecious stones, Judge Sulli- 
van holds in a decision sustaining a cus- 
toms claim of J. C. Nichols, St. Louis. The 
Court now fixes duty on the amber beads in 
question as “semiprecious stones, cut but not 
set, and suitable for use in the manufacture 
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of jewelry,” at but 20 per cent ad valorem 
under Par. 1429 of the said act, as claimed 
in the importer’s protest. 


JEWELRY ASSESSMENT REVERSED ON 
UMBRELLA HANDLES 


Lord & Taylor win before the Customs 
Court in a decision holding certain \imbrella 
handles composed of metal, some set with 
jaspe (a semiprecious stone), to be cor- 
rectly classifiable under the specific provi- 
sion for such articles in Par. 1456, Act of 
1922, with duty at 40 per cent ad valorem, 
as claimed in the importer’s protest, rather 
than as assessed by the collector, at 80 per 
cent under Par. 1428 of the said act. 


LOWER DUTY ON SILVER PLATED HOLLOW 
WARE FROM 60 To 40 PER CENT” 
Judge Fischer finds, in a decision just 
handed down, sustaining a_ protest of 


Marshall Field & Co.; Chicago, that certain — 


salt cellars, fruit dishes, cream stands, sugar 
containers, flower vases and similar articles 
of hollow ware composed in chief value of 
base metal and plated with silver, should 
have been assessed with duty. at the rate 
of 40 per cent ad valorem under the: pro- 
vision in Par. 339 of the Act of 1922 for 
such ware, as. claimed by the importers, 
rather than at the rate of 60 per cent ad 
valorem under the general provision in Par. 
399 of the said act for “articles or wares 
plated with silver,” as assessed by the 
collector. 


GALALITH VANITY CASES. HELD IMPROPERLY 
TAXED AT 80 FER CENT 


In upholding a customs claim of The 
House of A. Blatt, Judge Sullivan finds 
that certain vanity cases composed of gala- 
lith, silk cords and tassels, containing a 
powder puff and mirror, also containers for 
lipsticks, eyebrow pencils, etc., concealed in 
the tassels, were improperly returned for 
duty under Par. 1428, 1922 act, at the rate 
of 80 per cent advalorem. The Customs 
Court now fixes duty on the cases, the sub- 
ject of this ruling, at the rate of 40 cents 
per pound and 25 per cent ad valorem un- 
der Par. 33, as articles in chief value of 
galalith. 


CUSTOMS PLACE 20 PER CENT DUTY ON 
AMBER BEADS 

The Lamport Export Co., of New York, 
wins before the Customs Court in a deci- 
sion just handed down, reducing the tariff 
rate on certain amber beads. In describ- 
ing the merchandise in question, the Court 
writes : 

“The official samples of the merchandise 
in question consist of amber beads strung 
on substantial yellow silk strings. In one 
sample the beads are of uniform size and 
globular. The beads in the other sample 
are also globular, but graduated from the 
smallest bead at each end to the largest bead 
in the centre. This central bead, however, 
differs from the others in shape, being a 
cube with the corners removed, making 
twelve facets. To all appearances the 
samples could be worn around the neck in 
their imported condition as chains or neck- 
laces. They are without clasps. The ends 
are knotted together, the ends of the string 
forming a plait ending in a fringe or tassel. 
These ends or plaits extend about 2% 
inches beyond the beads.” 

The collector imposed duty thereon at 
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the rate of 80 per cent ad valorem under 
Par. 1428, 1922 act, as unfinished jewelry. 
In finding the merchandise to be more 
properly dutiable at 20 per cent ad valorem 
under Par. 1429, Judge Sullivan concludes 
his opinion as follows: 

“Tt is clear from the evidence in this case 
and the record in G. A. 8469 (1), that this 
merchandise is rather materials for use in 
the manufacture of jewelry than jewelry, 
finished or unfinished, and (2) that these 
beads are semiprecious stones, cut but not 
set, suitable for use in the manufacture of 
jewelry. We therefore hold them dutiable 
at 20 per cent. ad valorem under Par. 
1429.” 











Providence Jewelry Concerns Remember 
Employes with Christmas Gifts 

PROVIDENCE, R. I., Dec. 25.—If the Christ- 
mas Savings Clubs are an accurate barom- 
eter, the holiday season this .year may be 
considered prodigal beyond any similar 
periods of the past. From reports in bank- 
ing circles, nearly $25,000,000 was distrib- 
uted in New England in time for Christmas 
shopping, of which a total of $2,184,000 is 
accredited to Rhode Island by the bank com- 
missioner of this State. This is an increase 
of $500,000 over last year. 

In this connection there are two significant 
facts indicative of prosperous conditions in 
the jewelry industry—the unusual number 
of cards of thanks announced through the 
local newspapers for green backs, bonuses, 
turkeys and other gifts acknowledged by 
the employes of manufacturing jewelry con- 
cerns and the number of retail firms ex- 
tending acknowledgments to the public for 
their liberal holiday patronage, which is 
said to have exceeded all previous rec- 
ords, 

Among the manufacturing jewelry and 
allied firms that furnished Christmas re- 
membrances to their employes were the fol- 
lowing: The Hadley Co., the Kestenman 
Bros. Mfg. Co., Taylor-Symonds Co., 
Heller & Co., Inc., H. C. Luther Co., B. 
Novgrad & Co., Oscar E. Place & Sons Co., 
Brier Mfg. Co., Lancor Mfg. Co., the Wil- 
liam E. Hunt Co., John Olson & Son, Inc., 
James Buckley, the Bassett Jewelry Cé:, 
Young Bros. Box Co., Inc., the William C. 
Greene Co., New England Glass Works, 
Uncas Mfg. Co., Goodwin & Gregory, Win- 
sor & Jerauld Mfg. Co., D. M. Watkins Co., 
Hedison Mfg. Co., Pollard & Darling, Chris 
W. O’Brien, Michaels-Bauer, Inc., W. & W. 
Jewelry Co., the Kinney Co., E. H. Lohr- 
mann Co., Rhode Island Ring Co. A. L. 
Newman Co., Paul Stierle Co, Inc. L. 
Krichbaum & Co., the Kay Jewelry Co., the 
C. E. Mfg. Co., Inc. 








Senate Passes Bill Presenting Silver Service 
Set Used by Cruiser Minneapolis to 
That City 

WasuincTon, D. C., Dec. 22.—The Sen- 
ate passed a bill today authorizing Secre- 
tary of the Navy Wilbur to present to the 
city of Minneapolis for preservation and ex- 
hibition the silver service set previously used 
by the cruiser Minneapolis. 

The bill provides that no expense shall be 
incurred by the United States in its delivery 
to the custody of the city. 
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Detective Mistaken for Gunman and Ar- 

rested as He Was Trying to Catch 
Thief i, 

Provipence, R. I, Dee.’ 24.—Frank 
Sweeney, the private detectivé, attacked by 
a thief in the plant of Bréwh<& Dean, gold 
refiners, 104 Richmond St., was mistaken 


for a gunman and arrested as he ran shoot-“.__ 


ing after the thief last Monday evening. By 
the time he could explain, and a patrolman 
had taken up the chase, the thief had made 
good his escape. Sweeney, when it was 
found his shooting was justified, was re-. _ 
leased, but the thief succeeded sin eluding ” 
capture. ar 

Patrolmen Connell and Loiselle at Chest- — 
nut and Friendship Sts., at 6:30 o’clock, 
saw one man running and a second chasing 
him with a revolver in his hand. ' They al- 
lowed the first man to continue.on his way, 
but grabbed the armed. man ‘and took his 
weapon away from him after he had fired 
three shots in the air. , 

Sweeney, breathless, had difficulty in 
making the reason for his chase clear. 
Patrolman Loiselle then started after the 
first runner and followed his tracks into a 
yard at 91 Chestnut St. There the patrol- 
man found the thief had jumped a fence, 
dropping a plate of metal in the yard. 

The private detective at the Fifth Police 
Station told his story to the effect that dur- 
ing the past two years the Brown & Dean 
plant has been invaded by a thief a num- 
ber of times and bars of precious metal 
stolen. It is estimated that the loss in this 
manner totals more than $3,000. Conse- 
quently, a special watchman has been em- 
ployed to guard against recurrences of these 
thefts and to capture the thief. 

Sweeney said that he was making his first 
rounds after coming on duty, and as he went 
into a darkened room to see if everything 
was all right, he met a man carrying a 
bundle. At the same time the stranger 
struck him in the face and dashed past him. 
The watchman, as soon as he could recover 
himself, gave chase. The two men ran out 
of the building and in front of 140 Friend- 
ship St. the detective closed ‘with the thief. 
Sweeney ordered the man to throw up his 
hands, instead of which the thief struck him 
and again started to run. Sweeney ordered 
him to stop or he would fire, and as the 
stranger continued to run the watchman 
fired at the runner. Two more shots were 
fired above the runner’s head with the hope 
of frightening the man so that he would 
stop and also to avoid shooting pedestrians 
by mistake. 

The plate picked up in the Chestnut St. 
yard where the thief scaled the fence was 
identified by Samuel Brown, of the refinery 
firm, as the property of his firm. It was 12 
inches long and 4% inches wide and known 
as an anode. After he had made an investi- 
gation he found that six other anodes were 
missing. 








Harry V. Gray & Co., manufacturing 
jewelers in the Liggett building, Detroit, 
Mich., have obtained most successful results 
from a six-page folder they mailed out to the 
trade within the last week. The printing, 
typography and lay-out were exceptionally 
fine, Everything about it carried the 
Christmas spirit and results were obtained 
far beyond expectations. 
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CHICAGO JOBBERS MERGE 





Consolidation of Wholesale Businesses of 
Norris, Alister-Ball Co., and Despres, 
Bridges & Noel to Go Into Effect 
Jan. 1, 1927 


Cuicaco, Dec. 26.—Much of the gossip 
and rumor as to a great merger of big 
firms, that has been broadcasted in the trade 
here for several weeks was verified today 
when one of the principals involved au- 
thorized the representative of THE JEWEL- 
grs’ CIRCULAR to give the story to the entire 
trade of the country. For weeks this merger 





SYDNEY Y. BALL, PRESIDENT 


or consolidation of two of the oldest and 
largest wholesale houses in the country has 
been discussed but until now no authorized 
statement has been made. It can now be 
stated positively that on Jan. 1, 1927, the 
wholesale jewelry businesses of Norris, 
Alister-Ball Co., Inc., and Despres, Bridges 
& Noel will be merged into a new corpora- 
tion, the name of which is announced as 
the Norris, Alister-Ball Bridges Co., Sydney 
Y. Ball, president of Norris, Alister-Ball Co., 
and Stephen H. Bridges, president of De- 
spres, Bridges & Noel, will be the principal 
officers and managers of the new company, 
Mr. Ball the president and Mr. Bridges the 
vice president of the concern. 

The business, for the immediate future, at 
least, will be conducted in the Garland build- 
ing at 58 E. Washington St., where the 
Norris, Alister-Ball Co. occupies nearly two 
entire floors. The Despres, Bridges & Noel 
stock will be removed to that location. 

It is announced that the chief executives 
of both companies, as well as the principal 
department managers and buyers of both 
companies will continue with the new com- 
pany and the same business policies that have 
made these houses leaders in the trade will 
be continued by the consolidated company. 

In discussing the reasons for the merger 
and the motives that prompted the consolida- 
tion, an executive of one of the companies 
Stated today that the desire to render better 
service to the retail jewelers was the main 
incentive. He pointed out that the firms 
involved are adopting a policy that is being 
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adopted in every line of successful business 
today—consolidation of interests, thereby 
increasing the buying power and decreasing 
the operating expense. He made it very 
clear that two concerns doing over $6,000,000 
of business annually could buy cheaper and 
operate at less expense under one manage- 
ment and in one location. He said these 
savings would be reflected in their service 
and prices to the retail trade. The con- 
solidated company will be the largest buyer 
and distributer of merchandise in the jewelry 
trade. The consolidation means.the merging 
of more than $2,000,000 of net assets, bring- 
ing together two companies doing a business 
in excess of $6,000,000 annually. 

Prior to the time this announcement was 
made it was stated that the space on the 10th 
floor of the Garland building occupied by the 
Karpeles Co. for several years has been 
taken over and is now being remodeled to 
serve the new company as a display room 
for imported merchandise. 


HISTORY CF THE COMPANIES 


It would seem appropriate in this connec- 
tion to give a brief history of the two 
houses that will be combined into this new 
organization. At least one fact is common 





STEPHEN BRIDGES, VICE-PRESIDENT 


to both houses. The founder of each house 
learned his trade in Ypsilanti, Mich., and 
removed to Chicago to found and become 
the head of a great wholesale house. In 
1867 B. F. Norris came to Chicago and in 
1868 organized the present business of Nor- 
ris, Alister-Ball Co., and in 1896 Stephen 
H. Bridges came to Chicago and five years 
later helped organize the business of Despres, 
Bridges & Noel. 

B. F. Norris began as a wholesale jeweler 
in Chicago in 1868. In the great Chicago 
fire of 1871 the business was completely 
wiped out but was immediately rebuilt by 
Mr. Norris. In 1874 W. M. Alister, who 
died in October, 1923, became associated 
with the business under the name of B. F. 
Norris, Alister Co. Mr. Norris died in 
1900 and Mr. Alister purchased his interest, 
In 1909 Mr. Alister incorporated the busi- 
ness under the laws of Illinois as Norris, 
Alister & Co. 


In 1913 the Webb C. Ball . 
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Co., of Cleveland, O., was merged with the 
company under the name of Norris, Alister- 
Ball, Inc., and Sydney Y. Ball, now presi- 
dent of the company, became actively asso- 
ciated with the business. During his ad- 
ministration the business has grown to be 
one of the largest distributers of jewelry 
and allied lines in the country. 

The history of Despres,* Bridges & Noel 
is briefer but in point of success no less 
remarkable. Stephen H. Bridges, who came 
to Chicago in 1896 and entered the employ 
of H. F. Hahn & Co., became associated with 
Emil Depres and Max Noel in January, 
1901, and organized the business that bears 
their names. The beginning was in a room 
12 by 20 feet in the Venetian building on 
Washington St. Two years later they se- 
cured quarters in the Columbus Memorial 
building and 15 years ago moved to the 
present quarters in the Kesner building at 
Wabash Ave. and Madison St., where the 
business increased until at the present time 
more than 6,000 square feet of space are 
occupied. In 1915 Mr. Bridges purchased 
the interest of Mr. Despres and six years 
later purchased the holdings of Mr. Noel, 
thereby becoming the sole proprietor of the 
business. 








Many Fine Christmas and New Year Cards 
Sent Out by Concerns in the Jewelry 
and Allied Trades 


Many handsome Christmas and New Year’s 
cards have been received by THE JEWELERS’ 
CircuLAR from concerns in the trade 
throughout the country and we take this 
occasion to acknowledge them and to com- 
ment upon some of the more striking ones. 

The International Silver Co., sent out a 
New Year’s folder showing a representative 
of an old time galleon in red and yellow 
against a silvered background. Beneath it 
was the caption “May the ship of good for- 
tune bring you happiness and prosperity dur- 
ing this New Year.” Beneath this caption 
was a chest bearing the figures, 1927, a lan- 


. tern and a spade. 


In the friendly spirit of the holiday season, 
the Hadley Co., sent out a card of greeting 
and best wishes which was a neat product 
of its kind, with which the concern sent 
greetings for happiness and good fortune 
throughout the New Year. 

The Fishel Nessler Co., mailed to its many 
friends a gold covered booklet with the 
season’s greetings printed in black on green 
tinted paper. The booklet said “To. each of 
those whose friendship we enjoy we send a 
sincere, line of thanks together with our 
heartiest good wishes for a very Merry 
Christmas and happiness in the New Year.” 

The E. & J. Swigart Co., Cincinnati, O., 
greeted friends with a neat folding card in 
color effect showing a scene from the Bible 
and containing the following sentiment: “At 
this Season it is fitting that we express 
to our friends appreciation of their Good 
Will. We count ourselves fortunate in be- 
ing among those to wish you the Blessings 
of Christmas and the New Year.” 

The Crossman Co., greeted its friends 
with a holiday letter typewritten on typically 
holiday stationery on which the firm ex- 
ipressed its greetings and quoted a poem by 
Oliver Wendell Holmes which aptly ex- 
pressed the sentiments of the season. 
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STARTS NEW YEAR CAMPAIGN 





National Jewelers Publicity Association 
Magazine Advertising to Begin 
Early in 1927 
“The extensive trade advertising schedule 
for the first half of the year has been ap- 
proved by the Advertising Committee,” said 
Fred -G. Gruen in discussing plans for 
the Association advertising, “and as- 
surance can be given the subscribers that 
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000 is available for each year so that all 
phases of publicity work may be effectively 
carried on.” 

The trade advertising will start with the 
January 15 issue of the Saturday Evening 
Post, simultaneous with a page in the Lit- 
erary Digest. There will be pages in color 
every fourth week in the Saturday Evening 
Post and in the Literary Digest. 

“Many voluntary increases in amount of 
subscriptions have been made now that the 
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* gximinating taste. You precious jewels 
enbanor in value. It is their settings which: 
should be modernized by your jeweler. 


Today fashion demands severe simplicity 
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JANUARY ADVERTISING OF THE NATIONAL JEWELERS PUBLICITY ASSOCIATION 


the art work, copy and all that goes toward 
the making of an advertisement that will 
be ‘seen’ in the magazines is combined in the 
1927 series—far ahead of those appearing last 
year when it was necessary to work fast in 
order to get space in the magazines for the 
‘early Fall. We are only limited in the pres- 
‘entation made by the amount of funds pro- 
vided. I will not be satisfied until $1,000,- 


— 


From National Jewelers Publicity Association. 


activities of the Association have become evi- 
dent, and general enthusiasm is contained 
in the letters received at the Association of- 
fice,” according to P. J. Coffey, Chairman. 

A Kansas jeweler writes—“I am enclos- 
ing check for $25 to cover my donation for 
1927. I believe the ultimate effect of such 
advertising will be good. This, of course, 
we couldn’t hope to see much effect from 
this ‘season.” Another jeweler from a small 
town in Nebraska writes—“We are pleased 
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Have decided 
Check en- 


with the advertising so far. 
to double this payment (1927). 
closed.” 








BANKRUPTCY SCHEDULES 


Gerstenblith Bros., New York File List of 
Creditors—Assets Placed at $60,883 
With Liabilities of $305,283 


Schedules in bankruptcy were filed last 
Monday in the United States District Court, 
New York, by Simon Gerstenblith and Mil- 
ton Gerstenblith, individually and as co- 
partners, trading as Gerstenblith Bros., 
wholesale jewelers, 15 W. 37th St. The 
concern acknowledges debts of $305,283, and 
has assets of $60,883. The liabilities repre- 
sent, wages, $662; secured claims, $158,917, 
and unsecured claims, $144,603. The assets 
include: Stock in trade, $45,068; machinery, 
tools, etc., $1,500; debts due on open ac- 
counts, $14,284, and deposits of money in the 
banks and elsewhere, $30. This firm was 
petitioned into bankruptcy on Nov. 17 last. 

Among the largest unsecured creditors 
are: American Gem and Pearl Co., $682; 
Ansen & Co., $5,693; Barad & Hess, $261; 
Corbett & Bertolone, $1,973; M. Gersten- 
blith & Co., $7,675; Goldsmith & Loopuit, 
$11,091; Heller & Son, Inc. $1,815; B. 
Kleinman, $500; Knox & Bernheimer, 
$5,054; E. Kreindel, $1,517; Sydney Kau- 
fer & Co., $1,668; Lauter & Co., $1,067; D. 
Miller & Co., $1,677; Henri Mendelbaum, 
$1,700; Orange Bros., $2,281; Pressel & 
Lederberg, $2,608; Rudolph Order, $3,075; 
LeRoy Present, $1,100; Prutinsky & Woolf, 
$715; Hugh Peron, Inc., $2,155; Joseph E. 
Prins, $3,933; Barnett Robinson, $584; 
David Rothschild, $2,237; Renaissance 
Jewelry Co, $518; R. & H. Platinum 
Works, $690; Joseph Rosenblatt, $4,172; 
Jack Silberfeld, $1,409; Arthur Silberfeld, 
$781; G. L. Sturn, $669; Sydney Sherman, 
$6,303; Sherman & Henken, $1,246; Louis 
Simon, $1,464; Alfred Stone & Co., $1,026; 
William J. Smith, $348; J. L. Warner Co., 
$286; Weinstein & Polansky, $3,858; 
Wahrman & Peron, $659; Whitelaw Bros., 
$6,669; Zimmern, Rees & Co., $12,755; Cor- 
bett & Bertolone, $956; B. Kleinman, $227; 
E. Kreindel, $477; Jacques Kreisler & Co., 
$224; Liberty Watch Case Co., $249; Len- 
kowsky & Sons, $739; L. Manheimer Bro., 
$435; Metric Watch Co., $509; Oppenheim 
& Strauss, $8,253; Joseph Rosenblatt, $657; 
Rosenfeld & Co., $243; Alfred Stone & Co., 
$232; Taube & Durrast, $316; J. L. Warner 
& Co., $1,375; I. R. Theise, $9,000; A. 
Heinemann, $2,500, and the Chatham & Phe- 
nix Bank, $13,000. 

The schedules were filed on behalf of the 
concern by Goldman & Frier, attorneys, 15 
Maiden Lane. 











Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week. 
Selling Price 


London U.S.Gov’t New York 

Date Official Assay Bars Oficial 
Dees Bb soc ccs’ 2425 55% 53% 
ie ee 24% 55% 53% 
dacs sieeve 2444 55% 53% 
ae MEN es cee 24% 55% 53% 

oe Basu ases Holiday Holiday Holiday 
oS | Aiewsewee Holiday 55% 3% 
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One Word Unlocks Their Treasure Chests! 





Like the “Open Sesame” of the prices which only our method of buy- 
Arabian Nights is this word “Cash” ing could make possible. 

to the owners of the finest jewel Our large stock is always at your 
estates. So they come to us with their service—including Diamonds, Fancy 
gems, and we buy them. Cuts, Emeralds, Pearls and 


a variety of Wide Bracelets 


Then, re-set or re-cut to bring ; ‘ . 
up to 1% inches in width. 


out their fullest value, we of- 
fer these jewels to you at low 


_ HARRY WIN STON 


Premier Diamond Company 
21 Fifth Ave NY 
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The Jewelry Business During 1926 











Manufacturers Express Satisfaction at Trend of Conditions and Take 
Optimistic View of the Future 














=a 


ProviDENCE, R. I., Dec. 24.—That the year 
1926 has been a noteworthy one for the 
jewelry industry is the consensus of opinion 
of the manufacturers of this city. There is 
also a unanimity of opinion that the pros- 
pect for the coming year will be one of 
reasonably good business. The outstanding 
features of the year that has now become 
history, aside from the admittedly increase 
in volume and in the tendency for a more 
general wearing of jewelry, has been the 
change in styles and of the color of metal 
used, from yellow to white. 

Expressing his views regarding the out- 
look for the jewelry business for the year 
1927, Woodward Booth, manager of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, says: “It appears 
that the jewelry trade as a whole is looking 
forward to reasonably good business during 
1927. 

“The expectation is based in part upon 
the general prosperity of the country and the 
probability that prosperity will continue dur- 
ing the coming year. Secretary of Com- 
merce Hoover in his recent annual report 
has stressed the unprecedented prosperity of 
the nation as a whole. Labor is profitably 
employed. The general average of wages is 
high. High standards of living obtain. 
Luxuries of yesterday are viewed as necessi- 
ties of today. The purchasing power of the 
general public was never greater than at 
present. What people really desire, they 
appear to have the means to secure. 

“Another fact underlying the expectation 
for good business in the jewelry trade is the 
increased jewelry vogue for women, both in 
Europe and America. This vogue is evi- 
denced in fashion publications, in smart 
shops and in the increased use of jewelry 
by women. Accessory and costume jewelry 
is more popular at present than it has been 
in several years past. Various articles of 
this character are being worn to a large ex- 
tent, not only in the better grades but like- 
wise in the less expensive qualities. 

“For several years men’s jewelry has been 
in but slight demand due to prevailing 
vogues, which to a degree eliminated the 
demand for certain jewelry items that for 
years had previously been staples. At pres- 
ent, however, there are indications that an- 
other change is about due, which will stim- 
ulate very materially the demand for these 
items, some of which, though utilitarian in 
character, are nevertheless jewelry. 

“General prosperity and an_ increasing 
jewelry vogue ought, and I firmly believe 
will result in better conditions in the jewelry 
industry during 1927 than in 1926.” 

Harold W. Ostby, president of the Ostby 
& Barton Co., points out that the year 1926 
was a most important one, which has not 
only brought about a great reorganization 
of the industry but also nearly revolution- 
ized it by the radical changes in style and 
the changing from yellow to white color in 
the metals used. Mr. Ostby thus expresses 
himself : 


“The year 1926 may be considered as 
marking the termination of the greatest re- 
adjustment that has taken place in the 
jewelry industry in many years. Not only 
has it had to contend with many questions 
incidental to reproduction brought about by 
post-war conditions, but also a condition of 
far greater importance, which has never be- 
fore been experienced. That is, a radical 
change of color of metal; namely, from yel- 
low to white, and rapidly following this, an 
almost complete change of designs. 

“To readjust the consequent conditions of 
merchandising it has called for a most care- 
ful analysis of credits, readjustments of pro- 
duction, overhead and finished product. The 
burden of merchandising stocks contending 
not only with the usual style changes but 
the most unusual color change reduce the 
unit sales, incurring increased labor cost. 

“It is our belief that during the year 1926 
most of these. conditions have been overcome 
and that, given a general healthy business 
condition throughout the country during 
1927, the jewelry industry of New England 
may look forward to the coming year with 
a great deal of optimism.” 

“As manufacturers of jewelry, we look 
over the year now drawing to a close with 
considerable satisfaction,” declares Eugene 
T. Abbott, treasurer and general manager 
of the Potter & Buffinton Co. “We have 
noted a definite trend on the part of the pur- 
chasing public to look with increasing favor 
on jewelry as a necessary accessory to dress, 
and the jewelers of all classes have benefited 
thereby. 

“The readjustment during post-war years, 
which has been a part of the entire economic 
structure of the world, has been particularly 
long drawn out in our industry, but we be- 
lieve that this is a thing of the past and that 
those with courage, faith and the energy 
necessary to succeed in any endeavor will 
now reap the harvest. There has never been 
a time when the reward for new ideas, abil- 
ity and sane progressiveness was so great 
or so immediate. 

“We believe that the consumer receives 
more for his or her dollar in the jewelry 
store today than ever before. The wide va- 
riety of items shown cover every possibility 
of personal adornment. The vogue of fash- 
ion is followed with extraordinary care, 
whether the item considered be an inex- 
pensive piece or a jeweled platinum gem 
worthy of the genius of a ‘Benvenuto Cel- 
lini,’ 

“The forthcoming year is bright with 
promise. Conditions throughout the country 
are excellent and a sound, substantial basis 
underlies our present general prosperity. In 
our opinion, the jewelry industry will share 
largely in this; labor will be steadily em- 
ployed, stock turnover will be increased and 
credit enhanced to the betterment of all con- 
cerned.” 

Ralph K. Stone, treasurer of the Chapin- 
Hollister-Stone Co. and a past president of 
the New England Manufacturing Jewelers’ 
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and Silversmiths’ Association, commenting 
on the past year’s business and the possible 
prospects for 1927, from the viewpoint of a 
manufacturer, has this to say: “In spite of 
new industrial records in other lines, the 
year 1926 has not been a good jewelry year 
for the industry as a whole. A few units 
have done well, especially those which either 
have adapted their manufacture to meet cur- 
rent demands, or were fortunate enough to 
have the demand swing to their product. 

“The natural process of reorganization 
and elimination which has been taking place 
has progressed much faster toward comple- 
tion during the past 12 months than in any 
similar period during the previous five years. 
The unfortunate, but healthy, reduction in 
the number of manufacturing units has been 
quite marked in 1926. While this has tem- 
porarily embarrassed the remaining units by 
throwing large stocks of goods on the mar- 
ket at ‘sacrifice’ prices, it has also cleared 
the way for a healthy growth within -the 
industry. This reduction in the number of 
units has not as yet been completed. Aside 
from the reduction by elimination of weak 
units, there must be further consolidation of 
healthy with healthy. 

“The year has also given some indication 
of a swing in popular favor back to some 
of the staple articles which in the long run 
give the consumer the greatest money value 
and the longest satisfaction. The use of 
pocket watches, with Waldemar chains, and 
even with the ‘railroad men’s vest chains, 
has increased, which would seem to indicate 
that perhaps the peak of the demand for 
wrist watches has been reached. This has 
assisted the sale of chain accessories, such 
as knives, key holders, and even cigar cut- 
ters. There has been a resurrection of 
pocket lighters, modernized to be sure, but 
still pocket lighters. Gold bead necklaces 
have come back up the hill quite a distance, 
although some retail distributors have as yet 
not recognized this fact. 


“The heaviest demand has been for 
brooches and bracelets. In the latter, while 
both flexible and sport bracelets have been 
notable items in sales statistics, the fastest 
mushroom growth during the year has been 
of watch bracelets, especially those for men. 
Shortly before the end of 1925 there was, I 
believe, only one factory making and mar- 
keting men’s watch bracelets successfully. 
By the middle of 1926 the woods were full 
of such factories. They all owe much to 
that pioneer manufacturer and advertiser 
who cducated men to the facts that watch 
straps for men may be of metal and still be 
masculine and that metal saves time, money 
and convenience, which leather or webbing 
wastes. 

“Brooches have increased in vogue, but 
have by no means approached the maximum 
demand. Many women have not yet come 
to an appreciation of the many attractive 
uses that there are for a brooch at other 
spots than at the breast, in spite of the uni- 
formity of opinion expressed by the fashion 
magazines upon this point. 

“The year has also seen, at last, actual co- 
operative national advertising for and by 
the industry as a whole. The benefits are, 
of course, in the future and those benefits 
can be realized only by an uninterrupted con- 
tinuance. 

“In the coming year I see a foundation 
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of basic national conditions which promise 
adequate rewards for the factory which has 
put its house in order. We can hope for re- 
duced indirect taxation; greater buying 
power in both cotton- and foodstuff-produc- 
ing centers, in spite of lower prices; in- 
creased labor efficiency and individual thrift ; 
more sensible use of individual credit instal- 
ment buying; improved European conditions, 
financial and industrial (and don’t view this 
with alarm); greater public realization, 
through national co-operative advertising, 
that styles not only lend themselves to the 
use of jewelry as accessories but even re- 
quire the use and a better balance between 
consumer demand and retail stocks due to 
the gocd effect of the extreme ‘hand-to- 
mouth’ purchasing which has been almost 
universal, and a moderate easement towards 
more liberal but still wise purchasing. 

“Tf you have adjusted your manufacture 
to the current stable demand; if you have 
replaced the wartime order-takers with 
salesmen; if you have scrutinized and mod- 
ernized your manufacturing and costing 
methods; if you have stopped taking credit 
chances for the sake of the volume, you'll 
have little to fear, either from competition 
within or without the industry, or from lack 
of demand for your particular product. The 
new year may be slightly better for most 
industries, but it will be much better for the 
jewelry industry.” 








Fall River, Mass., Police Arrest Man on 
Charge of Larceny of Jewelry 
Valued at $1,000 
Fatt River, Mass., Dec. 23.—Charged 
with breaking and entering the store of 
Thomas Morin, 332 Stafford Road, by smash- 
ing a window in the front of the store, and 
larceny of jewelry valued at $1,000, Leo 
Bouchard, 554 Plymouth Ave., was arrested 
yesterday, four hours after the owner of 
the establishment had reported to the police 

that his store had been burglarized. 

According to the police, who are search- 
ing the city for other men, they are on the 
track of the gang of burglars which has been 
cracking safes for the last few weeks. The 
police also allege that some of the goods 
stolen were in Bouchard’s possession at the 
time of his arrest in his home. 

Bouchard was arraigned before Judge 
E. F. Hanify. He pleaded not guilty and 
the case was continued until Dec. 29. In 
default of bail in $1,000 Bouchard was com- 
mitted to the House of Correction in New 
Bedford. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Dec. 24, 1926. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.... $446,876.53 
Gold bars paid depositors ............ 52,360.92 


UI stare eich teshamat cael sie $499,237.45 


Of this the gold bars exchanged for gold 
coins are reported as follows. 


Date : Exchanges 
Dec. BOE i oce ass aa oboe BRS 4 SERMON $252,339.71 
si Be vin UUs ae ite che dainty 61,727.15 
* Ee ee ee oe ee Gee 56.386.27 
a Mee pits Ratan tou AOT adit Ov ar. 35.725.60 

sca eee ee ee See a 40,697.80 


ED 5 6A Nee Vb aid anwiraWoa eee i $446,876.53 
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Russian News Notes 











Soviet Government’s Discrimination Against Watchmakers—Obolensky Family 
Treasures Confiscated—Search for Jewels Results in Desecration 
of Cemeteries of Southern Russia 














The Paris correspondent of DNI, a Rus- 
sian newspaper published in Berlin, reports 
arrest of two cocaine vendors, who later 
were recognized as the bandits responsible 
for the hold-up of Bendersky, the Russian 
diamond broker living and dealing in Paris. 
The bandits introduced themselves to 
Bendersky as police inspectors and then rob- 
bed him of his precious stock. When arrested, 
the two men had in their possession certain 
papers taken by them from Bendersky, and 
these documents spelled their undoing. 

o£ * 


A watchmaker and his wife are the heroes 
of “The Counterfeit Coin,” the new drama 
by Gorki, the famous Russian writer now 
living in Italy. The hero’s profession and 
social surroundings gave rise to a bitter at- 
tack by Lunacharsky, the Soviet minister of 
public instruction, against Gorki. Comrade 
Lunacharsky expressed his dissatisfaction 
with the lack of “proper revolutionary 
atmosphere” in Gorki’s new play. Watch- 
makers are not considered as pure toilers 
as factory workers; they are not worthy of 
Gorki’s celebrated pen, according to Luna- 
charsky and his followers. 

* *k x 


The Soviet conviction that watchmakers are 
not exactly workers and do not deserve 
workers’ privileges is not only preached but 
practiced as well. The Russian newspapers 
advise that in Odessa rents are levied not 
according to the types and qualities of rooms 
and stores but according to the types and 
qualities of tenants. The rent scale, worked 
out by. the government, does not favor 
watchmakers with the privileges it bestows 
upon other workers. Watchmakers and 
jewelers have to pay more than cabinet- 
makers and cobblers for the same stores and 
living rooms. Barbers, however, pay higher 
rents than jewelers or watchmakers. 
* os 


A capacious vault, formerly belonging to 
Princess Obolensky, was pried open recently 
by the Leningrad authorities. Much silver- 
ware and different objects made of gold and 
silver were found in the safe together with 
a 10-pound silver bar. All was confiscated 
by the Soviet Treasury. Princess Obolensky 
belonged to one of the oldest and richest 
families of the Russian aristocracy. Many 
of its members fled abroad during and right 
after the Revolution. A Prince Obolensky 
married an Astor and is residing in New 
York at the present time. 


* * * 


Of late, search of hidden treasures seems 
to be quite a pastime with the Russian and 
Polish people. When the Polish government 
ordered destruction of the great Greek 
Orthodox cathedral in Warsaw, the popula- 
tion was aroused by wild rumors of dia- 
monds, pearls and other valuables being 
hidden under the ruins. It took much time 
and governmental effort for these rumors 


to peter out and for the populace to calm 
down. 
*x* * * 

Travelers, visiting southern Russia, report. 
that many cemeteries present a sorry picture 
of destruction and desolation. It appears. 
that, incited by rumors of diamonds and. 
other treasures buried with the wealthy dead, 
peasants had foregone their superstitious. 
fears and looted many a grave. 


ee 
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SOUTH AFRICAN MINERALS 











U. S. Consul at Johannesburg Reports on 
Production of Platinum, Gold and 
Diamonds 
WasHINcToN, D. C., December 23.—A 
feature of South African mineral production 
this year is the appearance of platinum. 
The output in the first eight months of the 
current year was 1,016 fine ounces, according 
to official statistics, Consul G. K. Donald, 
at Johannesburg, reported to the Department 

of Commerce today. 


The production of gold increased 182,000- 


ounces over the corresponding period of last 
year, amounting to 6,589,535 as compared 
to 6,407,844 ounces. Silver production de- 
clined to 651,969 from 816,558 ounces for 
the eight-month period. 

No comment is made in Consul Donald’s 
report on diamond production but the 
official statistics transmitted therewith dis- 
close an increase in production of 278,691 
carats during the first eight months of the 
year as compared to the corresponding 
period of last year. The eight months’ out- 


put totaled 1,874,217 carats, against 1,595,526- 


carats last year. 

A full native labor quota has been main- 
tained in the gold mines, resulting in record: 
yields, that for July establishing the high 
record for monthly production, reports 
Consul Donald. In September the govern- 
ment announced its acceptance of the tender 
of the Union Corporation, one of the large 
mining groups, for the lease of 2,641 gold’ 
claims in the East Rand. 








Death of Joseph C. Peers 

RockrorD, I1l., Dec. 27.—Joseph C. Peers,. 
jeweler, aged 84 years, the oldest merchant 
on W. State St., died Dec. 21 in his home, 
following a brief attack of heart disease. He 
had been at his store earlier in the evening 
and returned in apparent good health wher 
he was stricken. 

Mr. Peers was born in Quincy, IIl., and’ 
came to Rockford with his parents in 1852. 
In the ’60’s he made two trips by wagon to- 
the Pike’s Peak gold regions, returning in 
1867 to become a member of the jewelry 
firm of Paxon & Peers. When his partner 
died, he continued the business alone and 
later took in his son, Henry A. Peers. 

The widow, the son and a daughter sur-- 
vive. : 
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DEATH OF G. H. WHITMARSH Board of Trade—in addition to nearly 75 





Man Who Performed Unique Service for 
Providence Jewelry Industry Passes 
Away Suddenly 
Provipence, R. I., Dec. 24.—George H. 
Whitmarsh, who for a long period had 
been the official “go-between” for manu- 
facturers and hotels in arranging appoint- 
ments, died in his apartments at the Provi- 
dence-Biltmore Hotel, early this morning of 
double pneumonia, after an illness of only 

two days. 

He was a well known and unique charac- 
ter in the manufacturing jewelry industry, 
and was frequently referred to as the man 
who not only created a job for himself, but 
made it a lucrative one as well. A job 
which it will be difficult to fill with a suc- 
cessor. He was probably one of the best 
known individuals in jewelry circles in this 
country for, during his more than a half 
a century as journeyman, salesman, manu- 
facturer and “go-between” or “fixer” he 
had personally met thousands of men promi- 
nent in the trade. He was in his 79th year. 

Born in Providence, Feb. 24, 1848, he at- 
tended the public schools and then became 
apprenticed to learn the jewelry business. 
He first worked for the late John Hopkin- 
son, a manufacturer in the old Richardson- 
Hicks building at Friendship and Page Sts., 


‘ working as a benchhand and journeyman 


and later went to work for Charles Tucker 
in the old Penholder building at Dorrance 
and Friendship Sts., making pens and pen- 
cils. 

After working for several firms as a jour- 
neyman, he removed to New York city, 
where he entered the employ of Van Ant- 
werp, Stone & Roberts, with whom he re- 
mained some time. In 1882 he received an 
offer from Beverly & Co., manufacturing 
jewelers of this city, to represent them upon 
the road as salesman, and from that time for 
upwards of a dozen years, he traveled to 
all sections of the United States and into 
Canada, usually in eastern, middle and 
southern States, during which period he rep- 
resented several different manufacturers. He 
finally decided to enter the manufacturing 
line on his own account, and accordingly 
started in business under the firm name of 
the Fulton Mfg. Co., with a factory on Pot- 
ter St., now Garnet St., this city, but dis- 
continued it after a short time. 

Having discovered that there was consid- 
erable time lost by both manufacturers and 
buyers in their efforts to come together to 
show and order goods, he decided to act as 
a “go-between,” and for the past 28 years 
he has officiated in that capacity, furnishing 
the manufacturers of this city and the Attle- 
boros with a daily list of the arrival of 
buyers and arranging for appointments for 
them with the manufacturers. He was a 
familiar figure in the lobbies of this city’s 
hotels. 

Starting with four concerns—M. F. Wil- 
liams, William H. Luther & Son, and Jacob 
Solinger of this city, and Whiting & Davis 
Co. of Plainville, Mass., in 1899, his list 
gradually grew to about a dozen firms that 
he served regularly, as well as three of the 
industry’s associations—the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, the Manufacturing Jewelers’ 
Board of Trade and the National Jewelers’ 


jobbing houses in all parts of the country 
that he had on his list. Besides these he 
had commissions from buyers who were 
visiting Providence, to make appointments 
for them with such manufacturers whom 
they desired to meet. 

Every morning he paid an early visit to 
the Providence-Biltmore, the Narragansett, 
the Crown and other hotels, made a list of 
all the jewelry buyers registered and many 
who did not register, and immediately re- 
ported them to each of the associations, 
which in turn sent the list to each of their 
members; and also to the firms which he 
regularly represented. If either of his firms 
desired to meet any particular buyers who 
were in the city, Mr. Whitmarsh made the 
necessary appointments, and then followed 
them up to see that they were kept. In this 
manner the manufacturers and buyers were 
saved hours of time that would otherwise 
be wasted in waiting round for an oppor- 
tunity of getting together. 

Mr. Whitmarsh was on duty as late as 
Tuesday evening, although at that time he 
told THE JEWELERS’ CIRCULAR correspond- 
ent that he was feeling a “little off” and 
thought he would go to bed. He retired to 
his apartments about 9 o’clock, and during 
the. night was taken ill and pneumonia rap- 
idly developed. 

His only survivors are nieces and neph- 
ews, his wife, Mrs. Annie M. (Holland) 
Whitmarsh, having died several years ago. 








Death of E. H. Fulford 

ProvipeNce, R. I., Dec. 24—Earle Hall 
Fulford, for several years superintendent of 
the Fulford Mfg. Co.’s plant, manufacturing 
metal ornaments and jewelers’ findings at 
107 Stewart St., died in the Jane Brown 
Hospital last Sunday morning, after a linger- 
ing illness. He was 37 years old and a son 
of Mr. and Mrs. Joseph Fulford, of Exeter, 
oo 

He was born in this city and educated in 
the public schools, and while a student at 
the Technical High School, and also at 
Phillips Exeter Academy from which he 
was a graduate, he was prominent in ath- 
letics. Upon leaving school he entered the 
employ of the Fulford Mfg. Co. and learned 
the business and was gradually advanced to 
the position of superintendent. 

He was a member of Orpheus Lodge 
No. 36 of Masons and of Providence Royal 
Arch Chapter No. 1, Providence Council 
No. 1 of Royal and Select Masters, Calvary 
Commandery No. 13, of Knights Templar 
ard Palestine Temple, Ancient Arabic Order, 
Nebles of the Mystic Shrine. He was also 
a member of the Providence Noonday Club. 
He is survived by ‘his wife, to whom, as 
Miss Josephine Watson, he was married 
three years ago, and two children. 

His funeral was solemnized from All 
Saints’ Memorial Episcopal Church, Tues- 
day afternoon at 2 o’clock, and was attended 
by officers and members of the several Ma- 
sonic organizations and by the employes of 
the Fulford Mfg. Co. Burial was at the 
North Burial Ground. - 








John H. Motosicka has taken over the 
business of John Kluken, a jeweler at 134 
W. 7th Ave., Tarentum, Pa. 
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DEATH OF CHARLES H. COOKE 





Retired Providence, R. I., Jewelry Manu- 
facturer Passes Away in His Eighty-fifth 
Year 
ProvipeNce, R. I., Dec. 24.—Charles H. 
Cooke, a retired manufacturing jeweler, and 
for nearly half a century one of the leaders 
in the local industry, died last Monday at 
his home, 61 Princeton Ave., of pneumonia, 
after a few days’ illness. Had he lived two 
weeks longer he would have been 85 years 

of age. 

Born at Milton, Mass., Jan. 2, 1842, the 
son of Henry and Nancy (Adams) Cooke, 
he was a descendant on his mother’s side 
from the famous Adams family of Massa- 
chusetts which has given to the United 
States two Presidents. He received his 
early education in the public schools in the 
vicinity of Boston and afterwards engaged 
in business there. He came to Providence 
in the early 70’s and in 1872 formed a 
partnership with the late Joseph W. Grant 
under the firm style of J. W. Grant & Co. 
at 46 Page St., making a specialty of the 
manufacture of bracelets. 

Withdrawing from this concern in 1875 
he became interested in the old-time manu- 
facturing jewelry concern of J. B. Mathew- 
son &'Co., 61 Peck St., which was estab- 
lished previous to 1860. In November, 1892, 
the firm made an assignment and the busi- 
ness was purchased by Walter C. Young, a 
son-in-law of Mr. Cooke, who with William 
T. Chase continued the business. Shortly 
afterwards, Mr. Cooke, having severed his 
connection with the affairs of J. B. Mathew- 
son & Co., assumed an active part in the 
business again, the name being changed to 
the C. H. Cooke Co. Mr. Young withdrew 
in May, 1901, and Messrs. Cooke and Chase 
continued together until March 31, 1905, 
when the deceased withdrew, his interests 
having been purchased by Randolph J. 
Rogers. Since that time Mr. Cooke has not 
been identified with any regular business 
activities. 

Besides his widow, Mr. Cooke is survived 
by one daughter, Mrs. Amy B. Young, and 
a grandson, Charles W. Young, both of this 
city. Due to the serious illness of the 
widow, the funeral was quietly held from 
funeral parlors and interment was at North 
Burial Grounds. 








Death of F. X. Lieberman 


PHILADELPHIA, Pa., Dec. 27.—F. X. Lie- 
berman, one of the veterans in the retail 
jewelry trade in this city, has passed on, 
much to the sorrow of his many friends in 
and out of the trade. For many years he 
conducted a store at 5th St. and Rising Sun 
Ave., and was one of the fixtures in that 
neighborhood. 

Mr. Lieberman, who was in the vicinity 
of 70 years of age, was a victim of a com- 
plication of diseases. His funeral was large- 
ly attended, many fraternal orders being 
represented. 

He is survived by his widow and several 
daughters, Mrs. Lieberman also being well 
known in the trade as of late years she did 
most of the buying for her husband’s jew- 
elry store. 

Disposition of the business is as yet un- 
certain 





ee 

















60 THE JEWELERS’ CIRCULAR 
AP PE PEEP REPRE DEEP EE DEE ES PEP SOL 
; : 
i A Happy and 
P: : 

) 











Prosperous New Vear— sits 


See, 
ms* , 
2)3 x 
: 
. os 
‘ d 
= N, \ - 





Amertcan Gem & Pearl Co. 
6 West 48th St., Pew Pork 

















SN 
A 6 


2 6 ae A 


xt 
ib ow 


GER 











S. NATHAN & CO. 


Wish Chetr :- 


Customers and Friends 


A Happy and Prosperous 
New Year 
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VICTOR E. LEDERER 


Importer and Manufacturer of Superior Advertising 
Novelties 
41 West 17th Street, New York 
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AN ENJOYABLE AFFAIR 
National Jewelers bent: of Trade Employes 
Hold Annual Christmas Party 


What was conceded to be the best Christ- 
mas party ever held by the employes at the 
executive offices of the National Jewelers 
Board of Trade, 22 W. 48th St., New York, 
took place on Monday night, Dec. 20. The 
party started about 6:30 o’clock. The big 
outer offices of the Board were cleared, pro- 
viding ample room for the dinner, the enter- 
tainment and dancing. The offices were ap- 
propriately decorated and the tables and 
chairs were lined up on the side a la cabaret. 

In addition to the fifty employes, there 
were also present P. J. Coffey, president; 
Milton L. Ernst, first vice-president, and 
Melville Untermeyer, chairman of the 
finance committee. Emile Tas, treasurer, 
could not attend due to absence in Europe, 
and Walter P. McTeigue, second vice-presi- 
dent of the Board, was also unable to be 
present. 

The date also happened to be President 
Coffey’s birthday and this was very appro- 
priately celeprated. The gathering was 
opened by an address by the secretary, F. C. 
Backus, who extended a hearty welcome to 
the officers, and then on behalf of the em- 
ployes presented a large and beautifully dec- 
orated birthday cake, which bore the word- 
ing, “Birthday Greetings and Best Wishes 
from the Employes” to President Coffey, as 
well as a box of fine cigars. President Cof- 
fey responded with a very interesting ad- 
dress and then cut the cake, of which all 
present had a part. 

Following these ceremonies the evening 
was thrown open to the entertainment, of 
which there was a long program, including 
vocal selections by Louis Bond, by Fred 
Bott, and by a trio, consisting of Henry 
Palmer, Bond and Bott. Other good talent 
was discovered in Andrew Dickson, who 
kept the party in stitches with a line of 
many new funny stories. Impersonations 
and funny readings were next on the pro- 
gram by Louis Michaelson. There were 
also piano, ukulele and banjo solos, and, in 
addition, an orchestra of three pieces, com- 
posed of local talent, which played dance 
music and songs between some of the other 
acts. A number of interesting games then 
followed, among which were the following, 
with the prize winners named: Dart con- 
test, Miss Eugenia Decker and Harold 
Sand; quoits contest, Miss Stella Barbieri 
and George Cox; peanut race, Miss Mar- 
garet Loescher and Fred Bott. Handsome 
jewelry prizes, three for the girls and three 
for the men, were donated by Melville Un- 
termeyer. Several other games were played 
and then dancing followed. 

After the games, Milton L. Ernst also 
made a short and interesting address. Be- 
fore the party broke-up, Secretary Backus, 
on behalf of the employes, paid high com- 
pliment to the committee which had ar- 
ranged the details and the program for the 
party. This committee consisted of Miss 
Margaret Loescher, chairman; Miss Olga 
Rivera, Miss Ruth Disbrow, Miss Emma 
Platz, Henry Palmer and Louis Bond, who 
were given hearty applause. 

Plans have already been informally dis- 
cussed for holding “get-together” occasions 
like this more frequently during the vear, 
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such as dancing, theater parties, outings and 
trips to the shore. 








FIELD SECRETARY APPOINTED 





National Jewelers Board of Trade Announces 
Selection of Charles L. Amey to 
Fill Important Position 


It has been announced by the National 
Jewelers Board of Trade that beginning 
Jan. 1 Charles L. Amey will represent the 
Board as its field secretary. 

The matter of employing a field secretary 
has been under consideration by the Board 
for some time, and it is felt that such a rep- 





CHARLES L. AMEY, FIELD SECRETARY 


resentative, as a point of personal contact 
between the Board and its members, should 
not only build up a better understanding of 
its work, its policies and what it stands for, 
but prove advantageous in taking up indi- 
vidually with members any matters of im- 
portance which can be better explained or 
understood through personal conference. 
Mr. Amey will also have charge of the mem- 
bership department and of obtaining new 
members, and his work will, no doubt, at 
times carry him into various parts of the 
country. 

Mr. Amey was born in Allentown, Pa., 
42 years ago, where he was educated in the 
public schools and subsequently took up sev- 
eral special courses in the business in which 
he was afterwards engaged. He is married 
and resides in Brooklyn. He was connected 
with the Rogers Peet Co. for a number of 
years, after which he became chief account- 
ant and reinsurance manager of the Thames 
& Mersey Marine Insurance Co. and the 
Union Marine Insurance Co. He was also 
reinsurance manager for Chubb & Sons, 
where a great deal of his time was devoted 
to jewelry insurance. Lately he has been 
with the Workmen’s Compensation Depart- 
ment of the Zurich General Accident and 
Liability Insurance Co. 
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The Star Jewelry Store, owned by J. J. 
McClintock has been opened for business at 
25 Sullivan St., Claremont, N. H. 
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PHILADELPHIA’S TRADE 





Manufacturers, Importers and Jobbers 
Pleased with Holiday Business but 
Retailers Complain 


PHILADELPHIA, Pa., Dec. 28.—Local jewel- 
ry manufacturers and jobbers have no criti- 
cism to make of the holiday trade, nor for 
that matter of 1926 as a whole. Retailers, 
however, sing a sadder song and agree gen- 
erally that the holiday trade, so far as they 
are concerned was not up to expectations. 
Dealers in diamonds and fine mountings are 
satisfied. Many report that the sales of 
large pieces exceeded their hopes at the be-- 
ginning of the holiday season. Retailers, 
while lamenting a falling off from their 
expectations for the holiday trade, agree 
that all things considered, 1926 was a little 
better for them than 1925 and the majority 
say they are ahead of last year, in the 
aggregate. of business. Percentages vary 
from 2 per cent to 15 per cent and in a 
few cases more. 

Bracelets were the favorite Christmas gift 
in jewelry this year according to leading 
wholesalers. J. J. Cohen, a diamond im- 
porter, located in the Victory building, says 
the buying came later than usual this year 
but was active once it started. Fancy cut 
diamonds and pearls were his largest sales. 
A pair of pear shaped earrings at $20,000 
helped swell his total. Mr. Cohen reports 
the sale of 37 high priced bracelets, the 
majority being of the straight line, narrow 
type. Pearl mesh pieces and sautoirs with 
diamond drops also were popular. Sap- 
phires and emeralds had a fair sale but 
few rubies were called for, he says. 

A prominent Sansom St. diamond dealer, 
known throughout the trade, found the de- 
mand was mostly for large pieces in brace- 
lets, brooches, and that his clients wanted 
ornate designs. Fancy cut diamonds were 
in the best call, those of marquise and 
emerald cuts being preferred. Altogether he 
found 1926 a good year. 

A third representative concern reports 1926 
was a good year for fine diamond and plati- 
num pieces but only fair for less expensive 
jewelry. The general demand was for high 
quality stones, regardless of price. 

Still another, a diamond importer and 
dealer, found that good stones were in 
the best demand all through the year, quality 
and size being the prevailing demands, price 
taking a secondary place. Bracelets held 
their vogue with his patrons and the de- 
mand dyring the holiday season was heavy. 
Still another reports unusually large buying 
of fine diamonds during the season. 

Silver, which has had some spotty spells 
during the year, came back into its usual 
popularity during the holiday season, accord- 
ing to representatives here of the leading 
manufacturers. Both flat and hollow ware 
sold well but the former leaped ahead in 
the last fortnight of buying. Men’s strap 
watches continued their popularity and re- 
tailers found them one of the best items of 
their trade, according to M. Sickles & Sons, 
J. F. Blisard, J. B. Bechtel & Co., Inc., 
Aisenstein & Gordon, H. O. Hurlburt & 
Sons and other jobbers. 
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George B. Colgan, Charlotteville, Va., has 
moved to Washington, D. C. 
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Period watches are inter- 
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the name Howard. 
The Howard Tudor is 
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The Howard Tudor Watch; 12 size; 17 
jewel; 14K Keystone solid gold, white or 
green case $100. Keystone /:st $720. 


temperature and isochron- 
ism. 17 selected jewels, 
sapphires and rubies. Train 
and balance have olive-hole 
jewels. Celebrated Howard 
balance wheel, double roller 
escapement and steel escape 
wheel. Sterling silver dials. 

With the new discounts, 
Howard Watches will pay 


you handsome profits. 


THE KEYSTONE WATCH CASE .COMPANY 
Established 1853 
Riverside, New Jersey 
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SALESMAN ROBBED 


Jewelry Worth $20,000 Stolen from Room 
of Providence Jewelry Salesman 
in Buffalo Hotel 


Burrato, N. Y., Dec. 24.—Walter Earl 
Rea, 32 years old, of this city, was arrested 
this afternoon pending investigation of the 
theft of jewelry said to be worth $20,000 
from a room at the Broezel Hotel, occupied 
by Patrick J. Kearns, Attleboro, Mass., 
salesman for the jewelry firm of Spear & 
Susskind, Providence, R. I. 

Rea was arrested by a Pinkerton oper- 
ative, who entered the case for the insurance 
company insuring the missing jewelry. After 
locking up Rea, the detective left for Roch- 
ester, stating he was going to question an- 
other man believed to be implicated in the 
theft. 

Kearns reported to the local police yester- 
day that his sample cases, containing dia- 
mond rings and jewelry, had disappeared 
from his room. He said the bag was in his 
room at 5 p. M., Dec. 20, and that it was 
missing when he returned at 12:30 a. M., 
Dec. 22. At that time he found the room 
had been thoroughly ransacked. 

Kearns, the police say, admitted drinking 
in the interim, and they believe that the key 
of his room was stolen. A maid at the 
hotel said that his room was in order at 
3 p. M. Dec. 21. 











ASKS NEW TRIAL 





Counsel for Man Convicted of Participation 
in Murder of Buffalo Jeweler Asks 
Court to Consider New Evidence 


BurFraLo, Dec. 24.—Former County Judge 
George B. Burd today obtained from Jus- 
tice Horton in Supreme Court an order 
directing the District Attorney’s office . to 
show cause why George W. Bittle, con- 
victed of murder in 1925, should not have 
a new trial. 

Bittle was sentenced to death, but Gover- 
nor Smith commuted his sentence to life 
imprisonment. He is now in Auburn prison. 
Burd, counsel for Bittle, says his reason 
for a new trial is based on newly discovered 
evidence. He says he has voluminous affi- 
davits, but refuses at present to make their 
contents known. 

Bittle was convicted by a jury before 
County Judge Thomas P. Noonan for par- 
ticipation in a holdup on April 10, 1924, of 
August H. Hoyler’s jewelry store, 313 
Genesee St., at which time Rufus Eller, a 
clerk, was shot and killed by Frank H. 
Minnick. It was brought out that Bittle’s 
part in the affair was the theft of a taxi- 


cab in which Minnick and a girl accomplice 


were to have escaped. It was shown, also, 
that Minnick used Bittle’s gun. 
Minnick, subsequently convicted of murder 


and electrocuted, was accompanied by Stella 


Mackowska. She pleaded guilty to man- 
slaughter, first degree, and is now serving 
from five to 10 years at Auburn. The 
jury disagreed when she was charged with 
murder. 

Bittle was tried twice in connection with 
the case, the first jury failing to reach an 
agreement. 

District Attorney Guy B. Moore made 


THE JEWELERS’ CIRCULAR 
public the affidavits on which Judge Burd 
bases his claim for a new trial. He said 
they indicated no new evidence. 

One was from Stella Mackowska, who 
said: “I may be painted black, but my 
conscience tells me George Bittle is an in- 
nocent man.” 

Another was from Cecille Scheweur, a 
woman lawyer, 277 Broadway, New York 
City. She swears to have talked to Min- 
nick a few days before his execution. He 
said he had known Bittle only four days 
before the holdup. 








A BIG FAILURE 





LeRoy Present, Trading as the LeRoy 
Present Co., New York Diamond Dealer, 
Has Liabilities in Excess of $500,000 
with Nominal Assets 

One of the biggest failures in the jewelry 
trade for many years occurred last week 
when creditors filed an involuntary petition 
in bankruptcy in the United States District 
Court, New York, against LeRoy Present, 
doing business as the LeRoy Present Co., 
dealer in diamonds, 66 W. 47th St. The 
creditors filing the petition include Jacob 
Schoen, whose claim amounts to $15,018; J. 
Freudenheim & Sons, $2,160, and Joseph 
Riskin, $8,057. The petition alleges that 
the concern owes about $500,000 and has 
assets amounting to only $5,000. 

Among the acts of bankruptcy charged is 
one claiming that the concern removed, 
concealed and transferred stock to the 
value of $100,000 and also made prefer- 
ential payments amounting to $50,000. 

Examinations under section 21A of the 
Bankruptcy Act were scheduled to start 
yesterday (Tuesday) morning, after THE 
JEWELERS’ CrircULAR had gone to press. 
This examination was expected to be started 
11:30 A. M. and will probably be contin- 
ued until all witnesses have been questioned. 
The hearings will be held before Referee 
Stephenson and will be conducted by Wil- 
liam Jasie, of Jasie & Solomon, attorneys 
for the petitioning creditors. 

Joseph M. Frier of Goldman & Frier, at- 
torneys, 15 Maiden Lane, counsel for Mr. 
Present, when asked about the petition 
against his client, said that the bankruptcy 
proceedings would not be fought and that 
the matter would be allowed to take its 
course. There is no question of Mr. Pres- 
ent’s insolvency at the present time, he said. 
He figured the liabilities might be slightly 
more than estimated in the petition, that is, 
between $500,000 and $600,000, and the as- 
sets are of only nominal value, furniture, fix- 
tures, some accounts and equities in others 
and in stock pledged as collateral. 

Mr. Present, said the attorney, is a very 
ill man and is confined to his bed with a 
doctor and trained nurse in attendance. He 
said they welcomed the bankruptcy pro- 
ceedings as Mr. Present had nothing to con- 
ceal and was interested only in having all 
facts relating to his insolvency come to light. 
Fifteen months ago, he said, Mr. Present 
owed about $2,300,000. Today his liabili- 
ties are $600,000, a fact that should speak 
for itself. Present has suffered severe losses 
and failures in the past year and also had 
to take large losses in liquidating his lia- 
bilities, he said. 
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DIES FROM INJURIES 


New York Jeweler Suffers Fractured Skull 
as Result of Attack of Man Who Is 
Held on Homicide Charge 


Eugene M. Guionnaud, jeweler at 1482 
Broadway, New York, who, several weeks 
ago was severely beaten by a jewelry sales- 
man, died last Wednesday night in Bellevue 
Hospital. Benjamin Friedman, Brooklyn, 
who administered the beating, is now beiug 
held by the police on a charge ‘of homicide. 

Mr. Guionnaud was 45 years old and was 
born in April, 1881, in Paris, France. He 
started to learn the jewelry business at the 
bench when 11 years old and came to this 
country at the age of 18 years. For 11 
years he was foreman in the jewelry manu- 
facturing shop of the old firm of Engeldrum 
& Zimmer. After he left this firm he 
formed a partnership with a Mr. Fochi, 
but later started in on his own account and 
established a shop at 111 W. 42nd St. A 
few years later he removed to the present 
quarters at 1482 Broadway, where his shop 
was located at the time he was attacked. 

Funeral services were held last Sunday 
at his home, 1472 Hudson Boulevard, Union 
City, N. J. Burial took place on the same 
day. 

The deceased is survived by his widow, 
one brother and one sister. 

Friedman, it is claimed, had been doing 
business with Mr. Guionnaud for some time 
and on Dec. 13 walked into the place, it is 
believed, on a _ subterfuge to determine 
whether the jeweler was alone. When he 
discovered that Gennaro Perrella, general 
manager of Mr. Guionnaud’s shop, was with 
the jeweler at the time, he decided to leave. 
Friedman and Mr. Perrella, who was go- 
ing out for lunch, left the office at the same 
time and when they reached the street 
Friedman told the shop manager that he 
had to make another call and then they 
parted. 

It is reported that Friedman return to 
Mr. Guionnaud’s shop a few minutes later 
and attacked the jeweler with a wrench 
which he carried with him. He beat the 
jeweler over the head and fractured his 
skull, which eventually caused his death. 
While the salesman was administering the 
beating, Alfred Eberlein, who also had a 
bench in the same shop, walked out of the 
washroom. He was also attacked by Fried- 
man and suffered injuries which compelled 
the physicians to send him to the hospital. 
The commotion made by the salesman and 
his victims caused merchants in the neigh- 
boring offices to rush to the jeweler’s aid. 
Friedman was subdued and taken into cus- 
tody and his victims were sent to the hos- 
pital. Friedman is claimed to have admitted . 
that he went to the jeweler’s office for the 
purpose of committing a robbery. 











Police are searching for a thief who cut 
through the wire screen and then smashed 
a front show window of the Southern Loan 
Office, Richmond, Va., and carried off jew- 
elry valued at several hundred dollars. In the 
list furnished the police were “one lot of 
La Vallieres, one wrist watch and one lot of 
stick pins.” The thief, police said, left be- 
hind practically no*clue upon which they 
can begin work. ; 
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The Makers of - 


WRiSTACRAT 


the Flexible Expanding Watch Bracelet 


Wish you a very Merry Christmas and a 
healthy and prosperous New Year. 


And take this Opportunity to Announce 


a new line of Wristacrats that will . 
include the most popular sellers of last 
season plus a fashionable wide sport 
WRISTACRAT for women and a new 
center catch watch bracelet for men and 
women. And this new line will be 
backed up by national advertising in 
the leading consumer magazines. 


Louis Stern Compan rf 


PROVIDENCE R. 
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French Watch Industry Progressing 





Report to Dept. of Commerce Shows Great Development in Past Ten Years 
—Now Holding Own in Domestic Trade Say the Manufacturers 














WasuincTon, D. C., Dec. 22.—French 
watch manufacturers claim that their prod- 
ucts now are sufficiently perfected to meet 
Swiss competition successfully and the of- 
ficial trade statistics indicate that French 
watches are more than holding their own, 
at least in the domestic market. Exports 
last year comprised watch movements val- 
ued at 2,000,000 francs, finished watches val- 
ued at 10,000,000 francs and separate parts 
with a value of 6,000,000 francs, a total of 
18,000,000 francs. The French manufac- 
turers claim, according to a report received 
by the Department of Commerce today 
from Trade Commissioner D. D. Green, at 
Paris, that the figures for 1926 will show 
a considerable increase over the preceding 
year. 

The French watch industry has devel- 
oped greatly in the past 10 years. It cen- 
ters around Besancon, near the Swiss border 
and dates back to 1769, when Frederic Japy 
set up a shop in Belfort, which still oper- 
ates as one of the most important watch 
factories in the country. The development 
at Bensancon commenced in 1793, when a 
group of about 80 political exiles from 
Switzerland settled in that city and secured 
government funds to establish a national 
watch factory. There are now about 150 
establishments making watches in France, 
and approximately another 100 plants mak- 
ing various watch parts. While the move- 
ments are made mostly around Besancon, 
Paris and Dijon figure largely in the manu- 
facture of watch cases and the Saar district 
in the manufacture of watch crystals. 

The French output of watch cases in pre- 
cious metals can be determined from the rec- 
ords of the Government office registering 
works in gold and other precious metals. 
These figures show that over the past 10 
years the average annual production in 
France has been about 200,000 cases in gold 
and platinum and apprximately 425,000 in 
silver. It is estimated that the output of 
watches in non-precious metal cases is al- 
most five times that in gold, platinum and 
silver. On this basis, the total annual pro- 
duction of watches in France is estimated 
at about 2,5000,000. In customs records for 
1925 the average value of watches was as 
follows: gold watches, 400 francs; silver 
watches, 100 francs, and common watches, 
50 francs. 

The number employed in the French watch 
factories is estimated at 7,000, made up of 
70 extra skilled artisans, 1,600 general me- 
chanics and 4,500 specialists on individual 
pieces and 800 non-skilled workmen. 

In 1913 France imported 12 tons of spe- 
cial pieces from countries, particularly 
Switzerland, known for the superiority of 
their watch movements and parts. In 1924 


French manufacturers had so perfected their 
Products that less than one-half of that 
amount was imported. Exports of finished 
watches rose from 96;298 in 1913 to 162,973 
in 1924. . 

The French industry exports movements 


and separate watch parts to Switzerland, 
Germany and Italy, all important countries 
froin the standpoint of watch manufacture, 
and exports finished watches to almost all 
world markets, particularly to Belgium, 
England, Spain, Scandinavia, Africa and the 
Far East. 








Death of E. H. Leavitt 


ProvipENCcE, R. I., Dec. 25.—The funeral 
of Earl H. Leavitt, for several years con- 
nected with the Providence office of the 
National Jewelers’ Board of Trade, and 
later with the New York office, was held in 
this city last Tuesday. The services were 
conducted by Orpheus Lodge, No. 36, of 
Masons, of which he was a Past Master, 
and interment was_in Locust Grove Ceme- 
tery, this city. 

Mr. Leavitt was well known among the 
jewelers of all branches throughout the 
eastern part of the country through his long 
connection with the jewelry department of 
commercial agencies and with the jewelers’ 
boards of trade. 

He was born in this city April 12, 1870, 
the son of the late William H. Leavitt, for 
several years a captain in the Providence 
police department, and Fannie E. Leavitt. 
He received his early education in the local 
public schools, and upon leaving took up 
musical studies intending to follow a pro- 
fessional musical career but did not carry 
out this plan. 

After a few years he entered the employ 
of the Dun Agency and was assigned to the 
jewelry department, where he remained a 
few years until he accepted a position with 
the Providence office of the National Jewel- 
ers’ Board of Trade and later was trans- 
ferred to New York. A few years later he 
became associated with the New York office 
of the Manufacturing Jewelers’ Board of 
trade of this city, which he later resigned to 
enter other commercial work. For some 
time past he had been identified with a col- 
lection agency. 

About two weeks ago he was stricken 
with acute heart complications from which 
he failed to recover. He is survived by his 
widow and one daughter. He was a member 
of Orpheus Lodge of Masons of this city, 
of which he was a Past Master, and was 
later musical director from 1902 to 1908. 
He always retained his membership in Or- 
pheus Lodge, but became a Royal Arch 
Mason in Phenix Chapter No. 2 of New 
York city, and was elected its High Priest 
early this month. 








The store of Charles Kausch, a ieweler at 
Bath, N. Y., who has a place of business 
adjacent to the drug store which was de- 
stroyed by fire recently, suffered considerable 
damage by smoke. One theory which has 
been given ‘as to the cause of the fire was 
that it originated from an overheated fur- 
nace. 
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ASSAY OFFICE ABOLISHED 





Efforts to Continue Branch at Deadwood, 
S. Dak., and Salt Lake City Defeated 
in Congress 


WASHINGTON, D. C., Dec. 23.—The Dead- 
wood, S. Dak., assay office is a relic of the 
‘past. An amendment offered to the Treasury 
Department appropriation bill by Representa- 
tive William Williamson, of Custer, to 
prolong its existence was voted down by the 
House on December 10. The Treasury De- 
partment contended that there is not suf- 
ficient business at Deadwood to justify 
retention of the office and the bill as reported 
from the Appropriations Committee failed to 
provide funds for its maintenance. Rep. Wil- 
liamson argued in support of his amendment 
that few of the assay offices in the country 
pay the expenses of operation. He asserted 
that more gold is produced in the vicinity 
of the Deadwood office than at any other 
but that the appropriation for a dozen years 
past has not heen sufficient to enable the of- 
fice to buy the gold mined there. The large 
producers have been compelled, he said, to 
send their bullion to Denver or New York, 
and the result is that not much bullion is 
deposited at Deadwood. 

The value of an assay office does not lie 
in the number of bullion deposits, Rep. Wil- 
liamson declared. Its greatest value in most 
mining communities lies in the fact that it 
serves those who are developing the country 
as a mining region—the prospectors, the 
miners, and discoverers of ores—in analyzing 
their samples and making assays. In this 
respect, he said, the office at Deadwood has 
been a useful office in the past and will 
continue to be a useful office if permitted to 
live. He stated that in the last fiscal year 
it has made 400 assays. The Black Hills 
in South Dakota have a greater variety of 
minerals than any other region in the United 
States of their size, Rep. Williamson stated. 
Approximately $6,000,000 in gold is mined 
there annually. 

Objection to Rep. Williamson’s amendment 
was made by Representative Madden, chair- 
man of the Appropriations Committee. He 
stated that six deposits were made at the 
Deadwood office last year, three of which 
were ore valued at $3,150 and three of old 
jewelry. The only revenue derived was 
from the 404 assays, at $1 a piece, while 
the expense of maintaining the office was 
$5,780. 

The assay office at Salt Lake City also 
was abolished by the failure of the House 
to appropriate funds for its maintenance. An 
appropriation of $6,280 was voted to continue 
the office at Helena, Mont. It is probable 
that an effort will be made in the Senate 
for restoration of the items affecting the 
Deadwood and Salt Lake City offices. Re- 
garding the latter Mr. Madden said that 
Director cf the Mine had recommended its 
abolition, following a personal visit to Salt 
Lake City in order to make an investiga- 
tion. 








At a price said to be the highest ever paid 
for Calhoun St. frontage in Fort Wayne, 
Ind., the property at 822 Calhoun recently 
was purchased by Leon C. Beck, retail 
jeweler there. He will remodel the building 
to accommodate his store. 
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SALESMEN 


AMERICUS WATCH COMPANY producers of the well 
known line of Americus Watches which are thoroughly 
standardized and advertised to the trade, desires applica- 
tions from experienced salesmen to carry our complete 
watch line, selling to retail trade only. All territories 
open. State your age, experience and references. All 
communications treated in strict confidence. 


AMERICUS WATCH COMPANY 


33 John R St., Detroit, Mich. 
































OT in the sense of custom only, but with a genuine 

appreciation of our pleasant associations during 
the past year, we extend to you our best wishes for 
a New Year of Happiness and Prosperity. | 


YOKELSON-COOPER, Inc. 


106 Fulton Street, New York City 
































THE BUYERS’ DIRECTORY 


Price One Dollar 





Jewelers’ Circular, 11 John St., New York 
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Watch Import and Export Statistics 








Watch Shipments Received During October Were Valued at $1,241,954, While 
Our Exports of Domestic Watches in the Same Time 
Totaled $87,557 

















WasHincTon, D. C., Dec. 23. The value 
of the watches imported into the United 
States during the month of October is given 
by the Department of Commerce as $1,241,- 
954 while that of the cases, dials and parts 
imported during the same month as $145,423. 
The domination of the Swiss manufacturers 
of this market is shown by the fact that of 
these totals, we imported from Switzerland 
alone, watches worth $1,198,013 and cases, 
etc., $122,123. Of the jewels for watches, 
and clocks, meters etc. imported during the 
month amounting to $145,745, Switzerland 

The total value of the American watches 
exported during October is given by the 
Bureau of Foreign and Domestic Commerce 
as $87,557, of this $33,234 being the value 
of the watches without jewels, and $54,323 
those with jewels. At the same time we 
exported parts of watches amounting to 
$63,350. 

The United Kingdom was the largest cus- 
tomer for non-jewelled watches, taking ship- 
ments of $14,026. Australia came next with 
shipments of $8,715. In jeweled watches, 
British South Africa was the largest cus- 
former, taking shipments of $14,614 and 
Australia again second with shipments of 
$10,757. But we also shipped an almost 
equal amount to the Philippine Islands, $10,- 
463. 


Canada was our largest customer for 
parts of watches, taking shipments of $49,- 
170, and Mexico a poor second with ship- 
ments of $4,677. 

The countries to which the various ship- 
ments were made and the amounts to each 
are given by the department as shown below: 








Diamond Imports for October Amounted 
to $4,737,186 


The Treasury Department last week 
gave out in detail the importations of dia- 
monds for the month of October amounting 
in all to $4,737,186, of which the imports of 
rough are given as $831,991 and of cut dia- 
monds, not set, $3,905,195. 

The detailed statistics still indicate the 
lead held by the cutters of Amsterdam in 
supplying this market, over those of 
Antwerp, shipments from the Netherlands 
being given as $1,909,985 and those from 
Belgium, $1,675,737. British diamond cut- 
ters supplied us with diamonds worth 
$160,772, those of France $142,781 and the 
total was augmented by shipments from 
Switzerland, $14,437 and from Germany, $725. 

The Syndicate directly supplied during 
the month less than half of the amount of 
rough we brought in, the total shipments 
from the United Kingdom being $391,615, 








DOMESTIC EXPORTS AND IMPORTS OF WATCHES AND PARTS FROM AND INTO THE 


UNITED STATES, 


BY COUNTRIES 











Without With Parts 
Jewels Jewels of 
Countries Number Value Number Value Watches 
1 A ee sae bate 20 $132 ads 
ED. Sesh ots v0" Stay loon aie ens 6s ofae a’: 19 $261 a ss $1,247 
ee A és _— 1 25 xen 
Ee Sise ENG Se eG Sig's ooo 0d bese ses oes’ Jus es 47 
a a ao acs 155 
os ee ee es 216 198 ae 
MIM disci le GG cotGR Ha wrace db aneve ors: wise 4 108 116 «35 
oc a his is Poe al =< 4,080 
United Kingdom ............c0ceeeeeeee 22,002 14,026 op: — 1,691 
1 a ee 1,396 1,147 23 . 532 49,170 
British Honduras .............0ceeeeeee 301 363 eats , idl eae 
RIC oc c-i/ah'6.< bw,0w owed O64 aseree oe’ 144 132 18 490 vr 
MOMGUTAS 2... ences ccc cccccccces 46 98 1 33 20 
BFEMOR acces stalccaa\Saieca aiseies eeu 8 12 33 aa oa 
MME Sarkis fh c.cistusvs'e aigaterna as a8 40.44 9" 26 187 1 14 See 
PNAOE oso ols Sacicdissieadeeteccceaceees 23 30 ee stat 144 
a a 204 197 531 5,878 4,677 
Newfld. & Lab. ........c cece ccc ec eeece 919 869 acer see eee 
Other Brtiish West Indies ............. 48 48 oa a 
Se ee 24 42 31 829 
MOM: REPUD, 6. occ ecisis cde scccceacccoes 25 29 3 83 
Haitian Republic ...........00ceeeeeeee 144 141 ° 
eee ere 252 351 
eee ee ee 72 92 
SOD iba S0dd055 5600S io s0teseeeseeeas 551 623 
MG oso sf hi htc dee aodegeeeeeaes 828 806 
Mritsh Lidia ...i.ciccestveccseccevconcs 24 231 sae eee vee 
British Malaya ............- ee ee 4 63 4% ose . 19 
Nine bbe tnd 64 ctadtesenesievsecns v ote 50 1,076 see 
Other D. E. Indies .5........0ce0eseees 1 45 ae 
Beeee, Tac., Chosen ..i.i.sccsceceececes — es 815 9,352 578 
Philippine Islands ..........+0-eeceeees 200 150 1,006 10,463 1,146 
Se ee Orne 9,189 8,715 1,060 10,757 334 
emi Ooramia oi. cc icscccccwcssecese 72 78 Ar ee see 
RS eee 1636 1,568 
British East Africa ..........eeeceeeees 316 287 oars ses eee 
British South Africa ........00eeeeeeees 2,592 2,200 2,145 14,614 42 
British West Africa ..........00eseee00% 124 153 «ine in oak 
ae eee eee 40,044 $33,234 5,706 $54,323 $63,350 
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while rough sent from Belgium amounted to 
$167,754 and from the Netherlands, $97,255. 
The only shipments direct from the diamond 
fields were those from British South 
Africa, which amounted to $175,367 and 
again no shipments were received from 
Brazil, British Guiana or any other of the 
small diamond centers. ig 








Exports of Platinum During October 


WasuineTon, D. C., Dec. 24.—Figures 
just announced by the Department of Com- 
merce show that during the month of Octo- 
ber platinum valued at $98,813 was sent 
out from this country. Of this amount 
$91,611 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $7,202 was the value of the manufac- 
tures of platinum, except jewelry, exported 
during the month. 

The figures showing the amount and the 
countries to which the metal was sent fol- 


low: 
Manufactures 
of Platinum 


Ingcts, Sheets, 
Wire, Alloys 


and Scrap Except Jewelry 

(OEE OL, LA 

Countries Oz. Troy Value Oz. Troy Value 

Canada occ ccrna 58 5,588 84 6,845 

CO isk s0:06siee z 332 a een 

i. ee 1 63 Sig ee 

British Guiana... ... ioe 2 267 

CINE ua. twee Sieg 2 84 1 90 

Japan, including. 

Chosen ....... 695 85,544 

FOG .kcacs 758 91,611 87 7,202 








Do You Recognize This Scratch Mark? 


The owner of an unusually handsome din- 
ner ring disposed of in New York under 
suspicious circumstances is being sought by 
the Jewelers Co-operative Bureau. The ring 
is a woman’s platinum dinner ring and con- 
tains one pink pearl, weighing about eight 
grains. It is also mounted with two fine 
diamonds, each weighing about one and one 
quarter carats and 45 small diamonds. The 
ring bears the scratch mark R. 2343. 

Any one recognizing the description or the 
scratch mark should communicate immedi- 
ately with. Captain Matt Stratton, general 
superintendent of the Jewelers Co-opérative 
Bureau, 15 Maiden Lane, or THE JEWELERS’ 
CircuLar, 11 John St., New York. 








Favorable action by Congress is: antici- 
pated this session on legislation placing the 
foreign commerce service of the Depart- 
ment of Commerce on a regularly estab- 
lished basis. The Bureau of Foreign and 
Domestic Commerce never has been recog- 
nized by, statute and is subject to being 
wiped out of existence by a point of order 
made in either house of Congress by an 
individual -member against appropriating 
funds for its maintenance. A _ bill estab- 
lishing the foreign commerce service .by 
statute was introduced in Congress last 
session by Representative Hoch, of Kan- 
sas. It was passed by the House April 13 
and favorably reported to the Senate April 
29. Since then it has been pending on the 
Senate calendar and, it is expected, will be 
brought to a vote before Congress adjourns 
March 4. The bill is sponsored by Secretary 
of Commerce Hoover. 





68 


THE JEWELERS’ CIRCULAR 











Fine Display of Silver and Glassware Shown in New York 
Exhibition of American Industrial Art 

















‘HE illustrations shown herewith are 
views of the numerous cases in which 
gold and silverware, porcelain, and glass- 
ware are being displayed at the 10th an- 
nual exhibition of American Industrial Art 
being held at the Metropolitan Museum of 
Art, New York. The exhibit opened on Dec. 
4, and since that time the public has visited 
the gallery, located on the second floor of 
the museum building. The exhibition will 
come to a close on Wednesday, Jan. 5. 

The illustration (Fig. 1) shows four cases 
in which the trade is interested. The one 
at the extreme left contains a beautiful dis- 
play of gold and silver work designed and 
executed by Tiffany & Co. In the case 
directly beyond this one, is shown the prod- 
ucts of the Simpson, Hall, Miller & Co., In- 
ternational Silver Co., and F. Walter Law- 
rence, Inc. The small case directly in front 
of the large rug contains a display of sev- 
eral delicately executed jewelry boxes and 
two handsome clocks. This display is made 
by Edward F, Caldwell & Co. Inc. A 
beautiful assortment of glassware produced 
by T. G. Hawkes & Co., is displayed in the 
case to the extreme right. Since this photo- 
graph was taken, a smaller case has been 
placed on the tables shown in this illustra- 
tion. In this case is displayed several arti- 
cles of silverware designed by Erik Mag- 
nussen, in charge of the special designing 


department of the Gorham Co. The motif 
for the design of this silverware is said to 
have been taken from the skyscrapers of 
New York. In another case at the far end 
of the hall, similarly designed silverware 
is also displayed by the Gorham Co. This 
likewise was designed by Mr. Magnussen, 
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the celebrated Danish artist and silversmith 

The small case shown in the forward part 
of Fig. 2 shows a display of silverware de- 
signed by Fred W. Koonz and executed by 
Rogers, Lunt & Bowlen Co. In the Photograph 
on the left is a large assortment of glass. 
ware designed by Frederick Carter, and pro- 
duced by the Corning Glass Works. An un- 
usually attractive line of porcelains are 
shown in the case on the right by Lenox 
Inc. 

Figure 3, is a view taken from a spot near 
the entrance to the gallery. The case on 
the right contains an attractive assortment 











Courtesy of the Metropolitan Museum of Art 


FIG. 2—THREE CASES DISPLAYING SILVERWARE, PORCELAIN AND GLASSWARE 
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Courtesy of the Metropolitan Museum of Art 
FIG. 1—GALLERY VIEW OF CASES 


SHOWING GOLD, SILVER AND GLASSWARE 
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of silverware produced by Graff, Wash- 
bourne & Dunn. On the left is another case 
in which are shown products of the Towle 
silversmiths. An article describing in de- 
tail the individual displays made by the 
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British Merchandise Marks Bill Passes 
House of Commons 
The British merchandise marks bill has 
passed the House of Commons and is now 
before the House of Lords, the Department 











Courtesy of the Metropolitan Museum of Art 


various concerns was published in THE 
JEWELER’s CIRCULAR on Dec. 8. 








DEATH OF R. L. MOORHEAD 





Veteran Jewelry Manufacturer Passes On 
At His Home in Brooklyn 


After an illness of only a few days Robert 
Lowry Moorhead, founder and head of the 
firm of R. L. Moorhead & Co., 9 Maiden 
Lane, New York, died on Tuesday of last 
week at his home, 387 Bergen St., Brooklyn, 
N. Y. The body was interred last Friday in 
Greenwood Cemetery, Brooklyn. 


Robert L. Moorhead was a native son of 
Belfast, Ireland, where he was born 77 years 
ago. He came to the United States at the 
age of 16 years, and obtained his first posi- 
tion with a silver concern in New York. 
After remaining with this house for many 
years he finally engaged in the manufactur- 
ing jewelry business on his own account 46 
years ago. Until a little more than 15 years 
ago Mr. Moorhead had a partner, but in 
later years he had conducted the business 
alone. The firm was organized as R. L. 
Moorhead & Co., and has always been oper- 
ated under that name. 

Since its inception the firm’s office has been 
in New York and the factory in Providence, 
R. I. Mr. Moorhead was always in charge 
of the New York office, but made trips to 
the factory several days a week. He also 
did all the traveling for the concern, and as 
a result of his frequent visits was well 
known to the trade in all parts of the coun- 
try. Mr. Moorhead continued his periodical 
visits to the trade until three years ago, when 
he stopped traveling and spent his entire time 
between the office and the factory. He was 
at his office up until a few days before his 
death. 

Mr. Moorhead was not a member of any 
organizations, but was active as a trustee of 
the Hansen Place Baptist Church in 
Brooklyn. 

Deceased is survived by his widow and 
four sons. 


& 


. FIG. 3—VIEW SHOWING REAR OF GALLERY WHERE FOUR CASES OF SILVERWARE ARE DISPLAYED 


of Commerce was advised Dec. 13 by cable 
from Commercial Attaché W. L. Cooper, at 
London. The bill continues the essential re- 
quirements of the present law, namely, that 
any foreign goods bearing a name or trade- 
mark, being or purporting to be the name or 
trademark of a manufacturer, trader or 
dealer in the United Kingdom, cannot be 
sold, exposed for sale, or distributed by way 
of advertisement in the United Kingdom 
unless accompanied by an indication of the 
country of origin. The principal change 
made by the present bill is the provision for 
two or more standing committees ‘appointed 
by appropriate departments of thé govern- 
ment, to hold public hearings on whether 
certain classes of goods are to be prohibited 
entry if they.do not bear a mark of origin. 








Imports of Platinum and. Allied Metals 
During October 
Wasuincton, D. C., Dec. 24.—Figures 
just compiled by the Department of Com- 
-merce, showing the imports of platinum and 
alliéd:-metals during October, indicate that 
the value’of iridium brought in during that 
time was $13,614, whilé-osmium and osmi- 
ridium imported amoiihted- to 790 troy 
ounces, valued at $40,389. The rhodium and 
ruthenium received here from other coun- 
tries was worth $12,716, while the amount 
of palladium brought into this country 
reached 956 troy ounces worth $50,862. 
The value of grain, nugget, sponge or scrap 

platinum reached $839,736. 
The figures showing the 
countries are as follows: 


imports by 
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Eugene O. Bernard, Tupper Lake, N. Y., 
Files Voluntary Petition in 
Bankruptcy 


Utica, N. Y., Dec. 28.—Eugene O. Ber- 
nard, a jeweler of Tupper Lake, filed a. vol- 
untary petition in bankruptcy in United 
States District Court here today setting forth 
liabilities of $16,040 and assets of $9,500, 
consisting of stock and fixtures, $4,000, and’ 
accounts, $5,500. 

Mrs. L. E. Bernard of Albany has a chat- 
tel mortgage on the stock and fixtures to 
secure $5,810, according to the petition filed 
through Attorney J. I. Tallman of Tupper 
Lake. 

There are 32 unsecured creditors, those 
having the largest claims being’ Abelson & 
Harris, $1,488; M. Leritz Co., $3,361; Miss 


‘ Lillian Ducharme, $400; Edmund A. Ber- 


nard, $500; W. P. Hitchcock, $123; Little 
Falls Wholesale Co., $433; W. A. Russell & 
Sons, $630; Treyz Bros., $994; T. E. Dar- 
row, $804; Buffalo Jewelry Co., $534; S. W. 
Forbes, $122; Thomas P. Hayes, $101; In- 
ternational Silver Co., $160; Philip Simons 
Mfg. Co., $100, and L. E. Waterman Co., 
New York, $173. 





= 





North Attleboro 


Louis H. Farrell of this town was mar- 
ried last week to Miss Mattie M. Page of 
Cranston, R. I. 

J. F. Sturdy Sons’ Co. remembered their 
employes on Christmas with a generous dis- 
tribution of gifts. 

Albert L, Lindroth of the A. L. Lindroth 
Co. is making a business trip for his firm 
through the middle west. 

Martha & Carpenter have been holding 
a factory sale at 30 Chestnut St., the past 
week preparatory to discontinuing business. 











Canada Notes 





The Industrial Optical Co. has registered 
at Montreal, Quebec. 

J. W. Deagle, jeweler of Nokomis, Sask., 
recently sustained fire loss. 

Out-of-town jewelers calling on the 
Toronto trade recently included R. S. Bas- 
sett, Whitby; W. A. Cameron, Mitchell ; 
J. S. Smith, St. Catharines; A. Grubin, 
Stouffville; W. A. Harper, Coburg, all 
Ontario, and A. Duquet, Quebec. 

The Canada Silver Plating & Mfg. Co., 
Ltd., has been incorporated to carry on the 
business of silver platers, goldsmiths and 
silversmiths, with a capital of 50,000 shares 
without par value, by John P. Paton, Alex- 
ander Morrice, Alfred J. Nicholson and 
others. 














- Ores of Ingots, 
Platinum Grain, Bars, Sheets Osmium Rhodium 
Metals Nuggets, or Plate, Net and and 
(Platinum Sponge Less Than Iridium Osmiridium Palladium Ruthenium 
Countries Content) or Scrap %In.Thick Oz. Troy Oz.Troy Oz. Troy Oz. Troy 
Pe ie eto ses 18 173 sai 122 
Germany ....... ater 321 100 
BiGtOl © a. leeeisnc me 392 we wee ee aed wets 
United King. .... 290 3,170 961 7 164 790 800 . 293 
OS See oie 100 aa wie ots 34 Saha 
Colombia ......<. Aree 4,419 = 
Ouatity <s0..s%s 308 8,575 ‘1,061 164 790 956. 293 
Total Value . $30,435 839,736 135,928 13,614 40,389 50,862 12,716 
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ECAUSE of the absorbing interest in early. 

American things and the demand for homes 
and housefurnishings in the Early American 
style, we have created this new pattern— THE 
EARLY AMERICAN STYLE in Treasure 
Solid Silver. 


Going back to the very silver itself for its inspira- 
tion, this new modern pattern—which embraces 
the delightful and distinctive features of the 
spoons made by our early silversmiths—provides 
the ideal design to meet this important demand 
for housefurnishings of early American traditions. 


=e 
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Here, then, is a pattern based upon a great wave 
of public interest, correct in the source of its 
inspiration and so superbly designed as to win 
enthusiastic admiration alone on its downright 
beauty. 


ROGERS, LUNT & BOWLEN CO. 


~$2.. Silversmiths ~, Creators of Distinctive Tableware oSQ&., 
o 
GREENFIELD ~ MASSACHUSETTS BE “The Early American Style” comes either plain or engraved to 
Member of the Sterling Silversmiths Guild of America en meni 
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THE JEWELERS’ CIRCULAR 
Report on Operating \Yf UCH_ information 
Expenses of the of vital value to 
Suman Jatntors the jewelry trade is 
to be found in the lat- 
est bulletin (No. 58) of the Bureau of 
Business Research, of Harvard University, 
covering the “Operating Expenses in Retail 
Jewelry Stores in 1925.” This bulletin is 
the result of the last survey of the trade 
covering business operations in 226 repre- 
sentative retail stores located in all parts 
of the United States, in small towns and 
in large cities, and doing all kinds of busi- 
ness, including firms doing less than $10,000 
annually up to those whose sales ran over a 
million dollars. The survey was similar to 
those that have been made by the Harvard 
Bureau for the American National Retail 
Jewelers Association since 1919, and the 
information it contains is even more valu- 
able than those contained in its predecessors 
in the way of furnishing practical and up- 
to-date data of constructive value to the 
members of the industry. 

Unfortunately, the Bureau did not receive 
as many reports from jewelers in 1925 as 
it did in the previous year, owing to the 
fact that there was an unavoidable delay in 
starting, and tabulations could not be held 
up as long as usual. But the information 
received was sufficiently general in charac- 
ter to make proper comparisons and give 
general information showing the underly- 
ing factors that determined profit or loss. 
From these figures one will see that the 
actual cash sales in the representative retail 
jewelry store last year amounted to 65 per 
cent of the total and the credit sales about 
35 per cent. Among the firms reporting, 
installment sales ranged anywhere from one 
to 50 per cent of the total. The majority 
of jewelers spent more than one per cent 
for their advertising, a common figure be- 
ing about 3.4 per cent of net sales, a slight 
increase over 1924, while the common ratio 
for rent was 4.8 per cent of net sales, about 
the same as in 1924. Losses and bad debts 
were approximately about one-half of one 
per cent of net sales, though some stores 
operating on a strictly cash basis, had no 
losses at all. A diagram in the report show- 
ing operating expenses and net profit of 
172 stores indicates that the net profit on 
merchandise sales was about 2.1 per cent, 
while the net profit on receipts of the re- 
pairing departments averaged about 6.4 per 
cent. 

Other facts brought out in the report in- 
dicate that the stores which reported 
both in 1924 and 1925, showed an increase 
in the aggregate net merchandise sales of 
7.1 per cent last year as compared with the 
former year, while repairing receipts in the 
same time increased about 4.7 per cent; 
that the total expense increased by about 0.8 
per cent, gross margin increased by 0.1 per 
cent, and the net profit increased 0.9 per cent 
of net merchandise sales as compared with 
the previous year. The rate of stock-turn 
remained the same for both years, namely 
0.9 times a year. Decreases occurred in 
salary expense, total interest and some of 
the fixed charges. Increases occurred in 
advertising and losses from bad debts. 

Stores with sales of less than $20,000 
commonly operated at a loss last year, 
while the economically operated group of 
stores were those whose sales ran between 
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$100,000 and $499,000. Jewelry stores in 
places of a population of 400,000 and over, 
operated more economically last year than 
did the firms in the smaller cities. As to 
stock-turn, jewelers turning their stock 1.2 
times or more operated on a basis of 32 
per cent of their net merchandise sales, 
while firms with a turn-over of less than 
0.8 times had a total expense of 42.5 per 
cent. Stores in the slow stock-turn group, 
says the report, show a loss of 1.2 per cent 
of sales, whereas those in the high stock- 
turn group realized a net profit of 5.8 per 
cent. Firms in the large metropolitan cen- 
tres realized a net profit of 3.5 per cent in 
contrast to 1.2 per cent for the group of 
stores located in cities with a population 
of less than 25,000. Forty-one per cent of 
the stores reporting to the bureau in 1925 
incurred losses. The total expense was 
43.7 per cent of sales for those incurring 
the net losses in contrast to 31.3 per cent 
for the stores whose net profits were above 
0.5 per cent. 

The report is filled with facts, figures and 
tables that should be in the hands of every 
progressive merchant not only that he may 
know how his business compares with those 
of his competitors, but what are the factors 
that have produced the differences between 
profit and loss on the balance sheet. Copies 
of the work are issued at the price of $1 
and may be had on application to the Grad- 
uate School of Business Administration, 
Harvard University, Cambridge, Mass. We 
hope the circulation of this bulletin will be 
as large as possible in the jewelry trade, 
because the bulletin itself is the best argu- 
ment that could be advanced why this im- 
portant work should be continued by the 
Bureau of Business Research, and why 
jewelers should contribute generously to 
the fund being established by the Ameri- 
can National Retail Jewelers Association 
to permanently insure the continuation of 
the work in the years to come. 





HAT the tendency 
Why Diamonds Will,” diamond prices 
2 : as been on the up- 

Be Higher in 1927 grade for some time 
and the diamonds have been actually cost- 
ing more and more has been known to all 
those conversant with‘’the situation in the 
industry, and this despite the fact that no 
official raises have been announced in the 
rough by the Syndicate. The increases 
have been due not to any official increase 
in the price of rough, but have come about 
mainly through the difference in the assort- 
ments as well as other factors, like labor 
costs. The increase has been gradual but, 
nevertheless, substantial, though the pub- 
lic has been in no way notified of it through 
the press as there has been no definite news 
factor on which the increases could be pre- 
dicted. 

However, the public has now been in- 
formed by the newspapers that diamond 
prices will go up after the first of the year. 
This, according to the Associated Press 
dispatch from Brussels to the American 
papers, Dec. 22, being due to the fact that 
the diamond cutters of Belgium, number- 
ing about 14,000, have won their fight for 
increased pay. According to the dispatch, 
the employers of the diamond trade had at 
first fought this demand very strenuously 


Another Reason 
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Cross & Bequelin 


acknowledge with 
grateful appreciation 
the many favors 
shown them during 
the past year and 
take this oppor- 
tunity of wishing 
their host of friends 


~~ Bappy New Pear 
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to the extent of declaring a lock-out, byt 
after a week’s duration, capitulated, Ac- 
cording to these dispatches, one of the 
reasons for the capitulation of the employ- 
ers was the great demand for cut stones by 
American buyers now in Antwerp, who 
needed goods for this country, and the 
factories had to operate to get this business, 
As a rule, increase in the cost of cutting 
is manifest more in the prices of the small 
stones than in the large, because cutting is 
based mainly on the carat unit; whereas the 
price of the larger stones per carat are greater 
in proportion. As the trade well knows, the 
stones cut in this country are only in the 
larger sizes, practically all mélée and 
very small sizes being cut abroad, together 
with the large sizes that are cut here. What 
effect the victory of the Belgian diamond 
cutters is going to have on other centers 
of the world is not yet distinctly known, 
although it will have a tendency to stiffen 
the labor cost on diamonds everywhere. 
Whether the increased labor cost in dia- 
monds is to be followed by an official in- 
crease in the price of rough by the Syn- 
dicate is not known, although such an in- 
crease on the part of the Syndicate would 
not be surprising, at least, on certain lines, 
in view of the great demand for very fine 
and large stones. But whether such increas- 


‘es are declared or not, the jeweler can safely 


inform his customers that prices of dia- 
monds in 1927 will be higher all over the 
world than they have in the year just 
ended. 








Entering the New Year Under Happy 
Auspices 





(From Secretary Hoover's New Year Mes- 
sage on Business Prospects for the 
coming year) 

“Each individual tests the question of 
prosperity by his own setting, and natu- 
rally applies his own test to his views of 
the economic state of the nation. If we use 
the more precise term ‘economic progress’ 
we find we have per capita as the result of 
the year 1926 more and better homes, more 
electric lights and power, more transporta- 
tion, more roads, more substantial buildings, 
more radios and more automobiles, more 
savings, more life insurance and more of a 
lot of things. We also have more educa- 
tional facilities and more per capita circula- 
tion of newspapers and magazines than ever 
before. 

“Altogether we enter the New Year with 
a job in prospect for most everybody, with 
the whole nation better fed, better housed, 
and better clothed than any other nation. 
The large disappearance of poverty in the 
chronic sense should make us more sensible 
to the remedy of misfortune in the individual 
sense, and the high recovery of industry and 
commerce from the losses of the war should 
make us more sensible of the needs of agri- 
culture.” f| 








The contract has been awarded for the 
construction of a new store building for the 
Arkin Jewelry Co. at Hammond, Ind. 
Charles Arkin is president of the company. 
The building will be of brick construction 
and will cost the owners approximately 


$25,000. 
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A discharge in bankruptcy was granted 
last week to Rudolph Tunkel, jeweler at 
71 Nassau St. 

Paul E. Levi, importer of precious stones, 
62 W. 47th St., returned last week on the 
Leviathan from a buying trip abroad. — 

Louis Freund, of Henry Freund & Bro., 
20 W. 47th St., sailed Monday on the Paris 
for Europe where he will visit the Swiss 
watch market. 

David Rothschild, diamond importer, 48 
W. 48th St., returned from a visit to the 
European diamond market a few days ago 
on the Olympic. 

George Fine, of Max Fine & Co., Inc., 
importers of diamonds, 87 Nassau St., left 
last Monday on the Majestic on a trip to 
the European markets. 

Maison Vittu, jewelers, this city, is the 
name of a concern incorporated at Albany, 
N. Y., last week, with a capital of $10,000. 
The incorporators are L. Fgav, R. V. 
Haessly and C. K. Dornstreich. 

David Fry, who was in the pawnbroking 
business for many years and who died April 
14, 1926, left an estate appraised on Thurs- 
day last at $316,434. He gave $149,592 to 
his wife, Josie D. Fry, and $125,554 to his 
daughter, Mrs. Dora Weiss, while $1,000 
each went to grandchildren. 

The Artisan Jewelers, Inc., a New York 
corporation was recently organized for the 
purpose of manufacturing a high grade line 
of ladies wrist watch cases in platinum top, 
platinum trimmings and solid white gold. 
The concern is located at 38 Fulton St. The 
officers are Joseph Mainhardt, Sanders Smal- 
heiser and Arthur Bergman. 

On Jan. 1, Sylvester Mayers, of Wormser 
& Mayers, Inc., 511 Fifth Ave.; Albert O. 
Osterwald, 527 Fifth Ave., and Edward H. 
Muhlfeld, of Jan W. Paris, Inc., will be 
associated together as Mayers, Osterwald & 
Muhlfeld, Inc. The concern will import 
pearls and precious stones and will have 
their offices at 527 Fifth Ave. 

Sam C. Steinmann, manufacturer’s agent, 
has returned to this city after being away 
practically the entire year, traveling in the 
interest of the firms he represents, namely, 
Borakove Bros., Bristol Seamless Ring Co., 
Interstate Jewelry Mfg. Co. and the Masco 
Ring Co. Mr. Steinmann intends leaving 
this week on the Caledonia on a West In- 
dies cruise. 

It was announced last week that Aaron 
Sverdlik has opened offices in room 818, at 
527 Fifth Ave. Mr. Sverdlik has sold his 
interest in A. Schorr & Co. to Charles 
Shaw. Edward Kanners, formerly of A. 
Schorr & Co., 22 W. 48th St., will be ad- 
mitted as a partner in the firm of Aaron 
Sverdlik & Co. on Jan. 2. Richard Stein, 
who was also formerly with the Schorr 
concern will hereafter represent the Sverd- 
lik firm, 


It was reported last week that a 12-story 
building which is to be used exclusively by 
the jewelry trade, is to be erected soon by the 
Broadway-John St. Corp., at 82 Nassau St. 
The site is now occupied by the six-story 
Law building, an old structure. Applica- 
tions for a large part of the space in the 
contemplated building are already reported 
to have been made through the Downtown 
Renting Co. 

A meeting of the creditors of Meyer 
Koulish, 64 Fulton St., was held last Wednes- 
day at the office of Alan Emil, attorney, this 
city. At the meeting a creditors’ committee 
was appointed consisting of David Weis- 
burger, of David Weisburger & Co.; Edward 
Strasser, of the National Smelting & Refin- 
ing Co.; and Joseph H. Frier of Goldman 
& Frier. Mr. Koulish is reported to owe 
about $55,000 including $25,000 in unsecured 
claims and $30,000 in contingent and secured 
claims. The assets amount to about $22,000 
and represent $4,000 free merchandise, $8,000 
free accounts receivable and $10,000 equity 
in pledged merchandise. 

An announcement of interest to the trade 
is the confirmation of the consolidation of 
the interests of H. W. Matalene with the 
American Watch Case Co., Inc. Mr. Mata- 
lene becomes a stockholder and a member 
of the firm of the American Watch Case Co., 
Inc., it having purchased his stock and good 
will. The arrangement is effective as of 
Jan. 1, 1927, and after that time Mr. Mata- 
lene will be pleased to receive his many 
friends at his new headquarters. When not 
in the city, Mr. Matalene will represent the 
firm in the central west and on the Pacific 
Coast, and contemplates visiting his trade on 
his first trip with the new organization 
towards the end of January. 

A few moments after a traffic policeman 
had left his post at Morris Ave. and 149th 
St., in the Bronx, last Wednesday night, a 
man hurled a brick, wrapped in rags, through 
the plate glass window of the store of 
Ceasar Pennachia & Bros., 552 Morris Ave., 
and escaped with jewelry worth less than 
$1,000. It was about 9 o’clock when three 
men in a sedan automobile drove up to the 
curb in front of the store. The trio leaped 
out of the machine and one of them hurled 
a rock through the window. Mr. Pennachia, 
his brother Amedio, and a clerk, who were 
in the store at the time, heard the crash 
and attempted to run to the street but were 
unable to open the door as the thieves had 


put a stick through an old-fashioned strap ° 


handle and it held the door tight. Before 
the jeweler, his brother and clerk were able 
to reach the street the thieves had grabbed 
two trays of diamond rings, jumped back 
into the automobile and made their escape. 
Mrs. Josephine Metelli, who was in her hus- 
band’s store directly opposite the Pennachia 
establishment, heard the crash and when she 


saw the men rifling the window she fainted. 

On Monday night of last week, Louis 
Mayer, retail jeweler at 350 Wilson Ave., 
Brooklyn, was held up and robbed of jewel- 
ry worth about $1,000. The hold-up took 
place about 10:45 p. m., while Mr. Mayer, 
his wife and daughter were in the store. 
They were just preparing to close the store 
and Mr. Mayer’s 15-year-old daughter was 
removing stock from the window when a 
stranger walked into the place. He told the 
jeweler he wanted to buy a ring and while 
Mr. Mayer was showing him an assortment 
a second man strolled into the place and 
pulling a gun from his pocket, ordered the 
jeweler and his wife into a back room. The 
young daughter was able to steal out of the 
store, but within a few moments the thieves 
discovered that she had gone. She ran up- 
stairs and notified the landloard that her 
father was being held up. The thieves 
worked fast, grabbing several trays con- 
taining rings worth about $1,000. A few 
moments after they had left the landlord 
and the jeweler’s daughter returned to the 
store only to discover that the men had 
gone. Mr. Mayer’s loss is not covered by 
insurance. 

The Indra Pearl Co., Inc., 392 Fifth Ave., 
announced during the past week that two 
additions have been made to the sales force, 
H. E. Friedman having been engaged to 
cover the trade in Greater New York, while 
G. Hillman will call on the trade in Chi- 
cago. The sales force of the company for 
1927 will be composed of Messrs. Friedman 
and Hillman, together with Joe Gordon, 
who will cover the south; J. S. Modra, New 
York, Pennsylvania and Ohio; M. Oppen- 
heimer, Philadelphia, Baltimore and Wash- 
ington; M. Block, the far west; Sig. Pra- 
ger, the central west, and S. Schein, New 
England. George S. Pollitz, formerly presi- 
dent of the Indra Pearl Co., makers of 
Omar pearls, has retired from active busi- 
ness and is taking a long vacation in the 
form of a trip around the world, starting 
Jan. 15. Mr. Pollitz,, who is well known 
in the fancy goods trade, has traveled the 
far west for the past five years in the inter- 
est of the Indra Pearl concern and for the 
past 40 years with kindred lines. Roman 
L. Modra is now president of the concern 
and will take over the interest of Mr. Pol- 
litz. 

All the representatives of the Hoffman 
Watch Co., 2 W. 46th St., have returned 
from their respective territories and report 
that the jewelers had an unusually success- 
ful Fall and holiday season. The new lines 
are now being arranged and very shortly 
the salesmen will again call on their trade. 
Stephen R. Hoffman will sail for Europe 
Jan. 8 to visit the firm’s factory at Bienne, 





(Continued-on page 75) 
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CHATHAM 


Over One Hundred Years the Jewelers’ Bank 





a NIX A Bank's Best Friend 


Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 














4 account here and are among our best friends today. 
Ninos, ALB om Geetectecetectetee 
TRusr COMPANY We Welcome New Business 
: Main Office—149 Broadway 
Capital, Surplus and Branches—Battery to the Bronx 
Undivided Profits over 


Twenty-five 





Million Dollars 




















THE STATE BANK 


376 Grand St. 
NEW YORK 





H. C. RICHARD, President 
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Seed Pearl Jewelry 


Specializes in Accounts of 


Selection Package sent upon 
Request. Compare Prices. 


Jewelers 
and 


Repairing, Remodeling 
Diamond Merchants 


and Restringing. 


JOHN M. BOYAJIAN & Co. 


50 West 47th Street 


Resources over $115,000,000 NEW YORK CITY 
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Banking Service for the Jewelry ‘Trade 


\ \ JE offer to jewelers the special facilities developed through years of 


intimate association with their business, together with all the 
financial and service resources of a great banking institution 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York 
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Switzerland, and while abroad he will put 
jn operation many new production features. 

Sam Elbaum of Elbaum Freres. importers 
and cutters of diamonds, 2 W. 46th St. 
returned on Monday, Dec. 20, on the Lew- 
athan after a purchasing trip in Europe. 

Henry Miller, of Miller & Veit, Inc., im- 
orters and cutters of diamonds, 48 W. 
48th St. sailed last Monday on the Paris 
to make purchases in the diamond markets 
at Amsterdam, Antwerp and Paris. 

The Israel-Lessing Sales Co. will repre- 
sent B. F. Hirsch, Inc., 37 Maiden Lane, 
and the Chicago office will be at 29 E. Madi- 
son St. The Israel-Lessing Sales Co. will 
represent the concern in the east and in the 
middle west. ; 

William Rudnick, city representative for 
Joseph H. Jacobson, manufacturing jeweler, 
125 Canal St., was married on Saturday, 
Dec. 25. After the ceremony Mr. Rudnick 
and his bride left on a short honeymoon 
trip and will return Jan. 5. Upon his re- 
turn, Mr. Rudnick will call on the trade. 

Just as The Jewelers Circular was going 
to press it was learned with regret that 
Henry Bornemann, head of the firm of Louis 
Bornemann & Son, manufacturing jewelers, 
106 Fulton St., had died suddenly Monday 
night at his home, 917 Summit Ave., Jersey 
City, N. J. A full obituary will be pub- 
lished next week. 

Abner Shaw & Co. are notifying the trade 
that they are now located at 22 W. 48th 
St. The firm is engaged in business as im- 
porters of diamonds and was formerly lo- 
cated at 20 W. 47th St. Ira H. David, who 
was employed by Jonas Koch for the past 
18 years, has severed his relations with 
that firm and is now associated with Abner 
Shaw & Co. 

George A. Jochum, widely known. in the 
jewelry trade as a traveling salesman for 
manufacturing concerns in New York, is re- 
ceiving the condolences of his many friends 
in the industry owing to the sudden death, 
Sunday, Dec. 19, of his wife, Henrietta 
Louise Jochum (nee Parker). Mrs. Jochum 
was personally well known to jewelers in 
all sections of the country, having traveled 
with her husband on his trips for many 
years, and the news of her passing caused 
universal sorrow and regret: Death oc- 
curred at her home, 808 Lincoln Place, 
Brooklyn, and was caused by heart trouble. 
Mr. and Mrs. Jochum were married for 20 
years. The bereaved husband is unable to 
personally answer the many kind messages 
that have come from the jewelry trade, but 
takes this occasion of thanking his many 
friends for their expression of sympathy. 

Notice has been sent out by the National 
Jewelers Board of Trade of the annual 
meeting of the general membership of the 
Board, which is to be held at the executive 
offices, 22 W. 48th St., on Thursday, Jan. 
20 at 2:30 p. m., for the purpose of electing 
the executive officers and to transact such 
other business as may properly come before 
it. At this meeting, the following amend- 
ment to Article XIII of the By-Laws re- 
commended by the National Board of Direc- 
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tors is also to be submitted to general mem- 
bership for adoption at the annual meeting 
in accordance with Article XII of the By- 
Laws: The addition to the new Section 6 
to Article XIII reads as follows: “Sec.°6. 
Any member whose quarterly dues remain 
unpaid for two months from the date when 
said quarterly dues are payable shall auto- 
matically be required to surrender to the 
Board the Reference Book of the Board and 
automatically shall not be entitled to receive 
any of the service given by the Board to 
its members, until such dues are paid.” As 
previously advised, the district annual meet- 
ing of the members of the New York Dis- 
trict will be held on the same day at the 
executive offices, at 2 Pp. M., a half hour 
prior to the annual meeting of the general 
membership. 











With the Christmas rush over the jewelers 
are busy taking inventory. From all reports 
local retailers enjoyed a good holiday busi- 
ness. 

Two boys, 12 and 14 years old, respect- 
ively, were arrested in Newark last week 
on a charge of robbing the jewelry store of 
Max Feder of 156 Ferry St., in the Iron- 
bound section of the city. The robbery oc- 
curred on Thanksgiving night, when 
watches, rings and necklaces valued at $400 
were stolen. The boys admitted the crime 
and spent Christmas in the Parental Home, 
to await arraignment in the Juvenile Court. 
Meanwhile the police are searching for a 
man who is said to have instigated the theft. 
According to the story told the police by the 
younger boy, who was the leader, a man of 
his acquaintance promised a handsome re- 
ward for a watch which he needed for a 
Christmas present. The child persuaded his 
chum to assist him. They forced their way 
into the Feder building through a rear base- 
ment window, and with an axe they found 
in the cellar battered their way through a 
trap door leading to the store. They gath- 
ered up all the jewelry they found and 
turned it over to the man who said he would 
give them $4.50 at some future time, when 
he was in funds. The promised reward has 
not been paid, the boys said. 











Stanley Lupa, watchmaker, is visiting 
relatives in Pittsburgh for Christmas. 

Mr. and Mrs. Whittemore, Maplewood, 
N. J., are spending the holidays with the 
latter’s father and mother, Mr. and Mrs. 
D. N. Walford. 

Charles J. Buxbaum, proprietor, Charles 
& Co., jewelers, accompanied by Mrs. Bux- 
baum, is spending the holidays in Baltimore, 
with relatives. Dr. A. R. Cohen, optome- 
trist, also spent Christmas in Baltimore. 

L. F. Lupton, of Lewis & Lupton, jewel- 
ers and watchmakers, is arranging an ex- 
tended visit to San Antonio, Texas, where 
he will visit relatives. Mrs. Lupton will ac- 
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company him. Their present intention is to 
leave some time in the early part of Janu- 
ary. Mr. Lupton reports a good business 
for the holiday season. 


W. A. Dowding, local sales manager for: 


Dodge & Ascher, Inc., manufacturing jewel- 
ers, Chicago, is visiting his parents in 
Chicago. Shortly before leaving, Mr. 
Dowding received word that his brother had 
been injured in an accident, which crushed 
one of his hands very badly, and that it 
would be necessary to amputate his hand. 
Later, word came, however, that the hand 
would be saved. Mrs. Dowding accom- 
panied her husband to Chicago and will re- 
main until after Jan. 1, when both will re- 
turn to Washington. 








Business Troubles 





N. S. Mittau, Hartford, Conn., has filed 
a voluntary petition in bankruptcy. 

David Lampert, Chicago, has filed a vol- 
untary petition in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against the Leseritz & Shapiro Co., 
Chicago. 

An involuntary petition in bankruptcy has 
been filed against Pyms (Inc.), West Palm 
Beach, Fla. 

R. L. Wells, Centralia, Wash., has assigned. 
The assets are given as $6,000 and the lia- 
bilities $7,000. 

The Fisher-Block Co., Detroit, Mich., has 
given a trust- mortgage. The assets are 
given as $9,000 and the liabilities $13,000. 

The business of the Knittle Jewelry Co., 
Lorain Ave., Cleveland, O., has been placed 
in the hands of a receiver. Suit for the 
receivership was brought in Municipal 
Court by the Sigler Bros. Co. and Florence 
Knittle was appointed receiver. The store 
is being operated under her direction. The 
firm does a large amount of railroad of 
railroad watch inspection work. 








Death of Albert H. Jenks 


Mount Morris, N. Y., Dec. 26.—Albert 
H. Jenks, 77, for 14 years a member of the 
jewelry firm of A. H. Jenks & Son of this 
village, died today at the home of Mr. and 
Mrs. H. A. Williams, No. 113 Chaddock 
Ave., Hornell, following illness with in- 
fluenza. 

Born at West Sparta, Mr. Jenks always 
had been a resident of this section. Before 
coming to Mount Morris he was engaged in 
business at Cohocton and Dansville. Follow- 
ing the death of his wife he went to Hornell 
to reside with his daughter. He was a mem- 
ber of the Methodist Episcopal Church of 
this village and of Mount Morris Lodge of 
Masons. 

He leaves two sons, A. F. Jenks of Wil- 
liamsville and Alonzo Jenks of Dansville, one 
daughter, Mrs. H. A. Williams of Hornell, 
one brother, John Jenks of Rochester, and a 
sister, Mrs. Jacobus, who resides in Wiscon- 
sin. The funeral will be from the Williams 
home at 1 o’clock Tuesday afternoon. Burial 
in the Cohocton Cemetery. 








R. C. Shofer has moved his jewelry repair 
shop from the Perry to the Doebler building 


at Amery, Wis. 
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Established 


Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 
the country. 


Consequently, it is a serv- 


ice founded uponexperience 
and achievement, one that 
is practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade. 


a 








Capital, Surplus and 
Undivided Profits $34,000,000 


THE 


NATIONAL PARK BANK 


OF NEW YORK 
214 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 
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ia * of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 


Advertise. Write for our Free Cut Service. 
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Heavy Shank 
Genuine one 
piece double head 
cameo, Belais 
white gold (also 
in green gold), 
6746— 

$24.50 
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This <> Reg. Trade Mark 
Guarantees you genuine diamonds. 


Exact Size 
Electro upon request 


BUFFALO JEWELRY MFG. CO. : 
“The Mail Order House to the Jewelry Trade” > a Tape ee. 


Solid Gold 14 Kt. White Gold 


$01 Washington St. Buffalo, N. Y. 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6517 on hand at all times $25.00 
in every size Retail 
Also in White Gold Incrusting 
Display Emblem Cards for your win- 
dow in original colors free upon request. 
CAN ALSO BE HAD IN FREE cuts in all emblems and initials 
BLACK ONYX, TOPAZ, with One or more Rings 


GARNET, SARDONYX WRITE FOR WHOLESALE PRICE. 





This <@@ Reg. Trade Mart 
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Burglar Proof Safe 


Guaranteed Like New 
Bargain to Quick Buyer 


S. KRASILOVSKY & BRO. 


SAFE MOVERS 


216 Centre St. New York 


Canal 0817 





The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 











Made to Order Goods our Specialty 
Forty-four years of satisfactory service to an increasing 
number of customers. 
Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
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incorporation has 
granted to Berman & Waldman, Inc., Boston. 
The capital is $25,000 and the incorporators 
are Max Berman, Waban, Gustave Wald- 
man, Roxbury, and S. Max Abelson, Boston. 

H. D. Higgins has been laid up for the 
last week suffering from severe cold and 


A charter of 


strain. He hopes to be back in business by 
the first of the new year. His illness came 
at a most inconvenient time, the Christmas 
rush being an exceptionally hustling time 
for him. 

George T. Horan, for 10 years apprentice 
in the jewelry trade and afterward in the 
furniture business died while on his way 
home from Miami to spend Christmas with 
his daughter in Charlestown. He was born 
in Worcester, Nov. 12, 1861, but his parents 
moved to Providence when he was four. He 
always maintained his association with the 
jewelry trade. 

The indictment against Robinson’s, Wash- 
ington St., has been nole prossed on promise 
to make full restitution, it is announced by 
the Boston Better Business Bureau. The in- 
dictment, which named Bernard, Rosenblatt, 
Israel Brest and Sol Robinson, were in con- 
nection with the sales of a watch, a diamond 
ring, and a diamond ring with rubies. The 
advertising count was based on two adver- 
tisements of watches. 

Bigelow Kennard & Co. has introduced a 
novel line of business in Boston. It con- 
sists of a unique collection of members of 
the animal kingdom in diamonds and plati- 
num, finely modeled by a master craftsman. 
The customer’s dog may be modeled from a 
photograph for a lasting and treasured keep- 
sake. This line is destined to appeal strongly 
to many lovers of dogs in Boston and round 
about as this city is one of the centers of dog 
breeding and keeping of pets of thorough 
pedigree. 

George Scisco, confidence man, was sent- 
enced to from 4% to 5 years in State prison, 
Dec. 21, after a jury had found him guilty of 
larceny of $950 from Paul K. Topoozian, 
Newton. Scisco worked the old “diamond 
shift” game on Topoozian. He offered To- 
poozian three fine diamonds for $950, an ap- 
praisal showing that the stones were worth 
much more than that. After the purchase 
Topoozian took the stones to a local jeweler, 
who declared them to be paste. Scisco was 
given the maximum penalty under the law. 











Robert S. Mills, Akron, N. Y., jeweler, 
was last week elected a village vice-presi- 
dent of the Batavia Shrine Club. 

C. C. Bradley, Batavia jeweler, has been 
appointed one of the nine delegates-at-large 
of the All-Batavia Fund Council. 

Many of the downtown stores and all of 
those in outlying sections of the city were 
kept open evenings to handle Christmas 
shoppers. 

Charles Kausch’s jewelry store in Liberty 
St, Bath, N. Y., was materially damaged 
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by smoke when fire gutted the adjacent drug 
store on Dec. 13. Mr. Kausch’s loss was 
covered by insurance. 

Christmas business was badly demoralized 
by a storm which swept the city on Dec. 16, 
crippling trolley service and delaying ac- 
commodation trains from suburban points. 
It required two days to restore service to 
normal aiter the heavy snow. 

Paul E. Nuese, who succeeded his father, 
Frank P. Nuese, as proprietor of the jewelry 
store at 147 Grant St. about three years ago, 
contemplates retiring as soon after the new 
vear as he can find a purchaser. The store 
is an old-established one, located in a busy 
west side section. Mr. Nuese is planning to 
move with his family to the Pacific Coast 
as soon as he disposes of his store. 








Allentown, Pa. 


Robert J. Beitel, Jr., son of “Bob” Beitel, 
Catasauqua jeweler, and Paul Faust, son of 
‘E. J. Faust, jeweler and optometrist, both 
students of the Philadelphia College of Op- 
tometry, are home for the Christmas holi- 
days. 

The following traveling men are calling 
on the trade in this locality: W. H. Wef- 
ferling, Wefferling, Berry, Wallraff Co., 
Inc.; E. B. Downs, N. H. White & Co.; 
J. Rodney Allen, Oneida Community, Ltd. ; 
T. A. Brennan, Harry Newburg, and S. 
Fischer, Hermann Baum, Inc. 

On Tuesday evening, fire broke out in 
one of the apartments over Brone’s jewelry 
store, 735 Hamilton St., due to a Christmas 
tree becoming ignited. Fire companies . in 
the district responded to an alarm, and soon 
extinguished the blaze with chemical streams. 
Fortunately, no damage was done to the 
jewelry store. 

Mrs. Phillip M. Pardee, wife of the local 
representative of the Gorham Co., returned 
from St. Albans, Vt., where she attended 
the golden wedding anniversary of her par- 
ents, Mr. and Mrs. Leslie Byron Truax. 
More than 100 people attended the celebra- 
tion which came as a surprise to Mr. and 
Mrs. Truax. <A feature was an original 
poem by a son who resides in Rochester, N. 
Y., which was read by him. 

Harry J. Fenstermacher, 39% S. 6th St., 
who for several vears conducted a business 
as an optician and optometrist at 34 N. 10th 
St., has joined forces with A. Cohen, jewel- 
er, at 393 Hamilton St. He has already 
opened an optical department in this down- 
town jewelry store. Mr. Fenstermacher has 
been in the. jewelry business for 18 years 
and is thoroughly acquainted with the finer 
points of the business. He was graduated 
from the State College of Optometry, Phila- 
delphia, in 1913. 

Last Sunday evening fire was discovered in 
an empty crate in the third floor hallway 
of the Guth building, 832 Hamilton St., by 
Clarence G. Harman, a _ manufacturing 
jeweler, who was in his workshop on the 
fourth floor with Mrs. Harman and Paul 
Liess, an employee. A sudden gust of smoke 
gave them warning of the fire. As soon as 





the odor of smoke reached their nostrils, 
Harman and Liess started an investigation. 
While Liess ran to the street to give the 
alarm, Mr. and Mrs. Harman extinguihed 
the flames with several buckets of water. 
Had the blaze not been discovered in the 
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nick of time it is believed the entire building 
would have gone up in flames. It being Sun- 
day night, no other persons were in the 
building. The fire started in the centre of 
the third floor, and would have burned for 
some time before being seen from the street. 
As it was the damage was slight. The fact 
that two other buildings on Hamilton St., 
were found to be on fire within the space 
of 24 hours leads the police to believe that 
incendiaries were at work, 











Holiday business in Louisville has been 
gradually improving, and became quite ac- 
tive last week. There were over $2,000,000 
in Christmas savings checks released here, 
but unfortunately there are a good many peo- 
ple out of -work at the present time. 

Goslee Geiger, of G. F. Geiger & Son, 
was recently elected treasurer of the Kiwanis 
Club, Louisville. 

William Geiger, of G. F. Geiger & Son, 
returned to Louisville recently after spending 
a couple of months at Asheville, N. C., for 
his health. 


Ben Rodgers, of Rodgers & Krull, who 
was burned in the early Fall by a gas furnace 
explosion, has recovered. For a time it was 
feared that his injuries might prove a fatal. 


Announcement has been made of the en- 
gagement of Kathleen Irion, daughter of 
William M. Irion, of Matt Irion & Sons, to 
Harris Gilbert Wittenberg, the wedding to 
take place in January. 

The jewelry store of N. Leist & Son, 
New Albany, Ind., directly across the river 
from Louisville, was damaged by smoke and 
water, in a recent fire in the basement of the 
Elsby building, at Pearl and Spring St. 

Leslie Katzman, of the George Katz- 
man Co., wholesaler of jewelers’ supplies, 
remarked that the company’s December bus- 
iness had increased 50 or 60 per cent this 
year, the concern having entered the job- 
bing of watches and watch cases this season 
for the first time. There has been an ex- 
cellent demand for watches. The company 
is carrying a general stock, of various makes 
and grades, styles, etc. 

Carl M. Wiseman, former jeweler and op- 
tician, of Louisville, who died in the latter 
part of November, remembered some seven 
of his employes, who had been with him 
a number of years, with substantial blocks 
of stock in the Southern Optical Co., rang- 
ing from 100 to 225 shares, leaving his con- 
trolling interest in it to his brother, Arthur 
Wiseman, of Cincinnati; to whom he also 
willed the entire Kentucky Optical Co., a 
wholesale concern. 

Among recent visitors to Louisville were 
Charles E. Lochner, Shafer & Douglas, 
Newark; Gail Bennett, Bippart, Bennett & 
Co., Newark; Charles L. Andrews, Carter 
Gough & Co., Newark; Charles F. Hart- 
shorn, Charles Keller & Co., New York; 
Julian Hesse, the Wallenstein-Mayer Co., 
Cincinnati; David M. Heitel, Henry Freund 
& Bro., New York; Harry C. Cohen, Lor- 
raine Watch Co., New York; William Ro- 
man, New York; and George W. Beardsley, 
Kohn & Co., Newark. 
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A MEETING PLACE 
AND 
AN EATING PLACE 


FOR JEWELERS 








Open from 


A Modern Up-to-Date Chop House, Convenient to the Uptown Jewelry Center, That Is Catering 
Especially for Jewelers Patronage. 
11 A.M. to 1 A.M. 
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NNEDY’S CHOP HOUSE, Inc. 


JACK KENT 
| 121 WEST 45th STREET NEW YORK 















































William R. Kilkenny was in New York 
and vicinity the past week in the interests 
of The Strathmore Co, 

Clarence Roehr, of the Bassett Jewelry 
Co., has returned from a two weeks’ visit 
to the firm’s Chicago office. 

Donahue & Hacking, manufacturing 
jewelers at 36 Garnet St., has been succeeded 
by the Hacking & Schleicher Co. 

The Monart Jewelry Corp., 21 Eddy St. 
maintained a retail salesroom on the third 
floor during the pre-holiday season. 

William H,. Manchester, who has been 
conducting the “Oriental Gift Store,” at 522 
Broad St., is discontinuing the place. 

The Guernsey Shop, 129 Weybosset St., 
has added a new line of Italian novelties se- 
lected in Italy by its own representative. 

Mrs. Ida L, Baker has been appointed 
executrix of the estate of her husband, the 
late Joseph Baker Jr., under bond of $11,000. 

Mr. and Mrs. A. Tingley Wall lett Wea- 
nesday for Albany, N. Y., where they spent 
Christmas with their daughter and her fam- 
ily. 

Daniel A. Scullian doing a manufacturing 
jewelry business in this city as Scullion 
Bros. has been granted a discharge in bank- 
ruptcy. 

A dividend on the capital stock of the 
Nicholson File Co., payable on and after Jan. 
3 to stockholders of record as of Dec. 22, has 
been declared. 

The next regular meeting of the directors 
of the Manufacturing Jewelers’ Board of 
Trade will be held at the Turks Head Club, 
Friday, Jan, 21. 

Rueben Cohen, manager of the Chicago 
office of George H. Cahoone & Co. is spend- 
ing a few days at the firm’s factory, 7 Bev- 
erly St. this city. 

At a final meeting of the creditors in 
bankruptcy of the Strathmore Co. held last 
week the trustee’s final account was allowed 
and the estate closed. 

Mr. and Mrs. Thomas A, O’Gorman the 
past week announced the engagement of 
their daughter, Miss Mae O’Gorman, to Ray 
C. Schlotter of Westwood, N. J. 

The final meeting of the creditors in 
bankruptcy of William J. Carr of Newport 
was held last week and the trustee’s final 
account was allowed and the estate ordered 
closed. 

At the weekly luncheon meeting of the 
Civitan Club, at the Biltmore Hotel on 
Wednesday, Edward B. Lederer was intro- 
duced as a “newlywed” and he didn’t deny 
the impeachment. 

The Providence branch of the American 
Brass Co., 131 Dorrance St. was closed from 
2:30 o'clock to 3:30 on Thursday out of 
respect to Charles F. Brooker, chairman of 
the board of directors. 

The gold Past Patron and Past Matron 
emblems presented at the installation exer- 
cises of Ruth Chapter at Phenix, R. I. last 
Wednesday evening were designed and ex- 
ecuted by Irons & Russell Co. 

Sigmund W. Fischer, of Fischer & Preu- 
fer, Inc., officiated as Santa Claus to 25 
Poor “kiddies” at the second annual Christ- 
mas tree by the Civitan Club at the luncheon 


THE JEWELERS’ 


CIRCULAR 


meeting at the Biltmore Hotel on Wednes- 
day. 

Alphonse Marohand, of Cumberland, 
R. I, a toolmaker, has filed a voluntary pe- 
tition in bankruptcy in the United States 
District Court for Rhode Island, giving his 
liabilities as $570 and assets $210. 

Percy W. Hatch, formerly a manufactur- 
ing jeweler of this city, but now at Albany, 
N. Y., with his wife,'spent the week-end and 
holiday with their daughter and son-in-law, 
Mr. and Mrs. a K. Stone, at their 
home here. 


The annual dinner’ of the New England 
members of the Natidnaf*Jewelers’ Board of 
Trade will be held at. the Turks Head Club 
on Thursday evening at“6 o’clock at which 
Frank Odel of New York city will be the 
principal speaker. 

Mrs. E. Merle Bixby has returned after 
a three weeks’ visit:with her son, Lieut. 
Lawrence B. Bixby at Fort Sam Houston, 
Texas. Lieut. Bixby and family will leave 
Jan. 6 for Honolulu, where he has been 
assigned to the Field. Artillery for three 
years. | 

There was no noonday. luncheon meeting 
of the members of the’ New England Manu- 
facturing Jewelers’ and. Silversmiths’ Asso- 
ciation this week on atcougt of the Christ- 
mas holiday. The next, luncheon will be 
held at the Providence-Biltmore Hotel on 
Thursday, Jan, 13. 4 

Modern : Moulded :Products Co. Inc., to 
be located in Providence, with a capital stock 
of $6,000 for the purpose.of dealing in foun- 
tain pens and pencils, obtained a charter 
last week under the .laws’ of ‘Rhode Island. 
The incorporators are Willigm A. Gunning, 
Henel F. Heary and, John: G, Carroll all of 
Providence. 

A tree in the rooms of ' ‘the Providence 
office of the National ‘Jéwelers Board of 
Trade last Friday afternoon afforded con- 
siderable merriment among tle employes of 
the office, jolly “Ed” Wheeler concealing 
his dignity long enough- to play the Patron 
Saint in the distribution: of the jokes and 
gifts with which the: tree was -laden. .. 

A tool maker formerly employed by George 
F. Berkander, manufacturer of celluloid 
jewelry and novelties at 891 Broad St. was 
held in $1,000 bail at a special arraignment 
before Judge Gorham in Sixth District 
Court last Friday on a charge of embezzling 
$371 from his employer by alleged “pad- 
ding” time cards to the extent of 371 hours 
overtime which, it is alleged, he did not 
work. He pleaded not guilty and will have 
a trial on Dec. 31. 

The rumored loss of a $900 diamond ring 
by the Tilden-Thurber Corp., during one of 
the busy shopping days last week, was con- 
firmed by the police, although the owners 
stated that the investigation was in the 
hands of a private detective agency. The 
ring, with a platinum setting, was missed 
after a “switcher” had worked successfully, 
it was stated. The customer asked to be 
shown diamonds and watching an oppor- 
tunity, substituted a ring said to be worth 
about $30 for the valuable one that he stole. 
At police headquarters it was stated that no 
formal complaint of the loss had been re- 
ported. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: -Mr. Kleinfeld, of the Star - 
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Jewelry Co., New York City; Mr: Reuss, 
of A. Stein Co., Chicago and New York 
city; Irving Brandt, Chicago; Max ‘M. Arn- 
stein, of M. Arnstein & Co, Inc., New York 
city; Maurice Cohen, of Maurice Cohen & 
Co., Boston; Mr. Weinstock, of Cohen & 
Weinstock, New York city; Messrs. Ber- 
man and Waldman of Berman & Waldman, 
Boston; Sam Mock, Minneapolis, Minn.; 
Mr. Mueller, of D. Lisner & Co. Inc., New 
York city; Messrs. Schwartz ‘and Steinberg, 
of Schwartz & Steinberg, New York city; 
Claude Jacobs, of R. Jacobs & Co., Cincin- 
nati. 











Mr. and Mrs. Eben F. Wilde. Spent the holi- 
day with the latter’s fathet, at.his home in 
East Providence. 


Mr. and Mrs. Max Schiadilashant were 
the hosts of a large gathering of relatives 
and friends on Christmas at their home on 
Holden St. Hf 

The Franson Olson Cut Glass Co. kept its 
plant at 309 S. Main St. open every eve- 
ning the past fortnight until 9 o'clock for 
retail sales. 

Leonard Dahlgren has the sympathy of 
the trade in the death of his wife, Mrs. 
Hannah Dahlgren, in Boston, last Monday, 
in her 59th year. 

The firemen responded to a still alarm at 
the Sadler Bros.’ shop caused by. the ring- 
ing of the bell connected with the factory 
sprinkler system, but there was no fire. 

The resignation of Joseph Finberg, as a 
member of the City Planning’ Board was re- 
ceived with much regret at.-the meeting of 
the Attleboro City Council last Tuesday eve- 
ning. 

Mr, and Mrs. Joseph L. Sweet entertained 
at a family dinner party Christmas at their 
home on Peck St. In the afternoon Mr. and 
Mrs. Harold E. Sweet entertained the 
guests at a Christmas tree party at their 
home on N.° Maiti «St: 

Mr. and ‘Mrs.’ Donald C, MacRae, of 
Sherbrooke, Que. arrived here Friday for 
a short stay with the former’s parents, Mr. 
and Mrs. Arthur A. MacRae at their home 
on N. Main St. The latter entertained at 
a family dinner party at the Chimney Comey 
on the holiday. 

Employes in the packing room of the D. 
F. Briggs Co. were guests last Monday 
evening at the home of Miss Jennie Mac- 
Donald. There was a prettily decorated 
Christmas tree, a well filled grab box and 
after a musical entertainment and distribu- 
tion of gifts and exchange of jokes, re- 
freshments were served. 

A number of the local concerns in the 
jewelry and allied trades furnished their 
employes with gifts of gold, . greenbacks, 
turkeys and other reminders of the Christ- 
mas. Among these were: Bates & Bacon 
Co., the J. & L. Tool Co., Larson Tool. & 
Stamping Co., Leach & Garner Co., Charles 
Thomae & Son Inc., the Walter E. Hayward 
ee Union Plate & Wire Co., F. L. Torrey 

Co. 








Harry E. Gross, Sipesville, Pa., has moved 
to. Somerset. 
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Chicago Notes 





George Dahlman, manager of the Chicago 
office of the Reliance Mfg. Co., left on Sun- 
day night for a short business trip to Minne- 
apolis and St. Paul. 

Will Schumann, of the Leubusher-Schu- 
mann Co., returned this week from his 
Oklahoma territory, where he spent a 
month calling on the trade. 

Morris Silverberg, representing the Stein 
& Ellbogen Co., completed traveling for this 
year last week. He is spending the holidays 
in Chicago visiting with relatives. 

S. C. Eppenstein, president of the Illinois 
Watch Case Co., left last week with his 
wife for New York, where he will visit 
with relatives over the holidays. 

Albert L. Allshouse, of Goldman, Alls- 
house & Healy, accompanied by his family, 
left on Christmas Day for Paulding, O., 
where they will spend the holidays with Mr. 
Allshouse’s parents. 

F. C. Wilson, of the Kienzle Clock Co., 
Inc., 58 E. Washington St., will leave on 
Sunday of this week for the New York 
office, where he will spend about 10 days 
getting new samples and calling on friends. 

Louis Goldman, of Goldman, Allshouse & 
Healy, trustee for the estate of Slade, 
Tenney & Weadley, sent out a five per cent. 
dividend last week to the creditors. This 
is the third dividend, and makes 70 per cent. 
paid to date. 

Oliver Artes, of the Chicago office of 
the Keystone Watch Case Co., left last 
Thursday for Evansville, Ind., accompa- 
nied by his family. They will ‘spend the 


holidays there visiting with relatives at 
their old home. 
O. Kuhn, representative for Wm. A. 


Rogers, Ltd., and traveling through Texas 
and the south, completed his traveling for 
the season and will remain at Chicago un- 
til the middle of January before starting 
out on his territory. 

Fred Sturges, connected with the jewelry 
department of A. C. Becken & Co., 180 N. 
Wabash Ave., was taken to the Illinois 
Masonic Hospital on Tuesday of last week 
to be operated upon. Mr. Sturges is re- 
ported as recuperating very nicely. 

Elinar Bagge, manager of the Chicago 
office of the Waltham Watch Co., will 


leave some time this week for Waltham, 
Mass., where he will spend several weeks 
visiting at the home office and factory, and 
attending their annual sales conferences. 
Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., left last Saturday 
night for New York and other cities in the 


tere ee 





east. Mr. Brown expects to be gone for two 
weeks and during that time will look over 
the markets and make his Spring purchases. 

William M. Stutte, clock repairer and 
optometrist, who has been located on the 
fifth floor of the Chicago building for many 
years, has leased larger and:more desirable 
space in suite 720 Garland building, 58 E. 
Washington St. Mr. Stutte will make this 
change on Jan. 1. 

O. A. Starke and A. W. Church, of the 
Star Watch Case Co., Ludington, Mich., 
stopped off in Chicago last Thursday to 
spend only a few hours here between 
trains. They were en route to New Or- 
leans, where they will join their families 
and spent the holidays. 

C. W. Nesbit, Kansas and Louisiana rep- 
resentative for the Stein & Ellbogen Co., 
and W. L. Little, their Oklahoma and Kan- 
sas traveler, returned from their territory 
last week, and after spending a couple of 
days at the home office left for Kansas City 
to spend the holidays with relatives and 
friends. 

Percy Lucus, eastern and middle-western 
representative for Schumer Bros. Co., Cin- 
cinnati, O., arrived in Chicago last week 
after making an extended trip over this 
territory. N. T. Sherwood, southern rep- 
resentative for this firm also returned to 
Chicago last week from his final trip of 
the season. 

George D. Cullis, manager of the Chi- 
cago office of the Wadsworth Watch Case 
Co., accompanied by his family left here last 
Thursday night for Ft. Thomas, Ky., where 
they will spend the holidays with relatives 
and friends. Before returning to Chicago 
Mr. Cullis will visit at the home office and 
factory at Dayton, Ky. 

Ernest Block, who represents the Preston 
Watch Case Co., Mesner White Gold Co., 
H. Payton & Co., Newark Jewelry Novelty 
Co., and the Jewelry & Cutlery’ Novelty 
Co., just completed his initial trip for these 
firms through the northwest. Mr. Block 
was gone for a couple of weeks and reports 
conditions very favorable. 

Joseph T. Brennan, of Buss-Linthicum- 
Thorson, wholesale watch dealers in the 
Columbus Memorial building, recently com- 
pleted an extended business trip through 
the west as far as the Pacific Coast. After 
spending a few days at the home office, Mr. 
Brennan left on a trip to Miami, Fla., where 
he will combine business with pleasure. 

The traveling force of the Juergens & An- 
dersen Co. entertained the entire office force, 
with William Juergens, Sr., William Juer- 
gens, Jr., and H. Paul Juergens as guests 





The event 


ot honor to their annual dinner. 
took place on Sunday of last week at the 


Brevoort Hotel. After dinner the guests 
were entertained by a few short talks and 
talent was furnished by those present. 

F. C. Wilson, Chicago manager for the 
Kienzle Clock Co., Inc., has leased quarters 
in room 720 Garland building, 58 E. Wash- 
ington St. About 300 square feet have been 
acquired. Beautiful mahogany fixtures have 
been ordered to take care of the large dis- 
play they will have. Mr. Wilson has been 
located on the 12th floor of the Heyworth 
building for several years and will make 
this change some time this week. 

Sidney H. Israel and Oscar A. Lessing, 
of the Israel-Lessing Sales Co., 12th floor, 
Heyworth building, have just completed a 
two weeks’ business trip, and after spending 
Christmas with their family are again in 
the middle west calling on the trade. They 
will return home the end of the week. 
Leonard B. Lewy and Leonard Goodman, 
of the same company, have just left for a 
five weeks’ trip calling on the trade in the 
northwest, middle-west and southern ter- 
ritory. 

Mark A. Cohen announced last week upon 
his return from the east that he has made 
connections with the Eterna Watch Factories 
of Grenchen, Switzerland, to represent 
them in the northwest, and Detroit, with 
headquarters at Chicago. Mr. Cohen, who 
has been associated with Blacher Bros., of 
Providence, for the past five years as man- 
ager of their Chicago office, is well known 
to the jewelry trade. Prior to his connec- 
tions with Blacher Bros. he represented a 
large Chicago wholesale watch house for 
many years. Mr. Cohen will assume his 
new connections on Jan. 1, when Blacher 
Bros. will discontinue their Chicago office. 
Mr. Cohen will carry a complete sample 
line of the Eterna Swiss watches for both 
men and women as well as their line of desk 
and traveling clocks. : 

Among the jewelers who did their last 
minute shopping in Chicago during the past 
week were: Miss K. Beck, of the Beck 
Jewelry Co., Michigan City, Ind.; Joseph 
Rendell, DeKalb, Ill.; Mr. Nicolls, of Gott- 
fredson & Nicoll, Kenosha, Wis.; Sam 
Aronberg, Whiting, Ind.;: Mrs. Charles 
Stone, of Charles Stone, Wheaton, IIl.; Miss 
Brilliant, of the Brilliant Jewelry & Mer- 
cantile Co., Denver, Colo. 

Charles Hubbard, auctioneer, with head- 
quarters on the 16th floor of the Heyworth 
building, returned to Chicago last Friday 
from Cresco. Ia.. where he conducted a 
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close-out sale for the estate of the late C. B. 
Laub. .The sale was made in order to set- 
tle the estate. Since the death of Mr. Laub, 
four years ago, the business was operated 
by Mrs. Laub for the estate. 

Ed Cain, of Ed Cain & Co., wholesale 
jewelers at 29 E. Madison St., left recently 
on a‘trip to New York and the eastern mar- 
kets, where he will look over the new Spring 
lines. 

Albert Ellbogen, of the Stein & Ellbogen 
Co., is spending the holidays at St. Peters- 
burg, Fla., where he joined his family at 
their Winter home. Mr. Ellbogen will be 
away over the holidays. 

George Boergerhoff announces that he has 
made connections with Hutchinson & Hues- 
tis, Providence, R. I., manufacturers of 
men’s stone set and signet rings. He will 
represent this firm in the middle west and 
Chicago with headquarters at the Columbus 
Memorial building vaults. He will carry 
this line in connection with George Koll- 
stede of Providence, R. I., line of ladies’ 
and gents’ wrist watch attachments. 

Jake Levin, manager of the Chicago office 
of L. Heller & Son, 29 E. Madison St., left 
Saturday night with his family for the east. 
Mr. Levin will take his family to Trenton, 
N. J., where they will visit with relatives 
while Mr. Levin attends sales conferences at 
the home office in New York and gets his 
new sample line. Before returning home, 
Mr. Levin will make a business trip through 
his middle west territory then return to 
Trenton to get his family, and will arrive 
here about Jan. 11. 
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visited by 
jewelry thieves. The stores of Nathan Lef- 
fler and J. V. Merchant were both entered. 
Mr. Leffler’s safe was broken and contents 
taken, as well as much goods left out of the 


Iola, Kans., recently was 


safe. In Mr. Merchant’s store the safe was 
not entered but a large assortment of flat- 
ware was missing. It is reported the com- 
bined loss is about $12,000. 

Thieves who entered the L. G. Balfour 
Jewelry Co. last week evidently were not 
well posted on the market for fraternity 
jewelry. They entered by prying open a 
door and took about $3,000 worth of fra- 
ternity rings, pins and lodge emblems, which 
could only be of value to the company or 
members of the various fraternities. No 
trace or clew of the thieves has been found. 

The Cornish Beck Jewelry Co. has intro- 
duced a Christmas innovation very popular 
with heavily laden shoppers. They have a 
small colored page to open the heavy street 
door to all entering or leaving customers. 
The windows of this store are very unusual, 
featuring companion trees of mistletoe and 
holly, around which are grouped other at- 
tractive gift suggestions. They have been 
open till 6 o’clock each evening. 

Among the out-of-town customers who 
have been in the city on recent buying trips 
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the following are reported by the Wood- 
stock Hoefer Wholesale Jewelry Co.: 
Homer H. Neff, Spring Hill, Kans.; John 
Irion, Harper, Kans.; Gene Weber, Lexing- 
ton, Mo.; Earl Morrison, Excelsior Springs, 
Mo.; W. W. Whiteside, Liberty, Mo.; Mr. 
Madtson, Ottowa, Kans.; Edgar Campbell, 
Osawatomie, Kans.; John Stockmyer, Gard- 
ner, Kans.; C. G. Morrison, Olathe, Kans., 
and Mr. and Mrs. J. H. Fuoss, Brookfield, 
Mo., who also attended “The Miracle” while 
here. 

A fire, starting about 5 a. m. of Dec. 21, 
in the basement of the National Block at 
9th and Main Sts., did great damage to two 
jewelry stores. The M. Daniels Jewelry 
Co., at 821 Main St., suffered a heavy loss, 
estimated at $10,000 of jewelry and leather 
goods. Some valuable stock which was in 
the safe was not destroyed. The other store 
which suffered a loss was that of Krigel 
Bros. at 4 E. 9th St. The loss was esti- 
mated, stock and fixtures, at between $6,000 
and $8,000. Both stocks were only partly 
covered by insurance. Both firms expect to 
restock and resume business as soon as the 
building can be repaired. 











A fire at Flint, Mich., on Dec. 21, which 
caused a considerable loss to a number of 
retailers in various lines, also included the 


Joseph Gunn retail jewelry store. Water 
and smoke caused the principal loss to the 
Gunn store, which it is understood, was in- 
sured. 

The Wallace-Monroe Mfg. Co. 901 
Metropolitan building, has rearranged its 
office in such a way as to give more space 
and also increased facilities for handling the 
trade. This organization is closing one of 
the best years in its history, Mr. Wallace 
declares. 

The police have obtained no clue to the 
thief who sneaked into the office of the 
Jacob Segal Co., diamond importers, last 
Thursday, and made a get-away with about 
$5,000 worth of diamonds. He has not at- 
tempted a similar robbery among the other 
Detroit jewelers. 

Two men threw a wrapped brick through 
the window of the Pennington Shop, 127 
John R. St., early on a recent morning and 
escaped with jewelry valued at about $50 
and some other merchandise. The thieves 
drove up in a small roadster, smashed the 
window, grabbed the loot and drove away. 

Bandits on a recent night held up Charles 
Anish, retail jeweler at 5234 Russell St., and 
took $15 from the cash register. The man 
kept his right hand in his overcoat pocket 
as though he were armed with a revolver. 
Anish reported to the police and he also 
said that no attempt was made to take any 
of the jewelry. 

The Wayne County Board of Auditors 
has posted a reward of $500 for the arrest 
and conviction of the slayers of Michael 
Vunjak, father of five children, who was 
shot to death in the hold-up of the retail 
jewelry store of Harry Lightstone last week. 
The victim of this hold-up leaves a widow 
who is nearly blind and five children, with- 
out material support. 
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Harry W. Himelhoch, president of the 
H. W. Himelhoch Co., seventh floor of the 
Metropolitan building, makes the following 
statement: “It is a great pleasure to an. 
nounce the election of Harry H. Evans as 
vice-president and general manager of this 
company. And we do not hesitate in ex. 
pressing our feelings that after meeting Mr. 
Evans you will agree -with us our selection 
has been a fortunate one.” 

Jacob Segal, who has recently returned 
from a trip through the west says that on 
his return he stopped off at Evansville, Ind, 
and paid a visit to Joseph Hoffman, retail 
jeweler, who is just now engaged in the 
erection of a new store building and making 
other extensive improvements. Mr. Hoff- 
man is well known in Detroit where he 
makes quite frequent visits. 

James Garlick, former president of the 
Michigan Retail Jewelers’ Association, has 
been more than 38 years in business at 1130 
Griswold St., in the downtown shopping dis- 
trict of Detroit. He always has been keen 
for modern methods of merchandising, which 
of course includes attractive window and 
interior displays. During the present holiday 
period his store presents a more beautiful 
appearance than ever before. 


V. C. Morse, formerly in business at 
Lansing and Hartford, Mich., has recently 
opened a new retail jewelry store at Fenton, 
Mich. Mr. Morse also operates another 
retail jewelry store at Byron, Mich. The 
store at Fenton is equipped with new 
fixtures and well stocked with new merchan- 
dise. Mr. Morse is well-known throughout 
Michigan and was active in organizing the 
Michigan Retail Jewelers’ Association. 

Morris Friedberg, who has been in the 
retail jewelry business in Detroit for many 
years, now has in operation in different parts 
of the city three most decidedly attractive 
stores. The main institution is in the 
downtown shopping center, 1254 Griswold 
St. The second store, opened some time ago, 
is at Woodward Ave. and the Grand Boule- 
vard. The third place is now just getting 
into full swing at Grand River Ave. and 
Joy Road. The two branch stores are almost 
duplicates of the down-town store, although 
not so large. 

Harry Hogan, secretary and manager of 
the Retail Merchants’ Association, in a com- 
munication to jewelers and others engaged 
in the retail business, urges every member 
to take an active part in promoting the 
Better Merchandising Conference that will 
be held in Detroit probably on March 8, 9 


and 10. This conference will include an 
exposition. The whole affair is _ being 
inaugurated under the auspices of the 


Wholesale Merchants’ Bureau of the De- 
troit Board of Commerce. It is planned to 
be a State-wide affair. 

Owing to the crime wave now sweeping 
over Detroit, the Jose Winsen Co., manu- 
facturing jeweler in the Metropolitan build- 
ing, is now operating its plant and offices 
with locked doors. “We are handling a 
lot of expensive stuff in this place,” Mr. 
Winsen informed a representative of THE 
Jeweers’ Circutar, “and we cannot afford 
to take chances. We know our customers 
and during the present crime wave they are 
the only ones we care to admit, consequently 
the doors are only opened to those we know 
are here on legitimate business.” 
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TRADE CONDITIONS 


Business came on with a rush for local wholesale 
and retail jewelers during the week previous to 
Christmas. While pzevicus reports stated that busi- 
ness had been rather slower than usual this year, 
ers now say that they have been rushed almost 
d capacity during the holidays, and that the 
general average of business will be very satisfactory. 
A number of retail jewclers form various sections 
of the State were in Milwaukee during the week 
buying in large quantities to meet the holi€ay rush 
demand, and jcbbers v:cre pressed to meet mail crder 
calls during the entire close of the period. 
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R. G. Peterson, Racine, and E. A. Ejich- 
stedt of Random Lake, called on Milwaukee 
wholesale houses last week. 

John Grandlich, Jr., John Grandlich & 
Sons, Sheboygan retail jewelry firm, called 
on wholesale houses in Milwaukee during 
the week. 

Miss Endlich, of Mrs. K. Endlich jewel- 
ry store at Kawaskum, was among the 
holiday buyers to visit Milwaukee whole- 
sale houses. 

R. W. Ritchie, of F. L. Wright’s retail 
jewelry concern of Racine, was among the 
holiday buyers who called on wholesale 
houses in Milwaukee. 

Among the pre-holiday visitors to Mil- 
waukee wholesale establishments was Louis 
Storts, Chilton; Fred Armbruster, Cedar- 
burg, and Mrs. R. Hille, Menominee Falls. 

Archie Tegtmeyer, prominent Milwaukee 
jeweler, was head of the committee in 
charge of Milwaukee’s community Christ- 
mas tree. Mr. Tegtmeyer.has been in 
charge of the arrangements for a number 
of years. i 

Visitors to wholesale houses in Milwaukee 
during previous to Christmas were J. O. 
Cox, Fort Atkinson; E. Wegner and son, 
Beaver Dam; Morris Schneider, of Schnei- 
der Bros., Burlington, and Frank Niesen, 
Port Washington. 

A diamond valued at $250 was recently 
grabbed from the display case of M. Krome’s 
jewelry store at 199 W. Water St. Mr. 
Krome was exhibiting the stone when the 
thief grabbed it and ran, outdistancing 
Earnest Krome, who gave chase. 

John R. Montgomery, president of the 
Reliance Silver Co., Milwaukee wholesale 
jewelry concern, has been confined to his 
home for the past three weeks with an 
attack of pleurisy. According to reports, 
Mr. Montgomery is recovering rapidly. 

Ernest Haack, retail jeweler located at 
Juneau, Wis., has announced his plans for 
a change of residence to Hartford, Wis., 
where he will engage in business. Mr. 
Haack has not announced definitely whether 
or not he will remain in the jewelry busi- 
ness. 

E. H. Warnke, of the E. H. Warnke Co., 
manufacturing jewelers, reports that it was 
necessary for his company to run day and 
night shifts during the holiday rush period 
in order to serve the cusomers’ needs. The 
holiday rush has been very big, according 
to Mr. Warnke, who adds that business 
will have a satisfactory increase for the 
year. 

Henry Van Heuvel, member of the jewel- 
ry firm of Spaeth Van Heuvel, 2726 Fond 
du Lac Ave., was saved from death by 
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carbon monoxide asphyxiation last week by 
his daughter, Flendors, age 12. Mr. Van 
Heuvel had gone into the garage to fix 
the heater on their car, and Glendora, no- 
ticing a light in the garage, called to her 
mother, who was preparing the evening 
meal. Mrs. Van Heuvel recalled that her 
husband was in the garage and upon look- 
ing in, found him unconscious on the floor 
and the place filled with the deadly fumes 
of carbon monoxide gas. Mr. Van Heuvel 
will recover. 

Retail jewelers of Milwaukee were promi- 
nent in the city-wide discussion on street- 
naming, which has engaged the attention of 
Milwaukee men at present. Archie Tegt- 
meyer figured largely in the discussion over 
the change of Grand Ave. to Wisconsin St., 
favoring that the name Grand Ave. be kept. 
While Grand Ave. and Wisconsin St. are 
in one line, the section east of the Milwaukee 
river has been called Wisconsin St., and 
the larger section west of the river Grand 
Ave. As it is, the main business street of 
Milwaukee considerable controversy arose 
over changing the name. William Upmeyer, 
of Bunde & Upmeyer, retail jewelry firm, 
was cited as the only Grand Ave. business 
man to favor the change of name. Another 
jeweler who was prominent in the affair 
was Henry Rank of Rank & Motteram Co., 
favoring the change of name to Wisconsin 


St. 











TRADE CONDITIONS 


Trade during the past three weeks with the local 
retail jewelers has been exceptionally good. Dealers 
say taat their Christmas holiday trade this year 
showed a marked improvement over that of last 
year and that their Iccal and out of town trade 
was beth better. The last 10 days witnessed a 
rush in most of the stores in Evansville and dealers 
are well pleased with the volume of business done. 
Dealers say that the week following Christmas is 
expected to be devoted largely to the exchange of 
presents, but in their opinion the New Year will 
start off under bright promises. They point to 
the fact that general business conditions in this 
city and surrounding territory are very good and 
that indications point te a very good trade in 1927. 
Reports from the mining towns in the tri-State 
section are to the effect that practically all the mines 
are being cperated om steady time and that con- 
siderable activity is expected in the mining fields 
from now until the first of April, when the present 
wage agreement betwcen the operatcrs and miners 
will expire. In the city of Evansville most of the 
large manufacturing plants are being operated on 
steady time and industrial conditions here are re- 
garded as quite sound and collections are reported 
good. . 





J. Harry Poole, who for many years 
owned and operated a pearl button factory 
at Rockport, Ind., was a visitor in Evans- 
ville a few days ago. 

Local dealers in glassware say their holi- 
day trade was as good or better than they 
had anticipated, and that the outlook for the 
new year is quite encouraging. 

Miss Lenore Bitterman, daughter of Mr. 
and Mrs. Jack Bitterman, who is attending 
the Art Institute at Chicago, is spending the 
Christmas holidays with her parents. 

E. J. Welp, retail jeweler at Hunting- 
burg, Ind., will assist in arranging many 
of the weekly programs of the Huntingburg 
Kiwanis Club during the coming year. 

Mr. and Mrs. Theodore Bitterman and a 
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few friends entertained at the Evansville 
Club on Monday night, Dec. 27, in honor of 
Miss Louise Hirsch of Pittsburgh, Pa. 

Miss Elizabeth Nester, who is attending 
the Art Institute at Chicago, is spending the 
Christmas holidays with her parents, Mr. 
and Mrs. Floyd Nester, who live at Boon- 
ville, Ind. 

Miss Helene Kruckemeyer, who is a stu- 
dent at Indiana University at Bloomington, 
Ind., is at home to spend the Christmas holi- 
days with her parents, Mr. and Mrs. Ben L. 
Kruckemeyer, in Evansville. 

Local merchants have decided to give bar- 
gain days once a month, and the retail jewel- 
ers will co-operate with the other merchants 
in this move. These bargain days in the 
past have brought a great deal of out-of- 
town trade to Evansville. 

Several stores at Petersburg, Ind., 42 miles 
north of this city, were entered by burglars 
a few nights ago and an attempt was made 
to enter the Whitaker jewelry store, but 
the robbers were evidently frightened away 
before they got into the store. They used 
crowbars in effecting an entrance to some of 
the business places. Little booty was taken 
by the burglars. 

Retail jewelers at Boonville, Rockport, 
Tell City, Cannelton, Huntingburg, Jasper, 
Petersburg, Washington, Vincennes, Owens- 
ville, Oakland City, New Harmony, Mt. 
Vernon and other towns in southern In- 
diana report their holiday trade unusually 
active this year, and they are looking for a 
fair volume of business during the first three 
months of 1927. Many jewelers report that 
wrist watches were leaders this year. Quite 
a number of retail jewelers have installed 
gift shops in recent years, and they report 
their business from this source has been 
quite satisfactory. 








Pacific Coast Notes 


E. W. Wright, Willows, Cal., advertises 
that he is selling out. 

Mat. Danielson, Roslyn, Wash., advertises 
that he is selling out. 

The death is reported of Louis Cohn of 
the Louis Cohn Loan Co., Reno, Nev. 

B. V. Bell, Yakima, Wash., has had many 
compliments on his present store into which 
he recently moved. 

A complete jewelry and watch-repairing 
store has been opened in the Wyard Block, 
Chula Vista, Cal. The proprietors of the 
new store are G. W. Macumber, formerly of 
Los Angeles, and D. A. Kirby who recently 
went to Chula Vista from Iowa. Both are 
experienced jewelry workmen. Their store 
is the only establishment of the kind in the 
Chula Vista area and it is well equipped 
with jewelry and some gift lines. 


The remodelled store of Charles H. Kelly, 
jeweler and gem expert of Pasadena, Cal., 
is realizing his ambition to have an especially 
attractive establishment. It is at 185 E. 
Colorado St., and was formally opened on 
Dec. 4. The remodeled store is fitted 
throughout with new. wall cases, a double 
row of show cases at. the sides and horse- 
shoe cases at each end, all finished in walnut. 
The floors are of rubber tile while the side 
walls and ceiling are finished in blue and 
gold. There is a large silverware depart- 
ment. 











The annual sales conference of the Gruen 
Watch Makers Guild will be held at Time 
Hill on McMillan St., Jan. 10 to 12, inclu- 
sive. All of the road representatives and 
branch managers of the company will fore- 
gather at the local plant to discuss plans for 
1927. 

G. E. Kashbaum, one of the veteran trav- 
eling representatives of the Gruen Watch 
Makers Guild, is showing decided improve- 
ment at his home in this city. He has been 
laid up since last August and his recovery 
now is such that he expects to return to 
duty in time for the Spring trips. 

The question of who is the most grace- 
ful person on roller skates will be deter- 
mined when members of the Gruen Idlewhile 
Club give a roller-skating party at the Music 
Hall rolier rink, just after the holidays. 
Special prizes will be awarded to the most 
graceful single skater and also for the best 
couple. 

The Hamilton County Grand Jury brought 
in a number of indictments when it reported 
its conclusions Thursday. One of the in- 
dictments was against Leroy Warren, 26, 
Cleveland, O., who, it is alleged, held up the 
Allen Loan & Jewelry Co., 41 E. 6th St., on 
Nov. 22. It is charged that’ Warren, at the 
point of a revolver, appropriated 12 rings 
and four scarfpins, valued at $1,000, and 
then engaged in a revolver duel with Harry 
Waxman, manager of the store, in the heart 
of the business district. Warren was cap- 
tured a little while later and will remain in 
the county jail pending his trial on charges 
of robbery and shooting to kill. 

A tax lien for $26,286.21 was filed in the 


United States District Court by Internal 
Revenue Collector Charles M. Dean, Fri- 
day. The lien is directed on all property of 


the Spencer Jewelry Co., with stores at 25 
FE. 5th St., Dayton, O., and a store in the 
Havlin Hotel in this city. The lien also 
carries a penalty and interest amounting to 
$8,897.18. Mr. Dean charges that the $26,- 
286.21 is due as sales tax from January, 
1922, to February, 1926. The company has 
failed and refused to make payment, he said. 
“The company has about 20 days within 
which to make payment,’ Mr. Dean said. 
“If it fails to do so in that time we will 
seize the property, sell it for whatever we 
can get and apply the proceeds toward the 
satisfaction of the lien.” 

Christmas Day, 1926, will be remembered 
by relatives of John Louis Haeusser, 80, 
veteran. watchmaker, who died at the Jewish 
Hospital, Wednesday, as the day on which 
funeral services were held for him. Mr. 
Haeusser was employed as a watchmaker 
with the Loring Andrews Co., on E. 4th St., 
for half a century. His death was indirectly 
due to a fall over a rake at his home, 3536 
Hudson Ave., Evanston, six weeks ago, the 
result of which was a fractured left hip. 
He was removed to the Jewish Hospital six 
weeks ago and _ contracted pneumonia 
Wednesday night, which proved so severe 
that it caused his death within three hours. 
Mr. Haeusser was the oldest living member 
of the Central Turners’ Society. He mar- 
ried Miss Fannie Luhman, granddaughter of 
Stephen Molitor, first publisher and editor 
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of the Cincinnati Volksblatt, 62 years ago. 
Mrs. Haeusser and two children survive. 
Funeral services were held at the residence 
Saturday morning. 

One of the largest display rooms in this 
section of the country will be created by the 
Richter & Phillips Co., wholesale jewelers, 
when the firm moves into the second floor 
of the Temple Bar building at Court and 
Main Sts. The jewelry firm will start mov- 
ing from its present location at 114 W. 6th 
St. to the new place shortly after the first 
of the year. The lease that was obtained 
by the firm becomes effective Feb. 1 and is 
for 10 years. The lease is renewable for 20 
additional years, as a privilege of this kind 
is contained within the instrument. The firm 
will have 17,000 square feet of floor space, 
all on one floor, in its new location. With 
this vast expanse it will be possible to create 
a huge showroom, which will give an oppor- 
tunity of building up a room in which all 
articles handled by the firm can be shown. 
At the present time the company occupies 
tour floors at 114 W. 6th St., with Litwin 
& Sons, platinum and diamond dealers, on 
the top story. The latter firm will take over 
the Richter lease on the 6th St. structure. 
The scheduled change will mark the fifth 
move made by the firm since it was founded 
by Ferdinand Phillips and George Richter, 
35 years ago. These two established a small 
business at 417 Race St. in 1893, and as it 
grew they moved to 4th and Vine Sts., then 
to 5th and Race Sts., while 14 vears ago 
the company moved to the W. 6th St. place. 
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_ G. R. Brainerd, E. 152nd St., is holding 
an auction sale and Sol Bergman is auc- 
tioneer. Mr. Brainerd is closing out his 


business due to ill health. 

Many of the Cleveland trade are prepar- 
ing to leave for warmer climes now that 
Christmas is over and while the majority 
will go to Florida a few have indicated their 
intention of going to southern California. 

Louis Michael, Sigler Bros. Co., will leave 
the employ of that concern on Jan. 1 and 
enter business for himself. He has been 
connected with the jewelry business for a 


number of vears and has quite a large 
following. 

Among out-of-town jewelers visiting 
Cleveland on business last week were: Oscar 
Rulestein, Fairport Harbor. H. F. Pitkin, 
Akron, P. L. Marion, Kenmore, P. J. 


Bergen, Barberton, Thad Ackley, Warren, 
R. J. Franz Willoughby and Mr. Dillingham, 
Norwalk. 

Some time during the night recently a 
window smasher paid a visit to the store of 
J. J. Vanacek on Broadway and broke a 
large hole in it. He then helped himself to 
watches, rings, vanity cases and_ other 
novelties to the value of around $600. 
Police have found no trace of- the loot or 
robber so far. 

Police are investigating the movements of 
20 school boys who have been arrested 
charged with robbing stores throughout the 
city of which the number is expected to 
exceed 50. The leader, a youth 22 years of 
age, has been charged with burglary and 
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police accuse him of conducting a crime 
school. Three of the gang, two of whom 
were 13 years of age and one 14, were cap- 
tured while holding up a grocery store. As 
they have confined their activities to thefts 
from stores of all kinds, jewelers are also 
among their victims as there are many 
small thefts that have been unsolved so far. 








Elgin, Il. 


In keeping with its policy of recognizing 
in a fitting manner faithful service of its 
employes, the Elgin National Watch Co., 
Elgin, Ill., presented two more “fifty-year 
presentation” Lord Elgin models, sold gold, 
21-jewel watches to Russell A. Wheelock, 
in the train department, and George Nath- 
anial Smith in the plate department, for 
half-century service. Edward N. Herbater, 
general superintendent, made the presenta- 
tions. These brought to 19 the total of 
50-year watches given since the custom was 
instituted in 1916. Mr. Wheelock, who is 
75, has been in the watch-making industry 
60 years, and Mr. Smith, who is 74, is round- 
ing out his first half-century in the business. 

Miss Clara Pierson of Geneva received a 
Chevrolet coupe from the Elgin Clock Co., 
Elgin, Ill., last week and 200 employes were 
given cash bonuses in pro-rata amounts as 
Christmas remembrances of the plant. N. H. 
Van Sicklen, vice-president, in announcing 
the coupe gift explained that it will be the 
plan of the company each year to select an 
employe whose faithfulness and dutiful sery- 
ice entitles him to special recognition. N. 
W. Church, president, addressed letters to 
all employes containing the bonus payments. 
The first six months of the new year will 
be a continuation of the prosperous last six 
months of 1926, according to Mr. Van Sick- 
len, but “what turn business will take after 
that period cannot be determined at the 
present time. The articles of our manufac- 
ture which are primarily for automotive in- 
dustry such as leather-covered vanity and 
smoking fixtures for enclosed and open cars, 
and clocks, are now in demand in excess of 
our anticipation.” 

The Elgin National Watch Co. Elgin, III. 
has set aside a five per cent. cash bonus, 
payable to 4,400 employes of the company 
on Jan. 21, totaling $300,000, as a Christmas 
present to the workers of the plant. De 
Forest Hulburd, president of the company, 
announced the workers’ present Dec. 23. It 
is the fourth consecutive year directors of 
the company have remembered workers on 
the holiday. Decision upon a stockholders’ 
dividend has not been made yet, Taylor 
Strawn, vice-president, said. Directors dur- 
ing the last year have authorized a program 
of expansion which provided for the erec- 
tion of an additional unit to the plant at a 
cost of $750,000. The action of the directors 
in declaring the bonus was a surprise at the 
plant, for it came in the wake of a season 
in which the turnover of certain large mod- 
els of Elgin watches was slow and conse- 
quent overstocking, but this was met by em- 
phasis upon the smaller models which en- 
joyed a marked vogue. The bonus in the 
last four years has ranged from $265,000 
to the current peak of $300,000, approxi- 
mating about $70 per employe on the pro- 
rata basis. 
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Minneapolis and St. Paul 





Jack Crawford, of the A. Wittnauer Co., 
was in the Twin Cities recently. 

E. Thornberg, Humboldt, Sask., Canada, 
recently stopped in Minneapolis and did 
some buying. 

Jack Ruvelson, of the wholesale jewelry 
firm of Phil G. Ruvelson, 606 Ryan build- 
ing, St. Paul; returned Dec. 20 from a 10- 
day trip in lowa. 

A. B. Cone, Windom, Minn., served on a 
grand jury in Minneapolis at a recent ses- 
sion of court. Mr. Cone was in the city 
about two weeks. 

E. A. Peterson, E. A. Wilson Sales Serv- 
ice, New York, has been at Boznu’s, Duluth, 
conducting a sale which was scheduled to 
extend until Christmas. : 

Oneida Community, Ltd., Oneida, N. Y., 
has a display arranged in the show window 
of their northwest office, 505 Ryan building, 
St. Paul. The flat ware and hollow ware 
in the display have attracted considerable 
attention. 

Ted Madsen, traveling for Rettig, Hess 
& Madsen and C. M. Thomsen Co., whole- 
sale jewelry firms, 100 N. 7th St., Minne- 
apolis, returned Dec. 10 from a trip of two 
weeks through southern Minnesota and 
South Dakota. He remained in Minne- 
apolis until after Christmas. 

Dana H. Adams, representing the Gor- 
ham Co., Chicago, was in the Twin Cities 
a short time ago. He had just come from 
Milwaukee, and reported that he found busi- 
ness very good. From the Twin Cities, Mr. 
Adams expected to follow an itinerary tak- 
ing him through Kansas City. 

The Minneapolis Manufacturing Jewelers’ 
Association postponed business which would 
have come up at the regular monthly meet- 
ing, Dec. 14, until the meeting of the fol- 
lowing month, Jan. 11. Max E. Bruhn, in 
announcing the postponement, said that the 
members of the association were extremely 
busy just now. 

R. R. Colway, retail man of Oneida Com- 
munity, Ltd., Oneida, N. Y., arrived in 
Minnesota last week. After stopping at the 
northwest office, 505 Ryan building, St. 
Paul, on Dec. 13, he proceeded to Minne- 
apolis, where he expected to spend several 
days. Mr. Colway lives in La Crosse, Wis., 
and makes his headquarters in that town. 

T. H. Swanson, engraver, formerly em- 
ployed by Schwarz Bros., manufacturing 
jewelers, 304 Nicollet Ave., Minneapolis, 
now has his shop in the Bremer Arcade, St. 
Paul, where he established himself about 
Dec. 1. Previous to his employment by 
Schwarz Bros., where he was about a month, 
he was with the retail firm of Emil Geist, 
St. Paul. 

Fred L. Hartwig, of the northwest office 
of Oneida Community, Ltd., 505 Ryan build- 
ing, St. Paul, left the morning of Dec. ‘21 
for Oneida, N. Y., where he expected to re- 
main until after the first of the year. Mrs. 
H. H. Dennis, of the Oneida Community, 
planned to leave her office the latter part of 
last week to spend Christmas with relatives 
in Marshalltown, Ia. 

The Hirsch’s Watch Shop ladies’ bowling 
team, sponsored by Hirsch’s Watch Shop, 
152 Bremer Arcade, St. Paul, is maintaining 
the high standard of scoring which the team 
established in the competition last year. The 
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team plays about three games each week, 
and Mr. Hirsch, manager of the shop, an- 
nounces that it is leading in both the Capitoi 
City and Ladies’ City leagues. 

R. C. Cook, who has been confined about 
seven weeks in the Aberdeen veterans’ hos- 
pital, St. Paul, was released early this month. 
He has been suffering from the effects of a 
sunstroke which he had while in training in 
South Carolina during the World War. Mr. 
Cook, who is a watchmaker, was employed 
about four months by O. L. Larson, 512 
Jewelers’ Exchange, Minneapolis. 

The Brendler Jewelry Co., Mankato, 
Minn., on Dec. 1 moved into new quarters 
in the Saulpaugh hotel of that city. The 
firm has gone to considerable expense in 
preparing the new store for business, and 
has put in a new line of stock. The Brend- 
ler brothers, proprietors of the store, aie 
well known in that section of the State, and 
have been in Mankato three years. 

J. B. Hudson & Son, retail jewelers, 33 
S. 7th St., Minneapolis. are employing a 
number of saleswomen to assist their regular 
staff in caring for the large volume of busi- 
ness during the Christmas rush. Included 
are Miss B. Loomis, gold department; Miss 
H. Shaw and Miss Marjory Thompson, 
novelty department. The store is doing a 
good business in spite of the unfavorable 
weather. 

The Henry Bockstruck Co., retail jeveler, 
379 Robert St. St. Paul added to the 
sales staff in order to be equipped to meet 
the unusually large amount of business at 
Christmas time. Those who were assisting at 
that time were Mrs. O. Aamodt and Mrs. P. 
Hall. Mrs. Hall was at one time employed 
by J. B. Hudson & Son, retail jewelers, 
Minneapolis. Mrs. Aamodt is a former em- 
ploye of the Henry Bockstruck Co. 

J. B. Lee, retail jeweler, Gaylord, Minn., 
came to Minneapolis the week end of Dec. 
11 to get some merchandise in order tc care 
for an unexpected volume of business. Ted 
Madsen, of Rettig, Hess & Madsen and 
C. M. Thomsen Co., Minneapolis wholesale 
firms, had called on him just a few days 
before, and had sold him some diamonds, 
but Mr. Lee found it necessary to do some 
hurried buying to care for his customers. 

James D. Daugherty, manager of J. B. 
Hudson & Son, retail jewelers, 33 S. 7th 
St., Minneapolis, was elected a director of 
the Minneapolis Kiwanis Club at a luncheon 
meeting of that organization on Dec. 14. 
Mr. Daugherty has been prominently identi- 
fied with the activities of the club, and has 
been a member of many committees. He has 
been a member four years, and one of his 
positions has been that of program chair- 
man. 

F. E. Murphy, northwest manager of 
Oneida Community, Ltd., Oneida, N. Y., 
recently made a trip into the northern part 
of Minnesota, leaving St. Paul, Dec. 13, for 
Duluth. He expected to remain in that dis- 
trict several days. Mr. Murphy has his 
office at 505 Ryan building, St. Paul. Fred 
L. Hartwig, retail man for Oneida Com- 
munity, Ltd., who makes his headquarters 
in St. Paul, was in Duluth for a short time 
last week. 

George C. Swenson, retail jeweler, 504 
Hennepin Ave., Minneapolis, planned to 


move the last of December to 12 S. 7th St., 
Minneapolis. 


The latter address is more in 
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the retail shopping district. It is planned 
to have practically all of the fixtures new, 
and to finish the woodwork in walnut. Mr. 
Swenson was employed about 12 years by 
F. OQ. Anderson in the lattér’s store at 504 
Hennepin Ave., and upon the death of Mr. 
Anderson about four years ago Mr. Swen- 
son took over the store. He specializes in 
diamond sales, and employs a sales staff of 
tour persons. 

Jesse A. Light, retail jeweler, 2939 Nicol- 
let Ave., Minneapolis, plans to start the re- 
modeling the first of the year of space at 
3009 Niccllet Ave., Minneapolis, with the 
intention of moving there some time in Jan- 
uary. On April 1, next year, Mr. Light 
would have been at his present address 14 
years. In 1897 he entered the jewelry and 
drug business in Doland, S. Dak., where he 
was a registered pharmacist, and he stayed 
there 11 years. Then for three years he was 
in the wholesale jewelry business in Minne- 
apolis. He owns two buildings in the block, 
containing his new store. He plans to de- 
vote more attention to optical work. 

On account of rather cold weather, there 
was apparently some postponement in 
the shopping of Minneapolitans, and tie re- 
tail trade accommodated its customers 
by staying open in the evenings. The Minne- 
apolis Retailers’ Association announced that 
its member firms would remain open the 
evening of Saturday, Dec. 18. This associa- 
tion is formed of retail firms in the loop 
district, and jewelers who are members are 
J. B. Hudson & Son, S. Jacobs & Co., L. 
Jacobs Co., Max A. Kohen, Weld & Sons, 
White & MacNaught, R. G. Winter Jewelry 
Co. The Christmas decorations in the streets 
of the loop were more elaborate this year 
than they have been in the past. 











The Nebraska Retail Jewelers’ Associa- 
tion has decided upon the time and place for 
its 22nd annual convention. The place will be 
‘Hastings, Neb., at the Clark Hotel, and the 
dates February 22-23. Secretary Ed Fanske, 
of Pierce, Neb., has just announced the 


dates. He indicates that within a week or 
two he will be able to announce more about 
the nature of the program. 

Christmas business has been excellent in 
Omaha among the jewelry stores, and the 
Omaha wholesale jewelers have been so 
rushed that their opinion is that business 
with the retail jewelers over the territory 
has been correspondingly good. True, busi- 
ness has been less active during the Fall in 
those sections where the corn crop was not 
good, but as the Christmas season ap- 
proached, the spirit seemed to permeate the 
air, and Omaha wholesalers said it was sur- 
prising how business picked up during the 
holiday season even in the sections of the 
short corn crop. 








Gay Campbell, an expert watchmaker and 
jeweler, has taken over the old store of the 
late M. M. Wenrich, Maple Ave., Covington, 
Va., and will open for business with a full 
line of watches, clocks and jewelry. 














—_—_— = 
more the jewelers of 


the city 
are displaying small leather articles—hand 


More and 
bags, bill folds, stationery cases, etc. They 
sell very well, too. 

William F. McKibbin, merchant of Port- 
land for many years, died recently after an 
illness of several months. Mr. McKibbin’s 
widow, who survives, was a daughter of the 
late L. C. Henrichsen, a well-known jeweler 
of Portland for years. 

Cinni & Co., 386 Washington St., have 
been showing this Christmas the most de- 
lightful costume jewelry. Among the 
charming pieces were many imported pen- 
dants of lapis, jade, ivory, amber, tortoise, 
enamel and crystal, in tints to match up with 
almost any costume. 

Charles Kent, jeweler at Molalla, Ore., 
died last Thursday at the home of his son in 
Portland. Mr. Kent had made his home in 
Molalla for the past three years, going there 
from Woodburn. He is survived by his 

‘ widow and a daughter, Mrs. Emory Worth, 
of Molalla, and one son in Portland. 

The jewelry included in the stock of Mor- 
ris Goldberg, Portland jeweler in the Mor- 
gan building, who died recently, was put up 
at auction in Circuit Court last week by 
Judge Tazwell and brought the sum of 
$5,000, being purchased by Fred Miller. The 
sale was ordered by Judge Tazwell when 
the widow, Mrs. Goldberg, objected to the 
administration of the estate by Abe Rosen- 
stein, and asked for his removal. Her 
petition was denied, but Mrs. Goldberg, 
through her attorney, Mr. Cohen, raised an- 
other objection when Mr. Rosenstein ar- 
ranged a sale of the jewelry stock to Miller 
for $4,500, declaring that it invoiced at 
$8,261. The Judge announced that he was 
interested in seeing the estate get the most 
possible for the stock, and therefore risked 
his dignity by assuming the role of auction- 
eer in the court room. Bidding became 
spirited between Fred Miller and Frank 
Hochfeld, who had opened the sale with a 
bid of $4,600. Miller raised and Hochfeld 
went to $4,775, but dropped out when Miller 
bid $5,000. Hochfeld had gotten angry dur- 
ing the proceedings, and after the sale made 
an overt move toward Attorney Cohen, but 
the bailiff interfered, and prevented the men 
from coming to blows. 








Atlanta, Ga. 


Leal Scheff, son of J. J. Scheff, with 
Ewing Bros., wholesale jewelers, and 
Gorden Bennet were aiding Ewing Bros. 
during the Christmas rush. 

J. P. Stevens, retail jeweler and engraver 
of Atlanta, has just presented a. very fine 
grandfather’s clock to the Atlanta Academy 
of Fine Arts, to be used in the new museum 
just acquired by the organization. The clock 
was completely built by Mr. Stevens, and is 
considered one of the finest in the south. 

While some retail jewelers report condi- 
tions as less satisfactory than last Christmas, 
a majority of the jewelers from all sections 
of the State report conditions as just as good 
if not better than they were last season. 
Conditions have improved steadily since 





THE JEWELERS’ CIRCULAR 


Thanksgiving, and every indication is that 
just as much business was done this holiday 
season as last year. 

H. S. Banta, Newnan, Ga.; A. H. Kirk- 
land, Columbus, Ga.; W. W. Turner, 
Cedartown, Ga.; F. N. Radebaugh, Carters- 
ville, Ga.; Ezra Whitmire, with the C. A. 
Whitmire Co., Griffin, Ga.; C. R. Hammond, 
Gainesville, Ga.; Mr. and Mrs. Sachtleben, 
Griffin, Ga.; Mr. Chappell, Chappell & 
Marshall, Macon, Ga.; Joe Siegel, Coving- 
ton, Ga.; H. E. Curley, Marietta, Ga., and 
James L. Panter, Copper Hill, Tenn., were 
visitors in Atlanta during the past week. 








Winston-Salem, N. C. 


It has been announced that W. T. Vogler 
& Son, one of the oldest jewelry firms in 
the State, which has for a number of years 
occupied the space on N. Liberty St., corner 
of 4th St., will in the next few months 
move to the corner of W. 4th and Cherry 
Sts. The old location having figured in a 
recent real estate deal the move becomes 
necessary and the firm will take advantage of 
this opportunity to get into a new and 
modern building. 

The Ecker jewelry store robbery as re- 
ported in last week’s issue of THE JEWELERS’ 
CircuLar has been cleared, due to the quick 
work of local detectives. Two negroes con- 
fessed in Municipal court last Monday to 
this robbery and were bound over to the 
Superior Court under bonds of $1,500 each. 
Two other negroes were found guilty of re- 
ceiving stolen goods and were sentenced to 
60 days on the county roads. Finger prints 
were the method by which detectives ran 
down the guilty parties. Leroy Jones and 
Robert Stewart, the negroes convicted of 
the robbery, both had previous criminal 
records, the latter alias “McCain” having 
a bad record also at Parkersburg, W. Va. 

New angles on the robbery of the 
Underwood-Lesser jewelry store recently 
were reported the past week. It was 
claimed that instead of losing a little over 
$6,000, the loss will run between $10,000 and 
$12,000. Mr. Underwood on his return from 
New York the past week reported that his 
former partner, W. Lesser, now wanted on 
an embezzlement charge in connection with 
the robbery, bought merchandise in New 
York from various firms, having it shipped 
on memorandum and then, it is alleged, 
signed for it at the local post-office him- 
self, Mr. Underwood stating that he knew 
nothing of the transactions either of pur- 
chase or delivery. Instead of $150 cash loss 
as reported previously, it is alleged that 
Lesser drew from the bank the firm’s 
balance which makes a total of $1,211. Local 
police are in receipt of an inquiry from the 
National Research Co., 38 Park Row, New 
York, which is looking for a William Lesser. 











The Hilo Hoppe Jewelry Store at Gary, 
Ind., recently was robbed of 13 rings, valued 
at $3,325, by a bandit who threw a brick 
through the window. The burglary occurred 
just before 6 o’clock in the evening when the 
streets of the city were crowded with Christ- 
mas shoppers. Following scooping up the 13 
rings, the burglar drew a gun and fired a 
shot into the air which effectually stopped 
any of the brave ones who were making an 
effort to stop him. 
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J. E. Lewis of the Jewelers’ Building has 
been visiting Sacramento for a few days. 

Nordman & Aurich have supplied their 
Oakland salesman, Morton Luhn, with a 
new automobile to begin the new year. 

Horace H. Allen of the Oneida Community 
Ltd., is spending the Winter in the city and 
will not commute to his ranch until Spring, 

Eager to attend to his customers’ needs 
for the holidays, Frank Cresalia of Levy 
& Cresalia did not come in from the road 
until Dec. 24. 

Ivan L. Smith, Pacific Coast manager for 
the Oneida Community Ltd., has established 
his family in their new home at San Mateo 
Park, San Mateo. This makes Mr. Smith a 
commuter. 

Edson Adams never had a better holi- 

day season than this year. The public has 
been coming in so fast that it keeps the 
force very busy taking care of these cus- 
tomers, said L. F. Haley, son of the presi- 
dent of the firm. 
_ Jacob Eugein who conducts a retail 
jewelry store at 1552 Haight St., in this 
city advertises a closing out sale and that he 
will discontinue at the foregoing address, 
Probably Mr. Eugein will open later, in 
some smaller town. 

Morris Mayer, of Mayer & Weinshenk, 
and Harry J. Levy, of M. Schussler & Co, 
have left for a business trip to Los Angeles. 
Sidney Weinshenk of Mayer & Weinshenk 
returned from the north in time to spend the 
holidays at home. 

A very good holiday business is reported 
by Fred L. Lee & Co., and they say it was 
especially big on such lines as they had for 
delivery during the holiday rush. Fred L. 
Lee thinks the new year will be very favor- 
able for dealers in those kinds of lines which 
are in demand. ‘ 

Directly after the holidays, E. C. Me- 
Keen, Pacific Coast representative of the 
Waltham Watch Co., will leave for the 
factory to attend the annual sales confer- 
ence. He has been traveling very actively, 
especially during the past few months. He 
stated that 1927 has been a good watch year. 

The W. B. Glidden Co., representative of 
R. Wallace & Sons Mfg. Co., was without 
the services of Miss Frances Bryn, billing 
clerk, during the busy season. Miss Bryn 
has undergone an operation for appendicitis 
and is reported to be recovering satisfac- 
torily. The W. B. Glidden Co., augmented 
its force to care for the Christmas business. 

Among the out-of-town jewelers visiting 
the trade during the past week were: 
Ernest Mueller, Eureka; C. Mantele, Stock- 
ton; Mrs. George Gaunt and daughter, Pet- 
aluma; H. J. Kuechler, Stockton; Frank 
Marvin of the John Hood Co., Santa Rosa; 
L. A. Mead, Santa Clara; Ben Levy, New- 
man; J. D. Abrams, of the Gem Jewelry 
Co., Sacramento; F. W. Frisch, Healds- 
burg; E. E. O’Neil, Healdsburg; August 
Seiback, Pittsburg, Cal.; A. J. Wilkinson, 
Tracy and from San Jose, Cal.; Earl L. 
Bothwell, Dan Levin, A. Hirsch and R. C. 
Cartmell. 








W. H. Millar, Amherstburg, Ont., has 
moved to Leamington, Ont. 
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John Rearing, retailer at Lancaster Ave. 
and 45th St., West Philadelphia, was the 
victim of window smashers, who took sev- 
eral watches of an aggregate value of $100 
from his window. The thieves left no clue, 
not even the brick or stone with which the 
glass was smashed. 

Funeral services for Reuben Cohen, Sr., 
a veteran pawnbroker and jeweler, were 
held last Sunday at his home, 623 S. 11th 
St., and largely attended. Members of Wel- 
come Lodge, F. & A. M., and of South- 
western Assembly, A. M. O. P., were pres- 
ent. Mr. Cohen, who was 73 years old, for 
years conducted a store at 15th and Moore 
Sts., but later moved to 17th and Bainbridge 
Sts., his home being in the adjoining build- 
ing. The deceased leaves a widow and 
seven children. 

Several retail jewelers in the Germantown 
section were asked by the police of that dis- 
trict to examine the loot found after Mar- 
shall Pepper had been arrested and con- 
fessed to 17 robberies, mostly of houses in 
Germantown. Part of the jewelry recovered 
appeared as if it had been stolen from stores, 
but none of the jewelers, the police say, 
were able to identify any of it as theirs, and 
the detectives now believe it was stolen in 
other parts of the city. In addition to 
Marshall two other prisoners are held on 
charges of receiving stolen goods. Marshall 
was convicted in March, 1925, of the theft 
of jewelry valued at $1,500. 

In one of the boldest robberies during the 
“crime wave’ of which Camden, N. J., 
merchants are complaining, thieves obtained 
jewelry valued at more than $5,000 from 
the N. Fuhrman Co. store, at 933 Broadway. 
The loot included several watches. The 
Fuhrman place is a large department store 
which conducts an extensive jewelry depart- 
ment. The robbery was a “one-man job,” 
and the thief worked steadily and efficiently 
for a couple of hours in the store, assorting 
and packing his loot, selecting only the n.ost 
valuable jewelry and watches. He spent 
some time at the combination of the big 
safe in which the goods were stored and 
packed his loot carefully in a ‘pasteboard 
carton. ie 

The offices of K. Mikimoto, owner of 
Mikimoto pearls from .Japan, which were 
awarded the grand prize at the Sesqui-Cen- 
tennial Exposition here, will on Jan. 15 be 
transferred from the Packard building in 
this city to room 1201 in the Delmonico 
building, at 44th St. and Fifth Ave., New 
York. T. Kato and..R. Yokohama, who 
have been associated with Mr. Mikimoto 
through the Sesqui period here, will be in 
charge of the New York office, which is to 
be a permanent one. Mr. Mikimoto, who, 
has been here for several weeks, is now in 
New York, and will remain for a tite be- 
fore returning to Japan. The famous pearl 
pagoda, composed entirely of pearls from 
the Mikimoto fisheries in Japan, will be a 
feature of the New York office for a time 
at least. at 

Stirred by the case last week’ of a woman 
store proprietor who represented herself the 
victim of a hold-up in order to stave off 
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her creditors, the police announce they have 
devised a plan to break up this practice 
which they say is becoming increasingly 
common among merchants. Captain of De- 
tectives Woods states that all persons dis- 
covered in these attempts to fool the police 
will be arrested under the “nuisance act,” 
and they may also be made to face perjury 
charges in cases where they. make a written 
statement concerning the alleged robberies. 
Hereafter in every case where a hold-up or 
robbery is reported, the victim will be re- 
quired to make a sworn statement of the 
circumstances and the loss.. Should the af- 
fair turn out to be a “fake,” prdsecution 
will follow, according to the head of the de- 
tective bureau. Capt. Woods added that in 
the last 10 days more than 50 alleged hold- 
ups, mostly of individuals, had been reported 
to his bureau, and that investigation showed 
that 80 per cent. were “fakes.” 


Shopping crowds at 15th and Market Sts., 
one of the busiest sections of the downtown 
district, became excited when a _ youth 
dashed from the jewelry store of Smith & 
Taub, at 6 S. 15th St., with a man in pur- 
suit, in which policemen soon joined. Cries 
of “stop thief’ added to the excitement, and 
several shoppers joined the chase. The 
youth dashed into an alley but was over- 
taken by Arthur Taub, a member of the 
jewelry firm, who said the prisoner had ran 
from the store with three diamond rings, 
valued at $1,000. The captive was brought 
back to the store and searched by a traffic 
policeman who found the rings in his pocket. 
The presence of a loaded revolver and sev- 
eral loose cartridges in his pocket resulted 
in charges of larceny and carrying concealed 
deadly weapons being lodged against him. 
Mr. Taub told the police that the youth en- 
tered the store and said he wanted to pur- 
chase a diamond ring. While examining a 
tray of mountings, he watched a favorable 
opportunity when the jeweler’s attention was 
distracted for an instant and, seizing three 
of the rings, dashed from the store. 

Exhibitors in the British section at the 
Sesqui-Centennial have finally won the right 
to take their exhibits away from the Palace 
of Agriculture after the exposition manage- 
ment had barricaded their displays and re- 
fused to permit the exhibitors, who included 
several jewelry firms,. from removing their 
goods. , Policemen also were stationed at 
the barricades to see the non-removal order 
was obeyed. An immediate threat of an in- 
junction against the Sesqui management 
finally brought a withdrawal of that body 
from its position and it announced that all 
exhibitors who had paid ‘the customs dues 
and the 10 per cent. fee on the invoiced 
value of the goods, could move them. As 
nearly as could be learned the trouble grew 
out of a dispute between the Sesqui manage- 
ment and J. H. Vandersteen, organizer of 
the British section, because the latter had 


refused to permit an audit of his books, as-. 


serting it was no business of the Sesqui 
officials. E. Hayden-White, president of the 
Foreign Exhibitors’ Assotiation, is bitter in 
his criticism of the management in with- 
drawing all awards of medals of honor in 
the British section as a result of the dispute. 


He called. this action decidedly -unsports-.’ 


marilike. He also tondemned the barricad- 
ing policy of the Sesqui management in that 
section. : 





Ike DeRoy, of Louis DeRoy & Bro., who 
has been under the weather for some time, 
says he is gradually getting back his. 
strength, but has to take it easy for a while. 

The Heeren Bros. Co. report that their 
diamond, clock and silverware trade has been: 
very good this December and, taking things- 
in all, the year has been very satisfactory. 

The Pittsburgh Association of Credit 
Men held a Christmas party yesterday noon 
in the Chamber of Commerce and on to- 
morrow night will hold a dance and buffet 
supper in the William Penn Hotel. 

Jewelers who handle bags report there 
has been quite a good movement in them, 
and especially the beaded kind, importations 
having had a fairly good sale together with 
leather goods. This Christmas appears to 
have been a very good one in the purchase 
of gifts for men. 

Much sympathy was expressed in Pitts- 
burgh last week, because of the death of 
Arthur DeRoy, a son of S..H. DeRoy, who 
is engaged in the jewelry business in Lib- 
erty Ave. The young man was only 17 and 
a very promising youth. Pneumonia was the 
cause of the boy’s death. 

Jewelers generally expect to do a larger 
after Christmas rush business than hereto- 
fore. Much money was distribute! through- 
out this territory through the medium of 
Christmas club checks and bonuses together 
with dividends, and a large percentage of 
this is expected to be diverted into business 
channels. 

The members of the Retail Credit Men’s 
Association will meet tomorrow for the pur- 
pose of ratifying changes to the by-laws 
which will permit of a close working ar- 
rangement with the newly organized Pitts- 
burgh Credit Bureau. President E. B. Hel- 
ler of the Retail Credit Men’s National 
Association will come to Pittsburgh next 
month to address the retail credit forces of 
this city. 

J. Harvey Wattles, of W. W. Wattles & 
Sons, says that the death of his brother, 
Charles W. Wattles,, which occurred two 
weeks ago, will make no difference in the 
conduct of the management of the firm. The- 


business will go right ahead as heret@iire. - 


The volume of trade done this year was in, 
excess of one year ago, and the holiday: 
trade was better. J. Harvey “Wattles has 
been giving the business his personal atten- 
tion since the death of his brother. 

Joseph DeRoy & Sons have been carrying ; 
their advertisement on the back of the’ 
weekly pass, issued by the Pittsburgh Rail- 
ways Co. This pass, which sells at $1.50 a 
week, permits a car rider to travel anywhere 
in Pittsburgh within the one fare zone, for 
an entire week, without the payment of an 
extra fare. In other words, the passenger’ 
who holds one can ride continuously about: 
town for a week if desired. About 50,000, 
of these passes are sold each week, and the- 
action of the DeRoy house in using this. 
means to. advertise their business has at-- 
tracted much attention. 








John Kirschnek, Sr., Media, Pa., has soldi 
out to the Media Drug Co. 





That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 


























nection with their business. 











Written Expressly for The Jewelers’ Circular 


Avoiding the January Slump 























‘YET the idea out of your head that there 
has to be a January slump. Of course 
you cannot expect the crowded salesroom 
and the hectic buying of December to con- 
tinue. But that is not a normal condition. 
What the jeweler should aim at is to keep 
the sales at a normal height and not allow 
them to sink to the vanishing point after the 
holidays. 

One method of keeping up the interest 
is to cash in on the widespread advertising 
of White Sales by the dry goods and depart- 
ment stores. Or if you do not care to con- 
duct a “sale” at least feature white mer- 
chandise during this period, showing that 
you are a live wire. Stationery can be 
featured in a number of interesting ways. 

Jaccards, St. Louis, Mo., in their sta- 
tionery announcement conveyed the idea of 
subtle elegance. They showed a young 
matron seated at her desk, addressing an 
envelope, while just below it was the fac- 
simile engraved invitation. In a compact 
little paragraph, surrounded by abundant 
white space they said: 


LEFT—NEW YEAR DISPLAY BY MCNEELS, SAN ANTONIO, 
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Her Invitation to Your 
Luncheon 


should be so subtly elegant, so in- 
herently correct, that it will convey 
the most delightful anticipations—the 
glamour of softly caressing lights, the 
fragrance of rare blossoms, the per- 
fection of exquisite gowning, the 
charms of intimate conversation and 
dainty refections. 

No, this is not asking too much of 
your little paper messengers if you 
are foresighted enough to select them 
at Jaccards, for four generations 
supreme authorities on elegance and 
correctness in all social  corre- 
spondence. 

It is always a pleasure to us to have 
you come in to inspect our very en- 
ticing and very complete displays of 
society stationery. 

















TEX. 


They complemented this ad with a sta- 


tionery window—a _ striking contrast in 
colors. Curtains of purple velvet hung in 
the rear. In the centre was an alcove out- 


lined in dull gold and lined with black silk, 
On the wall were sprays of green foliage 
and tiny red flowers. Against the black 
background were note heads, envelopes and 
correspondence cards in white and _ pastel 
tints, while at each end were rolls of bristol 
board tied with white ribbons. Place cards, 
score cards, silver and gold pencils, as well 
as paper favors in delicate tints were scat- 
tered over the floor. 

If one wished to feature more expensive 
white gifts he could follow the example of 
the jewelry department of Robinsons, Los 
Angeles, who had a striking display of 
marble and ivory. The window was floored. 
with black velvet and hung with black velvet 
curtains, above which were scores of tiny 
silk flags. Against a blue satin circular 
panel, hung with strands of ivory beads, 
was the recumbent marble statuette of a 
woman, while scattered over the floor were 





RIGHT—NECKLACE DISPLAY BY ROBINSON'S, LOS ANGELES, CAL. 
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Storekeeping Department 











ivory chains, pendnats, brooches and 


bracelets. 

It should not be overlooked that there 
will be a number of New Year’s parties and 
the reminder of McNeels, San Antonio, Tex., 
brought considerable additional business for 
the month. At the top was the light line 
drawing of a table set for a banquet, with 
the caption: 


| Plan for That New | 
| Year’s Party | 
| 








Complete the dinner equipment and 
| decorations that Santa Claus somehow 
| forgot. McNeels are always prepared 
to supply your -wants in china, cut 
glass and silver, as well as quaint 
and novel place cards and dinner and 
dance favors. 

There will not be enough dishes, 
perhaps, for the New Year’s festivi- 
ties—so it’s a splendid time to get a 
new set of dinnerware or a number of 
individual pieces. 

And silverware, of course. Make 
it unnecessary to call upon neighbors. 
or friends for silver enough to go 
around. Start a complete new set now 
and add to it regularly until it is 
completed. 











Se ae 











They backed up their announcement with 
a showing of silver, and tall New Year’s 
candles. The window was of the half back 
variety, permitting a view of several cases 
of silver and cut glass within the store. On 
a velvet mat were shown a number of pieces 
of hollow ware, while on mats of pink vel- 
vet were cases of knives, forks and spoons. 
In the rear were silver candlesticks holding 
tapers in pink, blue, green, lavender and 
other delicate tints. 

Their second window. was designed to at- 
tract the attention of people who had re- 
ceived checks for Christmas, and offered a 
selection of durable gifts to suit many tastes. 
It was backed with curtains of black velvet, 
and draped with scarfs of silk of blue and 
rose. There were porcelain placques and 
figures, bronze figures and book ends, silver 
candlesticks with wax tapers, a_ boudoir 
lamp with rose silk shade, caskets of ham- 
mered silver and brass, and odd and dis- 
tinctive vases. 

Another effective method of creating 
business was adopted by a jeweler in a small 
but hustling city of Illinois. On the day 
after Christmas each patron was mailed an 
art card showing the chubby New Year, and 
the verse: 


Come in, select your New Year’s gifts, 
they’re here in grand array— 

A wonderful selection, to celebrate 
the day. 

The prices, too, will suit you. Just 
think about the cheer 

When wishing all the loved ones a 
happy, glad New Year. 


These New Year tokens are becoming 
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That New Year’s Resolution 
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PPHERE is probably nothing in life that is 
made more fun over than the New 
Year’s resolution. “New Year’s resolutions 
are made to be broken,” is a common saying. 
But, after all, the New Year is an appro- 
priate time to take stock of one’s self and 
to make resolutions. 

Inventory time in the store, inventory 
time of a man’s life! The New Year 
opening ahead with all its opportunities! 
The Old Year slinking away in shame over 
the things left undone, over the mistakes and 
failures of the past twelve months. 

The jeweler everywhere may make a few 
New Year’s resolutions that he will not 
necessarily break, if he has the ambition and 
the stamina that makes for progress. So 
let’s to it. 


Be It ReEso.cvep, that in 1927 I’m going to make 
a living and 10 per cent. over that, or better. 

Be Ir ReEsotvep, that I will increae my sales in 
1927 at least 15 per cent. Experts estimate that a 
decline of 15 per cent. in consumption represents 
the difference between prosperity and hard times. 

Be It ReEsotvep, that in order to make 1927 the 
success it should be, I will study my business more 
closely. I will take my business apart and study 
it without prejudice. I will give less attention to 
the good points of my store and pay strict atten- 
tion to its defects. It’s the defects that keep me 
from improving my business situation. 

Be Ir Resotvep, that I will study my financial 
condition more closely and seek expert advice from 
my banker, who cannot only advise me but aid me 
in all my undertakings. 

Be Ir Resoven, that ‘‘A satisfied customer is a 
store’s best assets,” and I will not harden my 
heart to the complaints made by my customers 
during 1927. ‘‘The customer is always right’’ in 
her own mind. 

Be It Resotvep, that I will read my trade paper 
more intelligently during 1927. The trade paper 
is the jeweler’s guide to conditions in the trade. 
It tells how other jewelers do things. If they can 
make money by doing business in a certain way, 
I can, too. I will not use the expression, ‘That 
may be all right in that town, but it will not work 
here.” My store is in many respects similar to all 
other jewelry stores. 

Be Ir Resotvep, that I will co-operate more 
closely with the wholesalers and manufacturers with 
whom I deal. If I will let them, they will help 
me to do more business. I will not spread my pur- 
chases among so many firms that it will be too thin 
to stand the strain when co-operation is needed. 

Be Ir Resotvep, that I will co-operate with my 
fellow-jewelers. It is an exploded idea that they are 
my chief competitors. They are my associates in 
the jewelry business, each as anxious as I am to 
get people to wear more jewelry. My worst com- 
petitors are outside of the jewelry trades. 

Be Ir ReEsotvep, that I will enter into the activi- 
ties of my home town with more vim and earnest- 
ness than ever before. Unless the home town grows 
I will have little chance to grow myself. Life is 
short and its benefits are not for the man who 
draws into a hole and blocks the entrance. 

Be Ir ReEsotvep, that the small fish is likely to 
grow to be a big fish. I will give more attention 
to small sales and interest more people in my store 
in that way. 

Be Ir Resotvep, that I will spend at least 5 per 
cent. in advertising my business in 1927. I will 
use space in my local newspaper constantly if I 
have to make that space small. The less space I 
will have to use, the more attention I will give to 
making that space produce business. 

Be Ir Resotvep, that I will cash in on every 
possible occasion to feature my business. I know 
that there’s something doing every month in the 
year in active life that I can turn to my benefit. 
une Brides and Christmas Gifts are fine business, 
but there’s equally as fine business at other times 
of the year, and I’ll get it. 

Be It Resotvep, that my window displays will 


get more personal attention during 1927. I will 
aid my display man by allowing him a larger ap- 
propriaticn for fixtures and decorations. People 
judge my store by the appearance of my windows, 
and I'll get their approval if it takes real money 
to do so. 

Be It Resotvep, that the jewelry business is a 
mighty good business to be in, that there’s noth- 
ing the matter with the jewelry business, but that 
any defects in the trade are due to the individual, 
not to the business. Ill do my share to getting 
the individual right, and help to make the jewelry 
business the rightest business there is. 

Be It ReEsotvep, that the above resolutions be 
cut out and pasted to a sheet of cardboard and hung 
over my desk where I will be constantly reminded 
of them; and Be Ir Resotvep, that I will read 
them over occasionally, and check my actions by my 
resolutions. 

Be It Resotvep, that if I do not carry out my 
resolutions to the letter, I deserve all that is com- 
ing to me; and further, Be Ir Resotvep, I’ll not 
go around with a drooping mouth and the word 
“Rotten” on my tongue, if through my own failure 
my resolutions do not bring forth the fruits of 
prosperity in 1927. 





Vogue of the Mirror 





THE mirror as part of the window display 

of notable jewelry houses exemplifies 
to the fullest its usage and vogue as an 
accessory of some of the leading jewelry 
window decorators. Reflecting the brilliance 
of gems, the well placed mirror doubles the 
facets of the diamond and adds to the luster 
and strength of the display. In itself, more- 
over, it is as handsome an ornament as may 
be found in the gift shop. 

Mirrors that come to mind at present are 
those that help to form the alluring window 
display of S. Friedlander & Son, on Second 
Ave., in Seattle. These glasses bear the 
transplanted air of having been brought 
some distance across the sea, of having been 
imported from a palace, yet despite their old- 
fashioned flavor they seem brand new in 
their shining frame of Dresden china, with 
their beautifully colored and carved or 
molded flowers and designs, and their little 
candlesticks like cups for bearing the short 
wax tapers to illumine or wreath in flame 
the smiling countenance of him or her gaz- 
ing into its crystal depths. 

Hung on the side wall of the window, 
they are high enough for the lady window 
shopper on Second Ave. to view her reflec- 
tion with satisfaction, adjust her chapeau, 
or put just that touch of powder on her 
nose or cheek, or that coy dab of lipstick 
to red lips, all of which gives her a feeling 
of being prepared for any chance encounter, 
the meeting of friend or foe, or any ad- 
venture of the broad highway. 

Along with jewelry and gift merchandise, 
the wall mirror or the ornamental hand 
mirror finds a welcome place in the window 
display of the better class jeweler. The 
somber background of the window, with its 
usually very uninteresting walls, may be re- 
lieved by such devices as the mirror affords. 
Moreover, jewelry reflected by a good, clear 
mirror appears more luxurious than ever, 
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EWELERS in small towns are able to 

use, must use and do use different busi- 
ness getting methods from those practiced 
by city jewelers. Success in a small town 
is not practical on an exclusive basis. 
There are not enough wealthy people to 
make an adequate volume of business from 
what can be. sold only to that class. There 
must be an appeal to all classes of trade. 

The farmers as possible purchasers are an 
important factor in the trade of the small 
town. In a village they may be the main- 
stay of the store. There are plenty of 
villages of 5,000 population and less, support- 
ing from two to half a dozen jewelry stores, 
some of which do a very lucrative business, 
where the farming trade is the bulk of the 
business. 

I' received in the mail recently an envelope 
from a small town jeweler and it was 
stuffed as full as it could be of advertising 
folders and cards and circulars. They were 
all of them material supplied free to that 
jeweler by manufacturers and each had his 
imprint upon it, either printed there for him 
or rubber stamped there by him. 

“Tt seems to me,” I told that jeweler when 
I saw him, “you put too much stuff into 
the envelope. I didn’t feel like looking at 
any of it because it was all just advertis- 
ing and nothing special struck me.” 

“I know that method wouldn’t appeal to 
you,” was the reply, “but it does get results 
with the farmers. They have tite to look 
at their mail and’ they sit down and go 
through all those advertisements and look 
at the pictures and they see that I have 
lots of the things they have seen adver- 
tised in farm papers and magazines, and 
they read about things they want. I can’t 
get up a catalog like the mail order people 
and I can’t afford to illustrate my own 
advertisements very much, but I can get 
illustrated advertising from manufacturers 
and put my name on it and in that way 
show them that I am here with a line of 
the kind of goods they like. 

“If I can get them to come to my store 
before they send off a mail order, I can get 
their order nine times in ten—and the tenth 
time I may agree to order the mail order 
article for them if they will agree to buy 
it on the usual mail order terms, cash with 
the order and wait for the goods. I get all 
the mail order catalogs myself and I know 
what their goods are like and what the 
prices are, and sometimes I get up a list of 
items on which I can duplicate or better 
catalog prices and mail it out to the farmers 
inviting comparison. Let the mail order 
folks develop interest in and demand for 
those goods if they want. I can cash in 
on their missionary work.” 

Not every village jeweler, by any means, 
looks at it in that way, but that fellow is 
alive to his opportunities and very 
aggressive. 


[NS the same town with that live jeweler 

is what might as well be called'a dead 
jeweler. At least his business is dead and, 
as one traveling salesman put it, he doesn’t 
run a store but conducts a merchandise 
morgue. And that jeweler is all the time 
complaining that the mail order houses have 
ruined the small town jewelry trade. 
Maybe, but I can’t figure out just what the 
conditions would have to be to make his 
business successful. The success of a store 
depends more upon the man behind it than 
upon competition or conditions. 

A good stunt used by one jeweler in a 
small town was to mail back to his home 
mailing list, when he was in New York on 
a buying trip, a mailing card picturing 
handsomely a silverware pattern, and stating 
that he had just bought a stock of the line 
which would be on display at his store as 
soon as it could be shipped there. “Watch 
for my newspaper advertisement telling that 
the display is ready,” said he. Far be it 
from me to suggest that he had those cards 
all prepared and addressed and stamped 
before he went to New York, but I know 
well enough that it couldn’t have been done 
otherwise. Anyway it got attention to the 
line and people took them at their face 
value. 

Here is a good idea used by a small town 
jeweler, many of ‘whose customers are not 
the sophisticated shoppers encountered in 
the city. In displaying such items as knives, 
forks, spoons, for instance, instead of 
featuring the dozen or half dozen price 
mainly, he features the price per piece. The 
card on a standard make of teaspoons 
reads : “67c. each; 6 for $4; 12 for $8.” His 
claim is that his customers in looking at 
such goods want to know what the cost is 
per individual piece and they cannot figure 
it out for themselves. Also he finds that he 
makes sales of less than half a dozen to 
people who would not have bought half a 
dozen and would not have thought they 
could buy less than half a dozen if the 
spoons were priced only by the half dozen. 


OWN in Mississippi is a dealer who has 

adopted the plan of offering his cus- 
tomers a rebate check on January first when 
he will send to each one who has bought 
for cash during the year, a remittance 
amounting to 2% per cent of the total pur- 
chases. Here is the form of letter he uses: 


Everyone of our customers will get 
a rebate check on New Year’s Day 
next. 

Your cash purchases will be 
registered from now till then. 

At the end of the year you will get 
our check for 2%4 per cent. of the 
total amount. 

This means no increase in our 
prices. It means no difference in our 
service. It just means we are going 





December 29, 1926 


to make you a partner in our jewelry 
business to the extent of giving yoy 
a dividend on your purchases. 

Why isn’t it a pretty good invest. 
ment when you get your money back 
at the beginning in goods, and a 2% 
per cent. dividend when the year js 
up? 

This rebate will apply only to spot 
cash purchases. Keep your own 
record if you like and compare it 
with ours. 

If this brings us your support we 
shall continue the plan. Prove to us 
that it is good advertising by giving 
the plan your support and it will pay 
you better and pay us better. 

Here’s to a big dividend check for 
everybody! 


One plan that seems to work out to better 
advantage in the city than in the small 
town 1s the “Club” plan of selling, which 
is really only one form of time-payment 
sale. A certain Boston store sold $15,000 
worth of a well known brand of silverware 
to people who became members of their 
“Silverware Club” and contracted to pay by 
the week. A small town jeweler who tried 
out the same plan with the same line of 
silverware was unable to develop any 
interest in it at all. In his opinion this 
failure was due to the fact that while in 
the small town people are used to buying 
automobiles and radios and other such 
things on the installment plan, the idea of 
buying table silverware that way was new 
and did not appeal to them. The basic fact 
probably was that the people did not care 
enough about the silverware to buy it that 
way. They had not yet been made anxious 
enough to own the goods, not in the degree 
to which they would be anxious to own 
radios and autos. 


THE personal factor is strong in the de- 

velopment of the small town jewelry busi- 
ness. The jeweler himself can extend his 
personal acquaintanceship very widely. He 
can make it his business to know individually 
pretty nearly all the most likely prospects 
in his line. He can and he should become 
active in membership in the local chamber 
of commerce or its equivalent. He ought 
to join Rotary or Kiwanis and so make 
more friends. He ought to mix in all public 
events and public movements. 

Small town people and particularly 
farming people like to buy from someone 
they know. They would rather sit down 
and write an order to a catalog house than 
to buy from a stranger in a strange store. 
People buy best when they are feeling at 
home and sure of themselves. Small town 
stores before now have alienated the farm- 
ing trade by making the store too elaborate 
in its decorations and equipment. The 
jewelry store must be made alluring and 
it must be equipped with modern fixtures, 
but if the trade is mainly that of a farm- 
ing class, it may be well to be careful not 
to make the place look too much like a 
palace. In the same way the manager of 
a jewelry store in a rural section may be 
too dressy for his trade, or he may employ 
saleswomen who are too flapperish to prove 
satisfactory in selling to farmers and their 
wives. The farming trade, too, likes to 
take its time. It is more likely to be con- 
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fused by too snappy methods than are city 
customers. Country people are likely to 


think more slowly—and perhaps more, 


accurately—than city people, and rapid fire, 
information bureau kind of selling talk does 
not get results. 


THE small town jeweler’s mailing list is 
a valuable asset in his plans for expand- 
ing the business, but the compilation of a 
complete mailing list of the people within 
trading distance is not an easy matter. One 
jeweler operated in conjunction with a feed 
dealer, a plumbing and heating concern and 
a grocer. The lines carried by these four 
concerns did not overlap in any appreciable 
degree and by co-operating they divided the 
expense of getting up the list. They began 
by taking the names of all the people who 
were customers of each, and all who were 
personally known to any in any of the four 
business places. This gave the list a good 
start, and additional names were secured 
from telephone directory and tax rolls and 
schools. 

After the list was complete it was avail- 
able for use by any of the four concerns 
and at times they co-operated further by 
enclosing in the same envelope an advertise- 
ment from each, while at least on one occa- 
sion they got up a large folder in which all 
took equal space and shared the cost. 

It was a Kansas man who secured a mail- 
ing list of 1,800 names by offering prizes to 
boys and girls for the largest numbers of 
farmers’ names sent in during a contest. 
There was a prize for the list giving the 
most bona fide names on R. F. D. routes of 
that town, and a souvenir was promised to 
any boy or girl submitting more than 20 
names. There were prizes also for names 
of farmers not on R. F. D. routes. All 
names were to be of persons at least 21 
years of age. The plan cost but a few 
dollars. 

One jeweler who is reputed to know 
more farmers than any other business man 
in his community spends a lot of his time 
calling on the farmers. During hours when 
the store is closed—holidays, half-holidays, 
evenings—he -drives around the country in 
his car and stops and visits with farmer 
people and they know him and like him, 
He doesn’t try to do business with them at 
such times, save as he buys produce from 
them for home use, but he makes them his 
friends, and they say all those farmers 
patronize his store for everything in his 
line that they buy. 


[N the small town the whole community is 

interested in each public event. When- 
ever any athletic meet is held, everyone 
knows about it. A small town jeweler 
makes a special effort to get the orders for 
any kind of badges or medals or cups 
awarded in any sort of contest or competi- 
tion. He goes after the orders just as soon 
as the event is projected—and he gets most 
of that business. As a result he usually 
has a chance to make up a window dis- 
Play showing the prizes that are to be given. 
If the prizes are not such as come from a 
Jeweler’s stock, he still gets hold of them, 
if possible, and exhibits them. This attracts 


‘attention to his window, give prestige to 
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his store and gets his store mentioned in 
the newspapers and in all announcements 
which tell where the prizes may be inspected. 
His work along this line has brought him 
enough business in loving cups so that he 
carries in stock a little assortment in blank, 
ready to be engraved. He also makes a hit 
by displaying whenever he can get them, 
photographs of participants in events, and 
he features many other photographs too, 
knowing the interest people always have in 
photographs in a window. When the high 
school class is graduated, he gets the class 
photographs and puts them on exhibition 
with the name under each picture. 
Incidentally this jeweler cashes in on the 
habitual display of photographs by featur- 
ing in that connection at times photograph 
frames of silver. A display of such frames 
attracted a good deal of attention when he 
used in the frames photographs from the 
town photographer, selecting prominent 
people and placing a card in the window 
that told observers, “The photographs in 
this display have been loaned from the 
sample display of the Bon Ton Art Studio.” 


A SMALL town jeweler who had heard 

many of his customers quote a mail 
order price of 89 cents on an alarm clock 
decided he would be ready for the next cus- 
tomer who made that quotation the basis 
for a complaint about the price of good 
alarm clocks. He ordered one of the 89 
cents variety from Chicago and put it in 
the drawer back of the alarm clocks with- 
out even untying the string around the pack- 
age. He pinned the mail order house 
memorandum to the package and waited for 
the first complaint. 

He had not long to wait before a cus- 
tomer who wanted an alarm clock said he 
thought two-fifty was an outrageous price 
and even two dollars too much. “All right,” 
said the jeweler, “you say you think those 
eighty-nine-cent mail order clocks are pretty 
good. Here’s one of them. Pay me eighty- 
nine cents and it’s yours.” 

“Let’s see what it looks like,” said the 
customer. 

“Does Montgomery Ward show you what 
it looks like before you buy it? You've 
seen the catalog picture already and that’s 
all you would see if you sent an order by 
mail, Now if you want it, there it is. 
You needn’t even pay the ten cents postage 
you would have to pay the mail order house, 
or the two cents it would cost to send your 
order.” 

“What’s the matter with it?” persisted 
the. buyer. 

“Montgomery Ward doesn’t tell you what’s 
the matter with it, if anything, does he? 
Well, neither do I. I never said anything 
was the matter with it. There it is. 
Eighty-nine cents and no questions asked.” 

“Let’s see those clocks of yours again,” 
said the customer, and that was the way 
it worked out whenever the jeweler brought 
out the mail order clock, and the last I 
knew, he still had it and it was still in its 
original wrapper. 


THE present vogue of the antique led a 

small town jeweler to advertise that he 
would give three prizes for old clocks 
brought to him for window display. He 
would give a merchandise prize valued at 
$5 for the oldest clock and $3 for the next 
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oldest and $2 for the third oldest and he 
would agree to exchange for each of these 
three new clocks of satisfactory value if the 
owners were willing to trade. 

The offer resulted in a window display 
of curious antiquated timepieces which at- 
tracted a good deal of attention, and each 
piece was tagged with the nanie of its owner. 
In the end the jeweler exchanged good new 
clocks for one old Eli Terry clock, one 
Isaac Doolittle wig-wag and one Jerome 
clock. These he sold to antique dealers, 
after putting them in running condition, for 
good prices.—F. F. 





Avoiding the January Slump 
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more popular each year, and it is well 
worth working up a trade in them. They 
are not as elaborate as the Christmas gifts, 
but they are dainty and smart. Among the 
best sellers are fruit and bon-bon dishes, 
filled with confections. Bunde & Upmeyer, 
Milwaukee, Wis., had an excellent display 
along this line. Scarfs of black velvet and 
gold silk draped the window, and silver candy 
jars with glass container, were filled with 
hard candies. There were also silver, china 
and cut glass bon-bon dishes filled with 
delicious sweets, and shrouded in wax paper 
to keep the dish and contents clean and 
bright. Another appropriate offering was a 
pair of silver candlesticks with old 
fashioned bayberry candles. These candles 
and tapers were shown packed in a box 
tied with red ribbon, and a card: 


These. bayberry candles, burned to 
the socket 

Will bring peace to the hearth and 
wealth to the pocket. 





Vogue of the Mirror 
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and appreciates in value in the eyes of the 
lingering window shopper. 

For the jeweler wistful of adding that 
particular individual touch the mirror affords. 
to his window, there is a type, a size, a 
design for every taste and every purpose. 
Each has its own charming place, harmonious 
with its surroundings, and fitting in with 
the special window decorations of each shop, 
or with the particular temporary display 
which it is desired to achieve. 

No less than in the window display can. 
the mirror be used in the interior of the 
shop. A certain corner of the store, or the. 
gift department, may be rendered beautiful 
by the chair, the table and the mirror of 
some period, a trinity which gives a definite, 


artistic touch to the shop appreciating the. 


value of these accessories. 

Quaint mirrors give a touch of the bizarre, 
while the Colonial mirror carries out the 
decorative scheme of this era. Mirrors of 
every style, arched in shape, of escutcheon 
outline, those with panels on the sides, 
Venetian types, Dresden designs, with every 
conceivable variety of frame, of coloring 
and shape, perform a service for the jeweler 
anxious to brighten up his shop and give 
further charm and brilliance to his 
display.—C. M. L. 
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Jewelry Sections in Newspapers as 
Business Builders 


(An Address Before the Cleveland 24 Kt. Club by Mr. Grave, of the Cleveland Plain Dealer) 

















HEN Mr. Zwee mentioned to me some 

weeks ago that the retail jewelers of 
Cleveland would be interested in construc- 
tive publicity, I suggested one way in which 
to get it. When you learn that I am the 
Plain Dealer editor in charge of all special 
sections and pages you will guess at once 
my suggestion as to how jewelers may help 
themselves to publicity. 

Before discussing your particular trade 
and problem from our point of view, sup- 
pose you take a look at special sections as 
we choose to handle them. In the first place, 
publicity is waste space and effort unless it 
is read. It will be read only if written with 
the reader’s interest uppermost in mind. 

Publicity of such a character becomes 
news. In the special section it is special- 
ized news—information about a trade, a 
field or a pursuit that is intensively interest- 
ing and usually little prospected or mined 
for news. 

To illustrate in your own trade—few ex- 
cept those directly interested would read a 
column story about a particular store, its 
buying and selling facilities, its achievements, 
its business and the hundred and one facts 
that could be set down about that one busi- 
ness. In the end—nay before the reader had 
finished the first paragraph—he would say 
to himself, “Oh, that’s just a puff.” 


GUPPOSE in that same column of space 
were carried a story about platinum— 


how within recent times it has supplanted: 


gold—how it is so young in the industry that 
it has yet had no standard and mark safe- 
guarded by law—how any woman can be 
fooled on the quality of the platinum she 
undertakes to buy—how the platinum pro- 
‘ducing countries are few—what it is about 
the metal that gives it distinction and wear 
—how stones are mounted in it and why the 
jewel wearer must observe certain cautions 
—in short, a whole chapter of interesting 
things about this metal and its applications 
everyone of which concerns every woman 
and many men, and which practically none 
of them knows. 

Any special section, no matter to what it 
be devoted, can be a storehouse of informa- 
tion, and the sort of information that creates 
in the iong run the buying and owning desire. 
On the other hand, any section that departs 
from the general reader interest rule will not 
be read by the multitude and when read by 
those interested in the trade will be a source 
of petty dissension in the trade. “Why 
didn’t we get a story in the section”—“You 
stated that this and that could be bought on 
Euclid Avenue and at a certain list of stores; 
we handle it too, why omit us?”—‘Funny 
you would use a picture of Mr. X when we 
have been advertising with you ever since 


we have been in business”—~—“If that’s the 
kind of publicity that the Jewelers’ Associa- 
tion is going to sponsor I am going to pull 
out of it’—‘What do you fellows think, 
that just because Mr. So and So is president 
of their association his store is the only one 
on Euclid Avenue ?”—and so on ad infinitum. 

These remarks, all quoted, have been sung 
into the ear of many a misguided special 
section editor. 

No sir! There is only one way to get 
anything into and out of a special section 
and that is to make its news stand upon its 
own legs—not upon the scaffolding of dis- 
play advertising. In fact, the good adver- 
tisement in a special section will tell another 
part of the story that the trade seeks to get 
before the public. The publicity columns 
will be a complement of the display space. 


OW to a brief consideration of your case. 

Occasionally we issue special sections 
that even to us seem to have no especial 
warrant. It is getting so that we discourage 
such. We hesitate to tell an advertiser that 
we can fill from ten to forty columns of 
reading space all upon his one product or 
theme when that product and theme are de- 
void of news interest. When we have to get 
out such a section, the result is repetition, 
iteration of facts so commonly known that 
we blush to relate them, or else a hodge 
podge of notices—readers if you please, 
looked over only by the writer and the proof 
reader, each paid to do it. 

You jewelers have the most interesting, 
inexhaustible mine of readable news for a 
public that is hungry for just the sort you 
can furnish of any trade I can think of. 
Next to food and health there is no class of 
articles read with such avidity as those about 
Juxuries, trinkets, curios, gems, rarities and 
the host of items that constitute your stock 
in trade. 

Let us get at the thing concretely. I am 
an ordinary layman, a newspaper reader, a 
random buyer of jewelry, but like most men 
and women an inveterate window shopper. 
I have just an ordinary imagination and little 
information—about jewelry. I am a picture 
of 95 per cent. of the people who read news- 
papers and visit your stores. All I know 
is what I see in the windows. What are you 
going to put in your jewelry section that will 
arrest my attention and make me read to the 
end? 

Well, in the first place, Mr. Average Man 
or Woman, we are going to keep you in 
mind as we gather jewelry news and write 
it. Let’s see—we have caught you admiring 
the beautiful marbles in windows, some of 
them different colors in the same block, the 
colors just suiting the drapes or parts of the 
figures. Well, the news man will find out 


whence come these marbles, how fabricated, 
how colored. That will lead him into the 
subject of quartz, marbles, semi-precious 
stones and he will have another story that 
will reveal a wonderland of facts common 
enough in the jewelry trade but hidden from 
the layman. 


M® AVERAGE MAN sees in the window 
a bracelet encrusted or one mass of 
jewels. Magnificent, he says to himself. Say, 
tell him the story of how diamonds, sapphires 
and emeralds are set in a bracelet; that will 
lead you off into the realm of chasing, in- 
laying, stamping, East Indian and other 
Oriental or imitation Oriental fabrication— 
another story, or part of the same story. 
Most men and women think they know a 
great deal about diamonds. Tell that story 
which, as many times as it has been written, 
is never old. Besides when you get into the 
news of diamond mining, cutting and mount- 
ing I daresay you yourselves will be amazed 
at the new angles you can give the story— 
how the cut used to be one shape, now is 
another—why some gems are cut one way, 
some another—why the passing of the crown 
set—a paragraph etching the rise in value of 


diamonds since the United States was a 
nation. 
Mesh bags—probably there is feature 


story in them. 

White gold—who knows any more about 
it than to say it over a hundred times a 
week, if one is a woman. Tell her the why, 
when and what of white gold. 

Silver—ah, there’s the one metal Mr. 
Average Man or Woman is sure of. See 
the mark—‘sterling’? I know my silver. 
Pshaw, old boy, you don’t know the half of 
it; just listen to this. And then you jewelry 
men can wander off into a silver rhapsody 
that. will be an eye opener to every reader. 


ND then there is the big field of taste and 
styles in silver which can be treated his- 
torically as well as analytically. The evolu- 
tion of the thin watch—the ups and downs of 
the bracelet—the romance of an earring 
(think of the historical possibilities in this 
one sub-head), the seal ring, the emblem 
ring, the wedding ring (a whole homily in 
itself). I believe I could go on throughout 
your stock and interview every item in it 
for a story. And that is the way I think a 
jewelry section should be approached. 
Away with this trade trend opinion stuff, 
authoritative outlook bunk, phenomenal rise 
of the industry chatter, and above all, the 
vain glorying of any one store, group stores, 
selling system or process of manufacture. 
Who wants to read that outside the trade? 
But there are broad subjects in the jewelry 
field that can be treated interestingly—what 
jeweiry means to the home, what it has done 
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for society, how it has been the badge of 
civilization as well as the adornment of 
barbarism; jewelry, particularly the owning 
of gems, as a thrift practice; the waste for 
the buyer in the purchase of cheap jewelry ; 
the history of jewelry and the church, a re- 
markable story in any man’s ‘paper ; historic 
gems; a little story about the long shelves 
of fiction and adventure written about a 
jewel theme; how jewelry always has been 
the aptest expression of the Christmas spirit. 


NY news writer. can ramble on in this 

yein and without knowing the technique 
or inside of your business set up the mak- 
ings of enough interesting stories to fill a 
jewelry section every week for a year. 

I am happy if I have given you an idea 
of the publicity content of your business— 
jewelry. Publicity is indirect advertising at 
best. Continue to let your bought space 
carry the sales message. Every bit of honest 
knowledge a seller can add to the prospect’s 
store aids the first sale and paves the way to 
continued trade. Your special section can 
do this in a pointed way—pointed as to its 
seasonableness, pointed again in the lure be- 
hind the inside knowledge you vouchsafe the 
reader, and especially pointed—let us say 
weighted, rather—when a lot of merchants 
combine to dominate a part of a publication 
and thus impress the reader with the impor- 
tance of the trade or industry broadsided. 

I suggest that you ask our Mr. Greve all 
of the questions you can think to fire at him 
about our special section policy and advan- 
tages. Our advertising department is co- 
operating with the editorial in an effort to 
make special sections business builders and 
points of emphasis in a trade course to 
which profit can be traced and from which 
more profit will issue. 





Here Are Some Popular Advertising 
Definitions 





Telling others things that you would like 
them to know. 

Speaking to the multitude instead of to a 
few individuals. 

Duplicating your selling talk in millions 
of places. 

Telling a story in a day that would other- 
wise take a year. 

Giving a national voice to the merit of 
your product. 

Saving time by multiplying your sales- 
appeal. 

Speaking to an audience consisting of the 
nation. 

Recreating in the minds of the public the 
Sales-ideas in your own mind. 

Increasing the radius of your success by 
increasing the radius of your sales-appeal. 

Telling the story in writing instead of in 
person. 

A method of multiplied telling of facts 
that is the most economical. 

A means of making personal effort more 
productive. 

Making your voice 1each from ocean to 
ocean.—Ray Deeo Broadcasts. 








Thos, W. Wafford, Roanoke Rapids, 
N. C., has moved to Rosemary. 
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Jewelry Advertising That Pays 





(An Address by Frank Everts, Advertising Manager of the Arthur A. Everts Co., Dallas, Tex.) 




















HEN you hang up a sign before your 
store door, that is advertising. 

When you have letterheads printed, that 
is advertising. 

But advertising consists of something more 
than getting people into your store; and 
successful advertising means consistent, sys- 
tematic advertising over a period of time. 

After deciding to advertise, decide how 
much to spend for advertising, and budget 
this amount to the various months and sea- 
sons. There are many ways of deciding 
the amount to be spent. Some people base 
it on the past year’s gain in business; some 
devote all excess profits to this use; but 
most firms base the expenditure upon a per- 
centage of annual gross receipts. The Har- 
vard Bureau, I believe, suggests from three 
to five per cent. of the gross business, for 
jewelers. 

You'll probably want to allot more money 
to May and June, to November and Decem- 
ber, than to the other months, because these 
are the big gift-buying months when people 
are looking for a chance to spend their 
money. But don’t stop entirely during the 
off months. And there are some who argue 
that these months are the time to advertise 
most, when there is least competition for 
the ad-reading public’s attention. 

There are many kinds of advertising: 
newspaper, direct mail, posters, magazines, 
movie shows, programs, novelties, and 
others. Generally, the first two are the 
most important. 

In newspaper advertising, change your 
copy at least twice a week in a daily paper, 
or with each issue, in a weekly. Personally, 
I like to run an ad of twice the size every 
other day, rather than a small one every 
day. Use pictures, because a picture will 
tell more about the article you have to sell 
than any words you can find to describe it. 
Many manufacturers supply their own pic- 
tures; and newspapers often have a cut 
service. 


In general, the briefer and snappier your 
headlines, the better. Some stores use only 
headlines of five words or less, although 
some use 10 to 15. Five words are better 
than 15, though, if you can pack the mean- 
ing into five. 

And jewelers particularly should remem- 
ber to leave plenty of white space around 
the edge of the copy. Everyone looks to 
the jeweler to help make things beautiful; 
but if his ad is crowded and dull, he has 
lost something before the paper ever reaches 
the reader’s doorstep. 

Direct mail advertising is less used than 
newspaper advertising, because it is more 
work, and less obvious. In communities 
where a large part of the population is 
rural, however, and less easily reached 
through a newspaper, direct mail advertis- 
ing may bring the better results. And in 
any locality, there are certain classes of 
trade that can be appealed to particularly 
through the mails. Lists are obtainable 


from your telephone directory, city direc- 
tory, retail credit men’s rolls, and else- 
where. 

We find the weekly announcement of 
births a very valuable list, which we use 
to send every baby a present, and in later 
years, a birthday card. We find it pays to 
give gifts to the city’s high school gradu- 
ates. People just moving into town are 
good prospects; and wedding announcements 
may be used as a lead to valuable trade. 

Program advertising, by paying for the 
printing of programs for the privilege of 
advertising on them, may be very profit- 
able, if the class of people the programs 
will reach are the ones your firm enlists 
as customers. 


{ 





Booklet Featuring “Gifts for All” 





O one can mistake the fact that the 

jeweler carries “suitable gifts for every- 
one,” from the comprehensive folder sent out 
by Rank & Mottcram Co., Milwaukee, Wis. 
The folder advertises gifts for the home, 
gifts for children, gifts for mother, for 
father, for brother, for sister, for her and 
for him. 

The suggestions neatly printed under each 
caption are particularly suitable and evince 
much thought. The folder measures six 
inches by nine inches. The last page con- 
tains a letter printed in facsimile of type- 
writing and reads as follows: 


To Our Friends and Patrons: 

For months we have been search- 
ing the markets of the world for gifts 
of distinction for the coming holiday 
time! Here you will find gathered for 
you every kind of gift, suitable for 
friends and loved ones. 

Perhaps you are seeking something 
rare and precious—gems perfectly set. 
For many years we have been famed 
for gems of all kinds. 

Or maybe you are looking for a 
small remembrance—something dis- 
tipctive, yet appropriate to the occa- 
sion and suited to the individual. You 
will find our $5.00 and $10.00 Gift 
Suggestions very appropriate. 

For years we have been a faithful 
assistant of Santa Claus. Each year 
has found an ever-increasing number 
of shoppers who have had their prob- 
lems of “what to give” solved here. 
Best of all, our friendly, helpful 
service, our atmosphere of courtesy 
and pleasure-to-serve have made 
Christmas customers regular patrons 
who have come to know us as the 
place in Milwaukee for true worth 
merchandise at fair prices. 

We invite you and each member of 
your family to make our store your 
Christmas-shopping headquarters. 

Sincerely, 
Rank & Morreram Co. 
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T HOOVER & STRONG, Inc: 
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BP vcaisant business contact 
Friendship, Fellowship = all 
that goes with it. fMuch 


map be written, much map 


be said, but we feel that our 

Sincere good wishes for pour 

continued prosperity means 

our prosperitp, the best wish 
we can make 


astenhuber & Lehrfeld 


24 John Street 
New Pork 


c= * 
—Netallurgists 
Qrrice ann Works, 119 West TUPPER STREET 

BUFFALO, N.Y. U.S.A. 





When a customer orders one 
ounce, then 20 ounces, then in 100 
ounce lots—isn’t that proof that 
the product is as claimed? 


Hoover White Gold 


is real white. Order a small 
amount. You too will discover 
why so many prefer to have their 
jewelry made of Hoover White 
Gold. 


Your precious metal scraps, 
sweeps, etc., sent to us for refining 
—will have careful, conscientious 
attention. 








| 
Wdiden Putle Refiners - Since 1912 














And so in 
Platinum— 


HE recognized position of leader- 
ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 
With special emphasis on platinum, 
you will find Handy & Harman’s 
prices reasonable, quality high, and 
terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEw YorRK CITY 
Dealers in and Refiners of Precious Metals. 
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New York University Receives Collection 


of Rare Clocks and Watches 





Gift of James Arthur, Valued at $150,000 




















ONE of the largest and most compre- 
hensive historical collections of clocks 
and watches in existence, in the opinion of 
experts in the field, has been presented to 
New York University by James Arthur, 
formerly of Brooklyn and now of New 
Rochelle, N. Y. 

The collection was accepted on behalf of 
New York University by General Charles 
H. Sherrill, a member of the University 
Council and chairman of the department of 
fine arts. The appointment of Professor 
Emeritus Daniel W. Hering as curator of 
the Arthur collection was also announced by 
Chancellor Elmer Ellsworth Brown. 

Consisting of more than 1,800 objects, the 
collection presents a story of the evolution 
of time-keeping from the simplest sun-dial 
and hour-glass to clocks with three dials and 
duplicate mechanism. The watches have 
been selected to show primarily the me- 
chanical evolution of watch movements. 
However, the art work of the early watch- 
makers as illustrated in case and works de- 
sign is an important feature. With these 
there is a library containing a historical 
treatment of watch and clock making, as well 
as modern treatises on the subject. 

This is Mr. Arthur’s personal collection 
and was assembled by him over a period of 
40 years. A modest monetary value of 
$150,000 has been set on the collection, al- 
though many of the clocks cannot be dupli- 
cated. It is not uncommon for an ordinary 
variety of antique clock to sell as high as 
$5,000. 

The collection is being installed in a room 
in the Gould Memorial Library at University 
Heights, where it will be open to public 
inspection in the near future. In this 
building and in the rooms under the ad- 
jacent Hall of Fame are other valuable 
exhibits which form the nucleus of material 
for a proposed museum. 

As an exposition of mechanical develop- 
ment, the collection is of value to the School 
of Engineering. The case designs, it is 
said, will be of interest to students in’ the 
department of fine arts. 

Mr. Arthur came to New York in 1871 


from Scotland where he had been trained 
in mechanics and wood work. He studied 
in the Department of Science and Art of 
an Edinburgh technical school and made 
himself an expert in the art of gear cut- 





Arthur Company Machine Works which he 
established in Brooklyn in 1885 was his 
headquarters and provided him a place and 
tools for clock-building. 

During extensive travels and a world tour 
Mr. Arthur devoted much of his time to 
searching out and buying interesting clocks. 
(He was interested in duplicating as well as 
restoring the works of antique specimens. 
During the years of work at case construc- 
tion, Mr. Arthur used over 50 kinds of 
wood for producing new and different types 
of cases. ‘ 

In the collection of nearly 300 clocks, 
composed of antiques which Mr. Arthur 
has restored and his own designs, the 
most unusual specimen is a French plate 








A Group or Clocks oF THE ARTHUR CoLLEcTION As THEY ARE Housep IN A Room OF 


THE GouLD MemorrAL Lrprary, New York University, University HEicutTs. 


MANY OF 


Tuem ArE RESTORED IN THEIR ORIGINAL Form. CoNSISTING OF More Tuan 1800 
Osyjects, It Is Vatuep at $150,000. 


ting. The natural result of this was his 
interest in clocks which are a complicated 
and accurate mass of gear action. 

From the construction of sun dials both 
of the accepted type and of his own de- 
sign when he was no more than 16 years 
of age, Mr. Arthur’s interest in the building 
of time-pieces grew into a large creative 
and restorative field. He has taken out a 
number of patents on his inventions. The 


glass clock which is one of three in ex- 
istence. One of the others is in the British 
Museum of London and the other in the 
Paris Museum of Fine Arts. 

The “Sir Walter Scott Clock” has a 
skeleton brass frame which is a miniature 
in the main outlinés of the Sir Walter 
Scott gothic monument in Edinburgh, Scot- 
land. Sir Walter sits at the base with a 
dog at his feet. It was designed and made 
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METALS 
ALWAYS 


Ww wt) Vey 0) ® 
RETURNS 
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Better 
Work— 
Less 


Time 





One-Hand-control—on again, off again, instantly. Gas 


The Heke-Jewel oxy-gas torch, is fine for solder- 
ing silver, white gold, novelties, etc., as well 
as for platinum and yellow and green gold. 


Hoke Incorporated = 
Free 

22 Albany St., New York, N. Y. Circular 
Co-operating with Jewelers’ Technical Advice Co. cS. 
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ASK ANY OLD TIME JEWELER 
Established 1889 
And Stepping Right in Line 
THOMAS J. 
10) OC OU 
Gold—Silver— Platinum 

WABASH AVE. 


5 SO. 








Gold, Silver 


and 


Platinum 
Refiners and Assayers 














T. B. HAGSTOZ @ SQN 
| 709 Sansom St., Philadelphia 

















Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, se- 
lected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 

} Quality goods last longer. 


Send for Catalog B-J 


Buffalo Dental Manufacturing Co. 
Box 979. BUFFALO, N. Y. 











THE NEXT SHIPMENT OF WATCH 
CASE REPAIRING YOU HAVE 


waz) Send It to Pete 


ly] A HALF CENTURY spent in 
satisfactorily serving thousands 
of jewelers is proof of our relia- 
bility. Ladies’ cases altered into 
wrist- weickes ; hunting cases to open face; key- 
wind cases to stem-wind. TRY US. 


PETER HENRY & SON 


Established 1872 








434 Elm St. Cincinnati, O. 




















ALLOYS 


FOR 


ENAMELING 
CASTING — STAMPING 


WHITE and GREEN COLD 


ALL KARATS 
(a special grade ee’ —v special purpose) 
SOLDERS TO MATCH 


National Smelting & Refining Corp. 


92 John St, 





New York 














NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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by Robert Bryson, the celebrated clock- 
maker of Edinburgh. It is a clock of per- 
sonal workmanship which can no _ longer 
be found since factory clock manufacture 
has completely absorbed the individual 
workman. 

In the “Monastery Bell,” which stands 96 
inches high, on a base 28 inches in diameter, 
the movement is fitted in a bell of elaborate 
design which looks like ‘“Repousse” work, 
but is in reality as solid and heavy as the 
real bell of the same size and was copied 
from one of the Moscow bells. The rich 
ornamentation is hand finished. It rings 
chimes on three gongs every twelve hours 
for a period of one minute; they sound 
like cathedral bells heard from a distance. 
The mahogany case is hexagonal; the en- 
tablature and dome is supported by six 
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Mr. Arthur in 1904 is so constructed with 
a large and small bell that by pulling a 
cord at any time, the clock will strike out 
the last hour on the large bell and the 
minute follows by taps on the small bell. 
The minute striking is regulated in five- 
minute intervals. 

Fabian Robbin, London; Thomas Lomas, 
1743: Ian Gobels, 1767; Nicholas Bougreau, 
Poligny; and William Harris are among 
the interesting names and dates of makers 
on the restored clocks. 

There are more than a dozen examples 
of Japanese clocks which Mr. Arthur 
brought back with him from the Orient. 
Strictly speaking, a Japanese clock is a 
copy of a Dutch clock with a number of 
attachments added to divide the day into 
twelve hours—six hours of daylight and 
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Srx ORIENTAL TIME PIECES FROM THE ARTHUR COLLECTION WuiIcH Has BEEN PRESENTED 
to New YorK UNIVERSITY AND Is Housep TEMPORARILY IN THE GOULD 'MEMORIAL LIBRARY 
AT University HEIGHTs. 

Note the complicated dials which the Japanese clock-makers have devised so that their clocks can be 
regulated and kept with the sun’s changes. 


colmuns of white maple with bases and 
capitals of red ligumvitae. The small 


lanterns above the columns and the main 
lantern above the dome have brass pin- 
nacles. The whole case is fashioned after 
a_ bell-tower. 

Another interesting case is that of the 
French Buhl clock in which the tortoise 
shell ground is almost black, the dark 
cement thus contrasting with the brass and 
giving it a clean, distinct pattern. The de- 
sign is musical and is intended to represent 
comic opera. A miniature of Father Time 
rests on top. 

The clocks of Mr. Arthur’s own design 
which he built for experimental purposes 
are usually made on entirely different plans 
from the clocks made for commercial pur- 
poses. The purpose of such experiments 
was to discover movements with even less 
friction than those in use at the present 
time. The dials of the Arthur clocks, being 
simple and readable, have been adopted for 
commercial purposes in many instances. 

A most unique “repeater” clock built by 





six hours of night. Because they attempt 
to keep their clock with the changes of the 
sun, time-keeping in Japan has become an 
important and complicated process. The 
Japanese read their clocks backwards, five 
coming after six. For the complete day the 
hours are 6, 5, 4, 9, 8, 7, 6, 5, 4, 9, 8, 7. 
The numerals 1, 2, 3, are not used because 
these numbers are sacred to the Japanese, 
and must not be profaned by use on vulgar 
clocks. At the present time for actual time- 
keeping purposes, Japan is prone to use 
American and European clocks. Often 
Japanese clocks have rotating dials and they 
are very complicated with several kinds of 
numerals and astrological figures. 








“What's an Alpha Phi?” 
“Must be the initial charge for joining a 
sorority.” —Wisconsin Octopus. 





None but the brave deserves the fair— 
and none but the brave can live with some 
of them.—Ga. Tech. Yellow Jacket. 





97 
The Retail Jeweler and the H. I. A. 





By Pavt Moore, Secretary Horological Institute of 
America 
HAD some silverware given to me last 
year. And I had a beautiful watch 
given to me. 

Lucky fellow, yes! 

And then some more 
another watch. 

How does that interest you, Mr. Retail 
Jeweler? 

Think of your slogan “Gifts that Last.” 

The latest watch given to me was made 
about 1868. 

The last silverware was made about the 
same time. 

Did any jeweler ever benefit beyond the 
first profit on the silverware? 

How many times has the watch gone back 
for repair or cleaning in 58 years? 

The watch repair department of a jewelry 
store ought to be and can be a source of 
regular profit. 

I have just read a news item from New 
York which. says “watches seem to be the 
most in demand in jewelry stores this year.” 
And I would like to quote a paragraph from 
another paper: “The jewelry industry will 
attain its full proportions only when every 
person identified with it realizes fully the 
mutuality of interest that exists among all 
elements of the trade and so conducts his 
part of this gigantic institution that it will 
add to the prosperity of the whole.” 

The purpose of the Horological Institute 
of America is to “add to the prosperity of 
the whole.” But the Institute must have 
the active co-operation of the retail jeweler 
if it is to give adequate aid to him. Our 
business, for one thing, is to try to produce 
more efficient workmen. Your national and 
State associations have cailed upon you to 
actively support the Institute. The facts are 
that the Institute has already certified more 
watchmakers than it has retail jewelers in 
its membership. It’s a good time, Mr. 
Jeweler, for you to take out a membership 
in the Horological Institute of America. 


Merciful Man 


Bob had never found such a companion as 
Louise. She was ready to hike with him, 
dance with him, read with him and golf with 
him. From that cool, crisp evening when 
he had first met her at one of those exclusive 
little teas given by the members of Garden 
City society, he had been with her constantly. 

Now Winter has come and with it skating 
upon the wide, slick surfaces of the Charles 
river. Louise, clad in a woolly red sweater 
and green tam, was already far out upon the 
ice. She flashed against the sunlight as a 
splash of fever shows against a pallid brow. 

Suddenly she slipped and twisted up upon 
the ice. The man in Bob forced him to tre- 
mendous exertion as he cut across the ice to 
save her. What if she were dead? What 
if she should sink through an air-hole? He 
could never live without her. Never! 

A rapid examination revealed that this 
girl of his dreams with whom he had spent 
such delightful moments had broken her leg. 
She could never walk again—could never be 
his constant companion. No, she was no 
more use to him now. So Bob drew his re- 
volver and shot her.—Northwestern Purple 
Parrot. 
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EPatents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Dec. 21, 1926 


1,611,192. BELT EUCKLE. Joun HEsERtING, 
Rochester, N. Y. Filed Feb. 13, 1924. Serial 
692,589. 5 Claims. 


A belt buckle comprising a buckle frame having 
a clamping surface, a clamping member having two 
relatively movable arms one of which is pivotally 
supported and the other of which carries a clamping 
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portion for cooperating with the clamping surtace 
of the buckle frame, and adjustable means for 
effecting the movement cf the last mentioned arm 
with reference to the first mentioned arm and for 
holding the last mentioned arm in its adjusted 
position with reference to the first mentioned arm. 


1,611,335. CLOCK. Bereryzt W. Campse.tt, Utica, 
Ohio. Filed April 24, 1926. Serial 104,479. 
1 Claim. 

In a clock ard in combination, a minute wheel, 
an hour wheel, and means operable by means for 
rotating the minute wheel for rotating or turning 
the hour whcel stcp by step; the said means com- 
prising a cam, a ratchet disk fixed to the hour 














wheel, ‘a reciprocatery member, a spring arm on 
said member and carrying a dog in engagement with 
the ratchet disk, a bell crank having an arm con- 
nected to said reciprocatory member and also having 
an arm with a portion oppesed to said cam, and 
spring means for holding said arm portion in con- 
tact with the cam. 


1,611,568. CLOCK. Marx A. Stanpow, Newark, 
N. J. Filed June 30, 1925. Serial 40,475. 
1 Claim. 

A clock comprising a magnet, an armature for 
the magnet, a pawi on the armature, a ratchet to 
be operated step-by-step by the pawl as the armature 
oscillates, an arm on the armature, a rod extending 
from the arm, a nut adjustable on the rod, a coiled 
main spring of relatively small size with its free 
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end engaging the nut, an arm depending from the 
armature, a pivoted contact arm having its free 
end in slotted engagement with the end of the 
arm depending from the arma‘urc and a fixed con- 
tact against which the contact arm 1s adapted to be 
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meved whereby the circuit to the magnet can be 
made cr broken, the contact arm being disposed un- 
derneath the magnet and forming a supplemental 
armature. 


1,611,603. 
Lesstey W. Macx, Van Norman, Mont. 
May 6, 1925. Serial 28,429. 9 Claims. 

In apparatus of the class described a housing 
having a spiral channel therein of substantially 
uniform width and height throughout the length 


GOLD-SEPARATING MACHINE. 
Filed 











thereof, said spiral channel having sloping walls and 
a precious metal exit opening at the convergent 
point of the wall and an oppcsite worthless material 
exit opening, and means for feeding materials into 
the spiral channel. 


1,611,862. SNAP HOOK. Cuartes R. Tost, 
Centerdale, Kk. I., assignor te The Hadley: €o., 
I'rovidence, R. I. Filed June 3, 1926. Serial 
113,415. 7 Claims. 

In a hock, a casing having an upwardly and 
outwardly extending finger at its front, a. spring 
tensioned hock composed of a plate pivoted to the 





casing and having a pair of hook: members at its 
frent receiving the fingcr therebetween, the hcok 
members heing f-rmed to car against a watch loop 
simultanecusly with engagement of the loop by the 
finger, and means to deptess the hook from tiie 
casing top. 


1,611,863. WRIST-WATCH-STRAP CONNECTER. 
Art Haptey, Previdence, R. I., assignor to 
The Hadley Co., Providence, R. I. Filed April 
7, 1926. Serial 100,310. 2 Claims. 


A connecter for articles having securing bars, 
including a body having a central part conformed 
to engage a side of the article and having hooks 
at the ends cf said part to engage the bar of the 
article, lugs having eyes adjacent the ends of the 





body, a rod received at its ends in the eyes and 
having a central circular groove, and a thin resilient 
tube engaged over the rod and having its ends 
abutting the lugs, said tube having a teat punched 
therefrom to form a spring supported member which 
is of corcave-convex cross section and which en- 
gages in the groove of the rod, the periphery of the 
member being connected throvghout to the tube. 


DESIGNS 


31,702. WATCHCASE OR SIMILAR ARTICLE. 
Artuur J. Sunpiun, Washington, D. C. Filed 


(a) ) 





oe 


Dec. 23, 1925. Serial 15,830. Term cf patent 


14 yeers. 
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71,670. FINGER RING. Frep J. GAERTNER 
Maplewocd, N. J., assignor to Jabel Ring Mfg. 





Co. Filed Oct. 19, i926. Serial 


Term of patent 7 yeais. 


71,672. WRIST-WATCH DIAL. 
Gruen, Cincinnati, Ohio, assignor 


19,406, 


Frepericx G, 
to The 





Gruen Watch Co., Cincinnati, O. Filed Dec, 
9, 1925. Serial 15,705. Term of patent 7 
years. 





UNITED STATES TRADE MARKS 





Issue of Dec. 21, 1926 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1°05, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 ‘days of this publication. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Ser. 221,061. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) Hexsein-Stone Co., Inc, 
New Yerk. Filed Oct. 1, 1925. 


Fontain 


Particular description of goods.—Watches, Watch- 
cases, and Watch Movemerts. 
Claims use since about Jan. 1, 1925. 


Ser. 234,491. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) Socrét& Anonyme Maino 
(AKTIENGESELLSCHAFT Mino) (M1po Limit#p), 
Solthurn, Switzerland. Filed July 13, 1926. 


MIDO 


Larticular description of gocds.—Watches and 
Chronometers, Watch Mcvements, Watchcases 
Dials, and Parts of Watches. 


Claims use since January, 1919. 


Ser. 237,131. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Pur Detta THETA, 
Oxford, Ohio. Filed Sept. 11, 1926. 


© A O 


Particular description of goods.—Fraternity 
Badges, Lapel Buttons; Scarf, Lapel, and Breast 
Pins; Cuff Links, Tie Clasps, Charms, Finger 
Rings, Belt Buckles, and Ornamental Shields, all 
of Precious Metal. 

Claims use since on or about 1912. 

Ser. 237,551. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) Ixtrnois Watcu Case Co. 
Elgin, Ill. Filed Sept. 22, 1926. 


RAMONA 


Particular description of geods.—Watch Move- 


ments and Watchcases. 
Claims use since September, 1916. 
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Ser. 237,750. CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) One1pA Com- 
munity, Ltp., Oneida, N. Y. Filed Sept. 25, 
1926. 


MARY STUART 


Particular description of gcods.—Silver-Plated 
Flatware, Silver-Plated ‘Tableware, Silver-Plated 
Heilow Ware, and Silver-Plated Cutlery. 

Claims use since Aug. 25, 1926. 

Ser. 238,291. (CLASS 27, HCROLOGICAL IN. 
STRUMENTS.) Time-Ap Corr., New York. 
Filed Oct. 7, 1926. 

Applicant disclaims exclusive right to the words 
“New York” apart from the mark shown in the 


drawing. 


ion os 


Particular description of gocds.—Clocks. 
Claims use since May 1, 1926. 


Ser. 238,342. (CLASS 28. TEWELRY AND PRE- 
ClOUS-METAL WARE.) Jures Scuwas, 
doing business as Jules Schwab & Co., New 
York. Filed Oct. 8, 1926. 














Particular description of goods.—Bracclets, 
Brooches, Bar Pins, Necklets, and Vanity Cases. 
All Made Wholly or in Fart of Precious Metal. 

Claims use since Aug. 1, 1926. 

Ser. 239,362. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Gotnic Watcn Co., Inc., 
New York. Filed Oct. 28, 1926. 


GOTHIC 
JAR PROOF 


No claim is made to the exclusive use of the 
words “Jar Proof’? apart from the mark shown 
on the drawing. ; 

Particular description of goods—Watches. 

Claims use since ahout July, 1925. 


Trade Mark Registration Granted 
: Dec. 21, 1926 


222,021. WATCHES AND PARTS THEREOF. 
Distr. Watcu Case Co., Inc:, New York. 
Filed May 4, 1926 Serial 23!,096. PUB- 

LISHED OCT. 5, 1926. 


[Act of March 19, 1920, Sec. 1 (b)]. 
These Registrations Are Not Subject to. 
Opposition. 


6,545. WATCHES AND PARTS THEREOF. 
Registered February 12, 1907. E1cGin 
Nationan Wartcu Co, Elgin and Chicago. 
Renewed Feb. 12, 1927. 


62,052. WATCHCASES. Registered April 16, 
» 1907. Ergin Nationa, Watcn Co., Elgin and 
Chicago. Renewed April 16, 1927. 
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Charles H. Smith, father of Richard H. 
Smith, head watchmaker for S. Kurtz Zook, 
died on Dec. 20. 

Albert Rosenstein, president of the United 
Novelty Co., was recently elected secretary 
of Lancaster Lodge, B’nai B'rith. 

The J. F. Apple Co., furnished the minia- 
ture gold. footballs awarded to the football 
teams of Swarthmore Preparatory School 
and the Atlantic City High School. 

The Bowman Technical School only 
closed Christmas Day, but most of the stu- 
dents have gone home for the holidays. 
Those living far from Lancaster remain at 
the school. 


The Hamilton watch factory closed Thurs- 
day afternoon, Dec. 23, reopening Tuesday 
morning, Dec. 28., and will be closed again 
from Friday afternoon before New Year’s 
Day, and will remain closed until the fol- 
lowing Tuesday morning. 

These trade representatives were here re- 
cently: Jeweler Floyd Thomas, York, Pa.; 
H. S. Lineaweaver, Campbellstown, Pa.; L. 
H. Haldeman, Elizabethtown, Pa.; Harry 
Booth, of J. S. Sturdy Sons Co., Attleboro, 
Mass. 

Major Edward F. Guilford, Hamilton 
watch factory, has been appointed one of the 
Rotary Club’s representatives to act with 
those of other civic organizations in influ- 
encing the legislature to make an appropria- 
tion for an armory for Lancaster’s three 
National Guard units. 

J. Stanley Solomon, New York City job- 
ber, last week visited his brother, Saul L. 
Solomon, after a visit to Washington, D. C., 
on business. The brothers were formerly 
partners in business in New York, and it 
was while traveling for the firm that Saul 


_L. decided to locate in Lancaster. 


People may economize as they will but 
when Christmas comes all but the very poor- 
est have money to spend, and the jewelers 
are certain to get their share, for they have 
the goods that make the most desirable pres- 
ents. Taken as a whole the Lancaster 
jewelers have fared very well this Christmas 
season. The larger stores report the sale 
of many gold watches and a considerable 
quantity of diamond jewelry. Last week 
all the jewelry stores were open in the eve- 
ning, but on Christmas Eve all closed at 
6 p. M. but one, which kept open until 9 
p. M. As there was general closing at 6 P. M. 
little business was done by local merchants 
after that hour. 

The employes of the Hamilton Watch Co. 
were given as a Christmas present a bonus 
of $80,000, a wage dividend of 4 per cent. 
on their earnings for 1926. In his annual 
message to the employes President Charles 
F. Miller stated that the splendid co-opera- 
tion existing betweeh the employes and the 
management was what had made the past 
year such a satisfactory one. The cash 
bonus is in addition to the bonus given to 
the almost 200 employes on the service honor 
roll, being those employed 15 years or more. 
The group insurance plan will also continue. 
The message also refers to the fact that the 
company has built and sold to employes at 
cost 100 houses. 





Perel & Lowenstein, 144 S. Main St, 
opposite Hotel Gayoso, have erected some 
beautiful new signs over their entrance. 

I. L. Grady, Jackson, Tenn.; H. D. Peck, 
Brownsville, Tenn.; C. R. Hotchkiss, Jack- 
son, Tenn., retail merchants in Bocal territory, 
have visited Memphis recentlys#.- 

Fonville Freeman, son of Eugene Freeman, 
jeweler and optometrist.. at... Huntington, 
Tenn., has been given. an ,appointment in 
the naval academy at Annapolis, Md. He 
has been an employe of his father’s store 
and has many friends in the old home town. 

Several of the Memphis jewelers who are 
also optometrists plan to visit Knoxville, 
Tenn., in February on the occasion of the 
annual convention of the Tennessee Optom- 
etrists in that city of east Tennessee. 
Knoxville was once the Capitol of Tennessee. 

J. H. Mednikow, of J. H. Mednikow & 
Co., wholesalers, 83 S. 2nd St., told THE 
JEWELERS’ CIRCULAR’S correspondent that 
they had to work until after midnight for 
several days. preceding Christmas taking 
care of country orders. They have had the 
pleasure of entertaining several of the trav- 
elers from the jewelry marts, most of whom 
report. good business on their last round 
south in 1926. 

The jewelry trade in the days preceding 


. Christmas enjoyed an excellent business 


though weather conditions remained un- 
favorable to the last. It was cold and most 
of the time a drizzling rain fell. Shoppers 
who came on foot and in autos found a 
very different atmosphere in the stores; 
They were brilliantly lighted, tastefully 
decorated and comfortably heated. Addi- 
tional sales people were on hand and busi- 
ness showed life and good cheer. The 
larger stores devoted a good deal of their 
publicity to telling of Christmas offerings 
and the mail order departments enjoyed a 
particularly good trade for a week or more 
before Christmas Eve. The wholesale 
firms here advise that they have been work- 
ing day and.night for the last fortnight, 
orders coming in by wire, special delivery 
and repeat orders over such a wide area as 
to afford encouragement to the wholesalers. 
The view is expressed that the new year 
will open normal and brisk in the Memphis 
territory. 








The United Woolen Mills has leased to 
New W. Cohen, proprietor of the Jewel 
Box, its store building at 304 S. Elm St., 
Greensboro, N. C., the lease to become ef- 
fective the first of the year and to run for 
three and one-half years. The Jewel Box 
is now located in one of the store rooms of 
the National Theater building. Since its 
opening in Greensboro the Jewel Box has 
enjoyed an excellent business and in renting 
the new store the jewelry business will be 
able to expand. Mr. Cohen announces that 
he will rearrange the new quarters, and 
will make them both modern and suitable for 
the operation of the jewelry business. Harry 
Rosenthal, it is announced, will be retained 
in charge of the credit department of the 
Jewel Box. Mr. Cohen expects soon to go 
to New York to purchase an entirely new 
stock of goods. 


a 
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in polishing 
silver, sewelry, 


etc. 
LEIMAN BROS. 


Polishing 
Dust Collector 


Conveniently arranged for quick work! 
No matter how little of much work you have to polish it should be dome 
quickly and well—stores as well as workshops use these machines—they are 
so convenient, fitting into out-of-the-way corners, yet keeping all other 
corners of the premises free from dust and dirt that formerly were dusty 





and dirty. 
LEIMAN BROS., 23 Walker St., New York ©" "FREE ror'‘tie asking “106 








MAKERS OF GOOD MACHINERY FOR NEARLY HALF A CENTURY 


Without a Dust Collector You 
Must Breathe the Dust! 


Dust being very light will naturally float in the air and no matter 
how careful you may be you can’t help but breathe it into your lungs 
when polishing—You must breathe the air and the dust is there laden 
with sharp irritating metallic particles from the metal article you 
polish. Needless to say this irritates the lungs and nasal passages, 
causing sickness sooner or later. Avoid it by using one of these con- 
venient, inexpensive dust collectors. 

Pays for itself m the gold it saves! 
This irritating metallic dust has no business in your lungs—let this 
machine breathe it into the lungs provided for it. The strong air 
suction or current of air at each the dust hoods drags thie dust 
into ths cloth bags underneath the machine where it is easily recov- 
ered, sent to the refiner, melted down and returned to you to pay the 
cost of your outlay first and an income to you ever after. 

Thou in use in ail sections! 
Cleanliness of shop and person is no respecter of location and so we 
find these dust collectors in as wide use in the West as in the Bast, 
in the South as well as the North, because they do as they p 
keep the shop clean, protect the operator's health, pay back their own 
cost and create an income for the owner where no income exists now. 
Sure reasons enough for the purchase of one of these highly valuable 
and surely necessary outfits. 
trongly built to last a life time! 
These machines are very heavily built not only for the purpose of 
lasting a lifetime but also to eliminate vibration, sound, etc., so that 
they may be used anywhere without disturbing customers or other 
workmen or neighbors. 
The largest factories find them long-lasting and so do the small shops 
and stores—and lasting many years they give the same smooth service 
every one of those years. 
Costs only a few cents a day for electricity! 
You only pay for electricity according to how much you use the ma- 
chine. The heavier you press on the buff the more current will be 
used, but heavy pressing means a shorter run, so it equalises the 
expense for current which even for the heaviest service rarely if ever 
exceeds a few cents daily. 
Comes complete all set up as shown and ready to begin work 
at once! 

Every machine on being completed is carefully tested for a half day 
or more under a strain much greater than it will ever be called upon 
to endure in actual service. It is then ready for you—it is shipped 
out all ready to begin work as soon as you receive it—it only being 
necessary to connect the electric wires to the motor. 
You can’t do polishing work efficiently or well with dust flying in your 
face—even a little dust, a very little, daily breathed censtantly into 
your lungs is bound to affect the most robust in after years because 
it sticks there and accumulates day in and day out. 
Your present walls and ceiling if you have been polishing without a 
dust collector for any length of time will show you what your lungs 
will be like soon. So delay no longer! Act today! 

















AUCTION! 


Fine Fixtures at Auction 


Wednesday, January 5th, at 2 P. M., at 
618 and 620 Edgemont Ave., Chester, Pa. 


Entire Fixtures of The Cross Co., Jewelers, consisting of 
wall cases, show cases, safes, Dennison trays, National 
cash register, Burroughs adding machine, Underwood 
typewriter, diamond and gold scales, check protector, 





The Jewelers’ Circular Buyers’ Directory 
of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades | 


Price $1.00 





Copyright, 1926, by 


The Jewelers’ Circular Publishing Company 
11 John Street New York 





motors and shop equipment, in fact the complete equip- 





ment of one of the largest and finest jewelry stores in 
the state! Retiring! Balance of stock consisting of gold 
rings, bar pins, brooches and assorted gold jewelry to be 
sold in trade lots at the same time! Dealers invited. 
New York City buyers take 11:15 a. m. train January 
5th from Pennsylvania station. 


For particulars, description and measurements of fixtures 
address auctioneer’s office. 


wucws PITKIN inc. 


ANALYSES OF 
PLATINUM METALS, WHITE GOLD 
GREEN GOLD, SOLDERS, WASTES 
47 Fulton St. New York 














JAMES L. HAND 


Jewelers’ Auctioneer 
14 Maiden Lane, New York 
Phone Cortlandt 6496 


The store of The Cross Company, 42 feet frontage by 
80 feet depth is for lease. 








he Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 

The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917 20 W. 22nd St., New York pi: may 3, 19” 




















